











The National Underwriter 


LIFE INSURANCE EDITION 


THE MEN THAT WE WANT 


ARE NOT LOOKING FOR JOBS 


THEY ARE PROBABLY BETWEEN TWENTY-FIVE AND FORTY-FIVE YEARS OLD 


PROBABLY UNIVERSITY TRAINED 
AND ARE SUCCESSFUL LIFE UNDERWRITERS 


AL 
4 
x 
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HEY have had several years of experience in either selling life 
insurance or directing its sale along promotional lines. 


They believe that sales management is their forte, but are ambi- 
tious for larger opportunities. 


They are mentally alert, at perfect ease with all classes of people 
and have natural sales instincts of the higher order, and can inspire 
men whom they may be called upon to direct. 


They will be interested in a change only, after they learn of the 
progress of this organization, and the momentum with which it is 
moving, in its nation-wide activities, its record of sound under- 
writing, its need for them and the opportunities that it offers. 


They should be born diplomats, tactful, and above everything make 
the appearance of a successful man. The compensation will enable 
them to get all out of life that is worth while. 


They should write requesting an application that will be carefully 
and confidentially considered, and then if they should qualify, they 
should “FALL IN LINE WITH THE BIG PARADE.” Mail 


photograph with their request for application. 


Address your communication to 


Fred Bailey, President 


“THE BAILEY SYSTEM,” 


INCORPORATED 


General Offices, 11 South La Salle St. Phone State 7761 
CHICAGO, ILLINOIS 
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entral Insurance Company 
' Of Illinois 


Libera! General Agency Contracts offered = 

To High Class Salesmen and Organizers = 

Who are prepared to itali == 

its Practical Sales Service, including: = 

Profit Sharing Banker’s Plan Circularizing Campaign == 
Practical Sales Course 

which attracts and equips new representatives, 


LZ 












Participating and Non-Participating Policies, 
Child’s Policies from date of birth, ee Coverage, 
Non-Medical, Preferred Risk Policies. 


Dividend factors, mortality 1924-26, 34%. Ratio, assets to liabilities, 1.11%, interest earned on mean 
invested funds, 6.03%. 


Operating in twenty-two states with excellent General Agency openings in 
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COLORADO MICHIGAN PENNSYLVANIA == 

FLORIDA MISSOURI UTAH — 

INDIANA OHIO \WYOMING . 
W. H. HINEBAUGH, President S. B. BRADFORD, 


W. R. WILSON, Vice-Pres. & Agency Dir. 
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CENTRAL LIFE INSURANCE 
COMPANY OFILLINOIS 
CHICAGO 

















The Direct Agency System a Success OPPOR T UNITY 


One Hundred Millions in Force 
Life - - Accident - - Health 
THE COLUMBUS MUTUAL LIFE INSURANCE CO. Participating — Non-Participating 


The Third Ohio Company to Reach the Hundred Million Mark 








A complete program of serv- 








It took the first company thirty (30) years and the second “e prompt ~ md ice for AGENTS, POLICY- 
company twenty-eight (28) years to accomplish what The aidan eau * HOLDERS and PROSPECTS 
Columbus Mutual has accomplished in nineteen and a half sicen or eusbition 
(19%) years. will bring infor- : 

mation that will Desirable General Agency contracts 
Our Business has all been written direct through our own enable you to cash and territory available in the follow- 
agents. THE COLUMBUS MUTUAL HAS PASSED IN om +. your ability ing States: 
VOLUME FIFTY-SIX (56) COMPANIES ITS OWN AGE .3¢ California 
. on a_ profitable . : 
OR OLDER and only one younger company has more business basis NOW—not Missouri Texas Colorado 
in force which did not combine with or reinsure other com- SOMETIME. Oregon Kansas Illinois 
panies. Washington Nebraska Arkansas 
“TWO HUNDRED MILLION IN ’32” Replies strictly confidential 


HELP WRITE THE SECOND HUNDRED MILLION 


The LIBERTY LIFE 
The Columbus Mutual Life INSURANCE COMPANY 


Topeka, Kansas 


Insurance Company CHARLES A. MOORE, VICE PRESIDENT and GENERAL MANAGER 
F. A. Ferguson, Agency Vice President 
580 E. Broad Street, Columbus, Ohio General Agent Wanted to take Charge of the Chi Agency. 
‘ ; {8 inducements and a definite line up of substan volume | 
C. W. Brandon, President D. E. Ball, Vice-President and Sec’y. prespects immediately. 
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DETROIT, MICHIGAN —— 
CINCINNATI, OHIO (aces se nas) 


Willmer L. Moore, President 


Two experienced men are to be se- : THE SOUTHERN STATES LIFE 


lected as Agency Managers for De- 


troit and Cincinnati. Applications INSURANCE COMPANY 
will be considered from men with ATLANTA. GEORGIA 


satisfactory records as personal pro- 
ducers —and who are desirous of 





























building an agency under most fa- 
4 vorable conditions. All policy contracts have been re- 
vised as to rates and values. 


Men with an eye to their future will aye : 
Non-Participating plans become 


Participating at the end of 
twenty years. 

THE BANKERS RESERVE Now offering Participating as well 
LIFE COMPANY as Non-Participating contracts. 


In 42 States Juveniles from thirty days to six- 
teen years. 


investigate. 


R. L. Robison, President 


























W. G. Preston, Vice-President Writing Sub-standard and issuing 
R. C. Wagner, Sec’y-Treas. Double Indemnity and Disability. 
‘ 
Home Office Auniions f f 
vatlable territory for men o 
Omaha, Nebraska character and ability. Address 
z E. S. Albritton 





Business in Force, Over $115,000,000.00 Vice-President and Manager of Agencies a 























HITS THREE-QUARTER 
} =~ 11) BILLION MARK 


“THE FRIENDLY COMPANY’ 
























The Bankers Life Company total of 


66 99 
Peace on Earth legal reserve life insurance in force 
on June 30, 1927, was $766,000,000. 


It is again the season of the year in which we com- 


memorate that night of many years ago when the fas : 

shepherds, watching their flocks out on the hills of This is a gain of $50,000,000 for the 
Judea, heard the heavenly host praising God and first six months of the year 
singing, “Peace on earth, Good will toward men.” ‘ 

Today the life insurance man is as one of the The total as of June 30, 1927, is 
heavenly host and through his work is giving to the : 4 : 
world that priceless possession, “Peace on earth.” nearly four times as great as the 
To the man who is willing to serve his fellow men total at the end of 1918. 


and through that service reap a rich reward for him- 
self, this company has much to offer. He will find 
that it pays to be friendly with the 


PEOPLES LIFE INSURANCE CO. BANKERS LIFE COMPANY 
FRANKFORT nadia INDIANA 


Opportunities in Indiana, Illinois, Ohio, Michigan Established 1879 Des Moines, lowa 
Tennessee, Arkansas, Iowa, California and Texas 








GERARD S. NOLLEN, President 
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One of the Most Perplexing Problems Life 


Insurance Executives have had to face in 
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Announcing The Option-A-Graph . 

















































Securing Prompt Delivery of Life Policies 























Ben 
Cr 
T the present time three methods A Radically New A 
are generally being employed to System Which Assures 
fill in the option or policy value Infinitely More col 
tables on a life insurance form. One 
group of companies fill in their tables SPEED 
with the typewriter. Another, use the Otedas Inte 
printed form pasting it on the policy eee F 
and the third group print the figures ACCURACY 
in the table at the time the policy itself 
is printed. Every life insurance execu- Considerable x] 
tive is familiar with the disadvantages O ¢ — sessi 
inherent in each of these methods. Yet EC NOMY Insu 
because no better way has up to the In the Filling In of what 
present moment been devised these the Option or nce 
: - : tense 
inefficient or expensive methods have Policy Value Table Calif 
of a necessity been employed. of the SPEED—The Option-A-Graph pictured above turns out presi 
An entirely new wWway-—a proven Life I Polic filled in option tables in a few seconds time. loot 
solution of the problem—is now offered ae Sey ate 
you in the Option-A-Graph. , | 
‘ I 7 What the Option-A-Graph Does Time-Saving Not the Only Advantage n 
2} ion-A-G ; ; > . , He a 
First, pa ea —— fills w the There is no possible way for a policy ; 
policy +" “lf . nor Rringnanior 9 ; —_ contract to go out to your agent contain- ng 
. 0 PRET a» ‘3 = SPEED ot ores val ing the wrong table or an error in the | a 
a eg tte are be aie pe “— pon - 4 table. A fool-proof file system makes it } = 
vl nes TS Wnoee oe oe Cerny practically impossible for the operator a 
the Option-A-Graph fills in the table with > walnen aun : cn i oF aa 
‘hed. cieneneeatiatanen os o place any table on the policy form hi 
. never-failing accuracy. Lastly, the Op- ' - 
a ne sin eo Nag ag ce = bP ag es other than the right one. Then there is \. R 
a a Ee paren dng eee niioatl I case all the further check provided by a key St. 1 
yeas | a m pe oe empmac ae oc number which is printed along with the = 
uw iers a meen oe ot oo ieoeif : ae — rest of the figures on the option table onde 
arte oy ~ a oe aoe” Ghai : ie a a At a glance the checker knows whether was 
ry Of the expense that Cis Meno” entals or not the right policy table is being used depat 
2 —~ | : | : How the Option-A-Graph Does It for the particular policy he is examining. hie! 
“7 aa The Option-A-Graph system consists Not an Experiment—Already in Use weal 
" 5 of a Unigraph machine, aluminum plates eel 
Fae: metaght : of all your policy options, and a steel _The Option-A-Graph is entirely new sian 
eS filing cabinet upon which the Unigraph Yet already one Life Insurance Company orn 
asteentie Cinemania machine rests, and in which the plates has adopted it and another will place it er 
Period are filed in operation the first of the year. Once -s 
od Y It takes the operator less than a minute installed the Option-A-Graph will pay ¢t je 5 
oo to fill in the option table! The result is for itself within a year no matter what mn 
\ ra a perfect impression, exactly centered method is being used at present ; 
rey upon the option table of the policy. In We would like to have the privilege of Mr 
a appearance, the impression closely re- presenting the Option-A-Graph to you and 
\ ws) sembles that made by a typewriter with more fully than it is possible for us to do gre 
‘tes this important exception——all of the figures in this announcement. We would ap- — 
are evenly printed. There are no dark preciate your using the inquiry blank or wh. 
and light spots so common to the type- having your secretary address an inquiry m | 
written impression over your letterhead Itsi 
Chor 
ACCURACY—Your every policy option is in plate form as deave 
Illustrated. There is no chance for errors 7 ock 
atio 
-_——---—-- INQUIRY BLANK, ———-——— +e oh 
Unigraph Sales Co., at 
440 South Dearborn St., Chicago, II! nnoac 
Gentlemen: | | Th 
[ am interested in the Option-A-Graph and would appre } : lete 
ciate complete details / Life 
a 440 So.Dearborn St. Ther 
*osition f 
| De 


Company : covne 
I lana ei a ic 
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COMMISSIONER DETRICK 
IN ATTACK ON MISSOURI 





Ben C. Hyde’s Department Severely 
Criticized for Permitting What 
Are Termed Improper Practices 





COUNTER-ATTACK IS MADE 


International Life and Continental Life 
Figure in Convention Battle That 
Startles All Delegates Present 


BY Cc. M. CARTWRIGHT 
NEW YORK, Dec. 8.—At the first 
session of the National Convention of 


Insurance Commissioners last Tuesday, 
what seemed to be dull and drab pro- 
ceedings were turned into a spirited and 
when C. R. Detrick, 
California commissioner and vice- 
president of the organization, asked the 
personal He then 
stated he had waited for many months 
report 


experience 


tense 
first 
floor for privilege. 
to 


St. 


the Missouri department 
n the Life 


He accused it of thwarting a convention 


Continental of Louis. 


examination by jumping in and starting 


ne of its own. He read a carefully 
prepared statement, announcing he 
would no longer be bound by state 


would start an examination 
Assistant Superintendent J. 


and 
own, 


comity 


t his 


\. Rathbun and Actuary R. E. Daly of 
St. Louis were present, full of resent- 
ment at what they considered a reflec- 
tion on their office. Former Superin- 


tendent Walter K. Chorn of Missour1 
was immediately retained to defend the 
department. The statement was referred 


to the committee on examinations, of 
which Joseph Button is chairman. 
‘he big meeting adjourned in tense 


excitement and Colonel Button called a 
meeting of his committee, to which were 
attracted many other commissioners and 
former ones. Mr. Deatrick had a num- 
er of copies of his statement to hand 
the press. The St. Louis “Post 


CHICAGO, CINCINNATI AND NEW YORK, FRIDAY, DECEMBER 9, 1927 


| LIFE COUNSEL ANNUAL 
MEETING IN NEW YORK 
|'TULLY ELECTED PRESIDENT 


Important Legal Questions Discussed in 
Addresses Presented—Program 
of High Character 


NEW OFFICERS ELECTED 
President, William J. Tully, Metropoli- 
tan Life. 


Vice-President, G. B. Young, National 
Life of Vermont. 

Secretary, H. C. Bates, Metropolitan 
Life. 

Executive Committee, F. V. Keesling, 
West Coast Life, Chairman; L. H. Cook, 
New York Life; Samuel Davis, John 
Hancock Mutual; Joseph 8. Conwell, 
Philadelphia; David Kay, Jr.. Mutual 
Benefit Life. 

NEW YORK, Dec. 8.—The annual 
meeting of the, Association of Life In- 
surance Counsel opened at the Hotel 





Dis- | 


patch” reporter evidently had a tip to | 


he present. Other daily newspapermen 
soon arrived. 


Grandstanding Charged 


Mr. Detrick, a man of high character | 


and serious demeanor, was accused of 

grandstand play for publicity. It was 
claimed he staged the performance for 
the greatest effect. .The Missouri men 
declared he was sincere but condemned 
him for bringing up so serious a subject 
outside an executive session. Attorney 
Chorn asserted there were interests en- 
deavoring to depress the value of the 
stock of the Continental Life and Inter- 
national Life so that they could get con- 
trql and then sell at a big profit. He felt 
that Mr. Detrick was being made the 
nnocent tool of a most diabolical plot. 
The Missouri department has com- 
pleted an examination of the Continental 
Life. Its reports before the company. 
There are some criticisms in it. The 
ficers pr@mise to meet the demands by 
Dec. 31. Actuary Daly said the policy- 

Iders are amply protected. The com- 

(CONTINUED ON PAGE 38) 








Insurance Counsel 


President L 


Astor Tuesday afternoon with Presi 
dent J. C. Jones presiding and nearly 
100 present. The papers were of unt- 


formly high grade, some of them techni 
cal, dealing with points only of practical 
value to the legal talent 


Clyde P. Johnson of the Western & 
Southern was made chairman of the 
committee on resolutions on the death 
of Stanley K. Henshaw of the Union 
Central, who died during the vear 
Presidents T. I. Parkinson of the Equi- 


table and Chandler Bullock, State Mu- 
tual, were transferred from active to 
honorary membership following their 


elevation to presidencies of their respec- 


tive companies and several new mem- 
bers were elected 
Gay Is First Speaker 
Thomas P. Gay of the Atlantic Life 


was the first speaker with his paper on 
the question of whether a court of equity 
should retain its jurisdiction of a suit 
instituted after insured’s death and 
within the contestable period under cer- 
tain conditions, bringing out some intri 
(CONTINUED ON PAGE 8) 





HEAD OFFICE CHANGES 
BY METROPOLITAN LIFE 


NEW APPOINTMENTS MADE 


Territorial Organization Rearranged and 
Supervisory Line-up Shifted 
Throughout Country 


At a of the board of direc 
tors of the Metropolitan Life last week, 
of 


an 


meeting 


a number new appointments were 


made and entire reorganization of 


the company management was effected 
Archibald F. C. Fiske 

vice-president of 
North, third 
and Harry R. DuFlon, 
Ringer and Reginald R. Lawrence, 
superintendents of agencies, these ap 
pointments being effective Jan. 1. 


was appointed 
the company, 
vice-president, 

Kenneth ( 


second 


Henry E., 


Territories Readjusted 


been 
Canada 
divisions 


A territorial readjustment has 
made, the United States and 
veing divided into two major 
to be known as Division No, 1 and Di- 
vision No. 2. The Pacific terri 
tory is excluded from this organization 
Che first division will be under the get 
eral supervision of Second Vice-Presi 
dent Harry J. Miller and will comprise 
tour local territories. The first, com 
posed of greater New York and West 
chester county will be under the super 
vision of James P. Bradley, superinten 
dent of agencies. Harry D. Wright will 
be superintendent of agencies over the 
Keystone territory which will be com 
posed of only the state of Pennsylvania 
Frederick F. Taylor will be superinten- 


coast 


$3.00 Per Year, 15 Cents a Copy 





| ASSOCIATION OF LIFE 


dent of agencies over the central di- 
vision, composed of Ohio, Kentucky and 
West Virginia The fourth territory, | 
the Atlantic coast section, will include 
New Jersey, Delaware, Maryland, Vir 
ginia and the District of Columbia and 
will be under the direction of Arthur 
W. Tretheway, superintendent of 


agencies 
Fiske Heads Division 


rhe second division will be under the 
general supervision of Archibald F. ( 
Fiske and will have six divisional tet 
ritories. The New England section, 


composed of Massachusetts, Connecti 
cut and Rhode Island, will be in charge 
of Superintendent of Agencies Fred- 
erick Williams. The northern division, 
consisting of New York state, other than 
the metropolitan district, Maine, New 
Hampshire and Vermont, will be under 
Walter S. J. Shepherd, superintendent ot 
agencies. James A. Smithies will be 
superintendent of agencies in the north 


western territory, composed of Mich- 
igan, Wisconsin, Minnesota, Nebraska 
and Iowa. Kenneth C. Ringer will be 


superintendent of agencies in the south- 
western territory, composed of Mis- 
siotri, Kansas, Oklahoma, Arkansas 
and Tennessee. Reginald R. Lawrence 
will be superintendent of agencies in 
the southern territory, composed f 
North and South Carolina, Georgia, 
Florida, Alabama, Mississippi and 
Louisiana. The middle west territory 
will be made up of only Illinois and In- 
diana and will be in charge of Super 
intendent of Agencies Harry R. DuFlon 
The divisions are arranged with the in 
tention of bringing about the same num 
(CONTINUED ON PAGE 37) 
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PRESIDENTS CONVENES 


Annual Meeting in Session in 
New York This 
Week 


A. A. WELCH IS PRESIDING 


“New Economic Frontiers” Is Keynote 
Carried Out by Notable 


Speakers 

NEW YORK, Dec. 8.—The annual 
meeting ot the Association of Life In 
surance Presidents,:alwayvs one of the 
biggest insurance gatherings of the vear, 
pened here today with an unusually 
large number of company executives in 
attendance 

In opening the convention, Archibald 





41. A. WELCH 
President Phoenix Mutual 
\. Welch, president of the Phoenix 
M al Life and chairman of the con 
vention, sounded the convention keynote 
as the three-fold challenge of America’s 
new economic frontiers, to business, 
education and government. Mr. Welch 
told of the tremendous strides made in 
the first quarter of this century and 


pictured the avenues of development still 


pen before the American public. 
Telix of Life tusurance Growth 
Mr. Welch said that the lure of the 


unconquered, ever-receding _ territorial 
frontier, the guiding force of the nation 
during its first century, is paralleled to- 
day with the challenge and inspiration 


in the new frontiers of unwon fields of 
science and social domains. He said 
that life insurance is one of the notable 
expressions of the relative growth and 


financial responsibility for one’s neigh- 
bor which is deemed necessary for 
worth while living. Mr. Welch told of 
the tremendous growth of life insurance 
which has increased eight-fold, while 
nation’s wealth about four and 
half times the amount at the begin 
ning century. While the popula 
tion has increased only a little over one- 
half in this quarter century, American 


is 


. . 
tne is 
one 


7 1 
f the 
OT ne 
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policyholders are now more than six 
times as numerous and the life insurance 
in force is more than ten times that in 
force at the beginning of the century. 
He said that these impressive figures are 
a challenge to the life insurance busi- 
ness. This challenge runs equally to 
government, which defines and super- 
vises the activities of its corporate c hil- 
dren, and to the education of society in 
its responsibility for its dependent mem- 
bers. 

Life insurance was pictured as the 
great pioneer by Darwin P. Kingsley, 
president of the New York Life. Mr. 
Kingsley said that life insurance has 
broken through frontiers, it has arrested 
frontiers; it attacks; it defends; it cre- 
ates; it conserves; it leads. He said 


that ‘it is the greatest barrier created to | 


ward off the invasion of the enemies of 
the social order. Mr. Kingsley said that 


life insurance is the great bulwark of | 


present-day society and represents the 
true spirit of democracy, the spirit 
which is needed today to assure the 
continuation of a true democracy. He 
said that life insurance has erected a 
frontier, a barrier against the encroach- 
ments of the economically insane and 


the politically irresponsible. 
Development Is Traced 


L eroy 
the Metropolitan Life, pictured the new 
economic era as reflected in corporate 
growth. He told of the tremendous de- 
velopment in this connection in recent 
years, pointing out that today a conser- 


vative estimate gives 75,000,000 people 
as owners of corparate shares in the 
United States and Canada. The eighth 


largest stock corporation of this country 
has over 1,000,000 shareholders. 
[This development of corporate organi- 
zation has worked a transformation in 
business and industry. In the list of 
large corporations given by Mr. Lincoln 
life insurance companies rank very near 


alone 


the top, one being fourth in the list, one 
sixth and one tenth, three of the 13 
corporations which have assets of over 
$1,000,000,000 being life companies. He 
said that American life insurance cor- 
porations have caught the spirit of 
growth with service and have been ag- 
gressive in presenting the economic 
necessity of life insurance. As a result 
life insurance has become one of the 


great business institutions in this coun- 
try and life insurance has 
a predominantly American 


developed as 
institution 
Utilities Are Represented 


Matthew 5. Sloan, president of the 
Brooklyn Edison Company of Brooklyn, 


N. Y., represented the public utilities in 
he a Mr. Sloan told of the 
remarkable development of the public 


utilities ™ this country. The power and 


loht 
INT 


A. Lincoln, general counsel for | 


industry is less than half a century | the welfare of mankind. 


NATION. AL 


THE 


ANNOUNCE NEW ‘LINEUP 
FOR NEW YORK AGENCY 


UNDERWRITER 





NAME SUCCESSORS TO CERF | 


W. H. Beers and Charles E. De Long 
Made Mutual Benefit General 
Agents in That City 


W. H. Beers and Charles E. De Long | 
have been appointed New York City 
general agents ot the Mutual Benent 


Life in succession to Louis A. Ceri, who 
will retire trom active business associa- 
tion at the close of the present year. 
Both of the new appointees are experi- 
enced and highly successful lite under- 
writers and each has developed a fine 
quantity and quality of business for the 
Newark company tor a number of years, 
the former as general agent at Syracuse 
and the latter at St. Louis. The Mutual 
Benefit Life is one of the large business 
writers in the metropolitan held, its new 
business being upwards of $30,000,000 a 
year. 

he successors to Messrs. 
De Long in their present 
fields will be announced at a later 


Beers and 
respective 
date. 


old, yet it has girdled the globe. In the 
United States there is nearly much 
electricity used as in all the rest of the 
world. He said that in this regard this 
country is the model and the marvel of 
the world. The development of the utili- 
ties business was compared with the 
transformation of power into happiness, 
Mr. Sloan showing how the utilization 
of electric light and power has light- 
ened the burden of ™ working man. 
Mr. Sloan also urged a strenuous cam- 
paign against the camtesaienann of the 
government in private business, 
that this would destroy the 
spirit of individual initiative and enter- 
prise which has been responsible for the 
inception of American industry. He 
said that this problem is not alone that 
of the utility companies, but is a prob- 
lem for the insurance companies, 
these companies are majority holders of 
life and power company securities 


as 


as 


Links Law, Life Insurance 


The relationship of law and life in- 
surance to the geenral scheme of life was 


discussed by Superintendent James A. 
Beha of New York in an address on 
‘The Philosophy of Law and Life In- 


Jeha pointed out that 
life insurance are basic 
civilization and, hand in 
common interest in 
Both take cog- 


surance.” Mr. 
both law and 
to our present 
hand, they have a 


certain 


saying 
American | 


PROTEST LISERALIZING 
INVESTMENT STATUTES 


OPPOSE CHANGE IN THE LAW 


Bond Houses Object to Life Companies | 


Being Allowed to Hold Preferred 


Stocks 
NEW YORK, Dec. 7.—Bond houses 
of this city do not take kindly to the 


suggestion that the laws of New York 
governing the investments of life com- 
panies be liberalized so as to permit of 
types of _— grade securities 
not now ‘sanctioned | »y the statutes, and 
intimate that they will oppose the talked 
of amendatory legislation should an ef- 
fort be put forth to bring it about. The 
present law allows life offices to invest 
only in government and municipal bonds, 
real estate mortgages and other bonds 
“secured by adequate collateral secur- 
ity.” High grade preferred stocks afford 
a yield of from 5 to 6 percent, or fully 
a point higher than that had from a like 
type of bonds. A number of life com- 
pany executives favor a broadening of 
the present laws governing investments, 
declaring, however, that extreme care 
should be exercised in such direction so 
that the 
not be jeopardized in any respect. 


nizance of the value of human life, one 
seeking to preserve and protect that life, 
while the other compensates for its 
loss. 30th are protective devices, one 
functioning within the other, subject to 
its supervision and regulation, yet play- 
ing an important role in the carrying out 
of the ultimate purpose of the other, 
which the protection of the social 
unit on which all civilization is founded, 
the family. Mr. Beha said that in their 
service to this common end, law and life 
insurance may be said to join hands in 
preserving the present order. 

Speaking on “The Challenge of Can- 
ada’s New Frontiers,” Prime Minister 
Louis Alexandre Taschereau of Quebec 
told of the investment opportunities open 
to life insurance companies in Canada, 
notably in Quebec. Mr. Taschereau re- 
viewed the remarkable development in 
Canada, a country only 60 years old. He 
particularly referred to the remarkable 
development of insurance. In 1869, two 
years after the province had entered into 
confederation, life insurance business 
totaled only $35,000,000. At the end of 


1s 





1926 these risks aggregated $4,609,000,- 
000. In 1926 alone the increase was 
more than all the policies in force in 
1900. Mr. Taschereau said that the de- 





safety of the trust funds would | 


December 9, 1927 





EFFORT is BEING MADE 
TO REVIVE PUBLIC LIFE 





WEIRD “CONSERVATION” PLAN 





Common Stock Galore Offered Free 
with Preferred in New Under- 
writing Company 





A weird scheme to “conserve” the 
interests of the stockholders of the Pub- 
lic Life of Chicago has been announced. 
The company was recently ordered into 
liquidation, following an examination by 
the insurance department which showed 
an impairment of $487,000 in the capital 


stock of $500,000. 

The plan is to organize an under- 
writing company with 50,000 shares of 
preferred stock at $5 per share and 


650,000 shares of common stock with no 
par value. The Public Life is being 
liquidated by the insurance department 
of Illinois. The prospectus of the new 
scheme says that the state is now try- 
ing to reinsure the business in some 
existing company. 

The new plan is lavish in its 
of common shares. There is to be set 
aside 10,000 shares of preferred stock 
and 200,000 shares of common stock for 
sale to the stockholders of the Public 
Life, the preferred stock to be sold at 
$5 per share of which $2.50 must be paid 
before Jan. 1, 1928, upon which 20 
shares of common stock will be thrown 
in for each shares of preferred sub- 
scribed and paid for. 

Another lot of 10,000 preferred and 
150,000 common is also to be sold at 
$5, with 155 shares of common thrown 
in. Finally 30,000 preferred and 300,000 
common are to be sold at $5 with 10 
shares of common thrown in. 

The Public Life was organized by AI- 


disposal 


fred Clover among a class of people 
who generally have little financial un- 
derstanding. Some of them paid as 
much as ten for one for their Public 
Life stock. Instead of paying many 
times the par value of the shares, they 
will have an opportunity to get great 


numbers of shares for nothing. 


velopment of the insurance business, 
with American and Canadian companies 
working hand in hand, was exemplary 
of the entire economic relationship, the 
national boundaries being ignored in 
this respect. He said that the invest- 
ment opportunities in Quebec are ex- 
ceptionally bright, the undeveloped 
power facilities being notable, with raw 
materials available in abundance. 


PROMINENT FIGURES AT INSURANCE COMMISSIONERS’ MEETING 





A. 8S. CALDWELL, Tennessee 
President Commissioners Convention 


JOSEPH BUTTON, Virginia 
Secretary of Convention 





JESSE G. READ, Oklahoma 
Chairman Executive Committee 


JAMES A. BEHA 
New York Superintendent 
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Carried Million of Insurance 
Mr. Woods carried $1,000,000 life in 
surance himself. Part of this was bus 
ness imsurance, payable to the Edward 
\. Woods Company. He leaves a wife, 
son and daughter. Part of his insurance 
was trusteed for the benefit of his bene 
ficiaries. He had provided for the edu 
ation of his grandchildren. So far as 
his insurance was concerned Mr. Woods 
planned it according to the most ap 
roved life insurance methods. It wi 
ar recalled that his brother, wrence 
( who was associated with him. died 
tf heart trouble in a taxica Phil 
lelphia a few years ago 
Was a Commanding Figure 
Mr. Woods not only built up a great 
wency organization but he was a com- 
landing figure in outside activities, 
especially in connection with the Na 
tional Life Underwriters Association and 
arious educational and training organi 
s intended to better fit life insur 
(CONTINUED ON PAGE 34) 
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workers along the most efficient line 


DEATH OF E. A. WOODS 
CAUSES WIDE REGRET 


Was One of the Foremost Field 


Generals of His Generation 
DEEMED MASTER BUILDER 


Performed Extraordinary Service for 
the National Life Underwriters As- 
sociation and Other Causes 


Edward 


de ath o! 


ger of the Equitable Lif 

Pittsburgh territory, came as a 
; k to the life insurance fraternity 
He had only been ill a few days. He 
vas stricken with acute appendicitis 


by a heart collapse and he died 


is home at Sewickley, a su 





EDWARD A. WOODS 
Pittsburgh Manager Equitable Life 


Pittsburgh. Mr. Woods was 62 vears 
age. He was an outstanding figure in 

e general agency field. He had a mag 
ent agency organizati ver wv 
western Pennsylvania and some un 
es in eastern Ohio. He had built up 
is agency force along very solid lines 
nd invested a large amount of money 
in it. He had attempted to train field 
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SOME HUMAN TRAITS IN THE CHARACTER 
OF EDWARD A. WOODS OF PITTSBURGH 
Ry ©. M. CARTWRIGHT 
1E human side of a really great) gether, in providing comfort and in as 
i man is of supreme interest We | sisting in burying the dead. He was 
KNOW the professional and business | at the forefront ot this humanitarian en- 
characteristics. We are acquainted wit terprise Due to exhaustion, because 
those traits that bring a man to the for he was going about day and night in his 
1 his special line of activity When | mission to alleviate woe, he went b« 
we study the human side of a perso yond his physical powers and un 
lity we immediately come into s va oubtedly died from the effects. 
thetic understanding because we thet Mr. Woods had one other 
realize that the great giant is a be which he was devotedly 
much like ourselves but with huger parts at being the Tuberculosis 
Weeds’ Na on Every List Pitts burg! He had other en I 
‘ nind but the Red Cross and Tubercu 
; A few I sent oO aq sis Institute gripped him particularly 
to 200 © peop ~ Mr. Woods was exceedingly fond oi 
and low mpany OMcials, ge flowers He studied their culture and 
eral agents, solicitors surance < abits. He deli 1 to add to his store 
mussioners and associatio n isking rm yn them 1 give 
them to record who in their opini wel suggestions to ur garde oe 
the 12 outstans suranc c ave flowers pr to n s Une 
{of the day. In Vas t s easures was to order flower 
of Edward A, Vas sig s¢ » s e one always with appr 
cant to find a so wide ate tas l of with a gracious 
known 5 pi t ‘ W ( 
had him in min t s his recalls the p ty Mr 
ous figures in their a 2 ct VW S his gifts ps it woul 
when his death occ d st week e conservative to say he sent 
the press associations cart stork every year 10,000 gifts of various kin 
about him rhey do this cas Aside f flowers, he would mail 
~ a man of wide reputatio | New | i end t! he thought was t 
York City where I vere i s lik He would send toys to chil 
the time the daily ipers wa . ‘ would remember rcople up am 
on two succeeding days 1 Pittsburg lown the line in all walks of life wit 
dispatches about his care " i 1s articles. In this giving, he tool 
arrangements supreme delight It gave him tremen 
Man of Superior Mold is satistactio Mar y peopl vere 
: . ‘ c ene iries i Ms gratuities 
We had in a “ting A. W ss Auther of Four Beoeks 
Ol superior mx nany ways. He . ‘ : 
ot have a coll e ¢ 1 He start M: We ss Wrote four DOOKs 
as a clerk i: ather’s ox 1 ag surance that are of Outstanding im 
of the Equitable at Pittsburg portance Mr: Woods did not dictat 
was 15 years of ag Vet at ¢ s material and let it go at that. He 
ment times at Pri ‘ cling ‘ nanuscript 20 ofr ut mes 
the alumni, faculty a ergraduat He was st Carciul in His Anal ds 
Irequently was Mr. \W s. His b ed 3 an 5 statements 
] iwrence gra | t \\ a , - 
class of °91 Ed A ; Vs ents nm al as 
terest in ft] < as is . ita Ur 
ween ide Ine< wit t ] alke “ tates \me 
him o1 is Vive DOK Se , 
nlerimages to Old Nass nm : s 
keen appreciat t ws - 
lems. I was pres¢ at nence wun : 
nent in 1919 whe the leg + \ 
* * “! ~ 
1 master of arts Was ’ € : 
vecause of his outstanding achievements ‘© Monthly : 
mm fe insurance and Ss service he te a 
university I was impressed as Dea seruen ~ Ss ; 
Andrew Fleming Wes graduat mnt WOrk ; 
school presented Mr. Woods the Me in a selt, dealing 
contributior he ; . ‘ , came ( W t Mr Mad le whe 
ing. ili was car tne nsurancs 
Weeds Was a Man of Letters , ( , ; b. - States ‘ . _ 
Xegardless I the tact that Vas devoted a t > ie 
ave i college edu il < was re } wnt 
ot letters H« ad a ¢ tur min Edward A. Weeds’ Estate 
carefully 10uris ied ry fine re aiding an Many peopl uiring about Mr 
contacts with people of gressive \Voods’ materi ms. He car 
ideas. His library Was eCXTcnsive H« ed $1,000,000 ce or t P 
had read most the books on i ts. He " large agency 
ehelves He touched fe at ria ' sburgh, active agents 
points and might be called an author der his juris ad a large 
ity on most of t He spoke come ft ; siness but he rei 
ways with a comprehensive understat vested mu , t in upbuilding t 
ing of his subject. 1 s reading a8 agency. He never hesitated to spet 
in his work, he was indefatigable in his money for the advancement of the cau 
efforts. He did not read { ere rea Mr. Woods frequently stated that 
ing’s sake but into the warp and w the estate he accu came fr 
of his mind were woven the substa ‘ surance He was never a spec- 
of what he perused. it He was not terested in pla 
Mr. Woods had ar irkabl« “ ¢ irket His vestments w ( 
ory. At times he might not be s those of a liie company itself. Thus he 
accurate in his quotations but he i elie. t Tt life insurance it 
the thread of the thought Off ha all its bearings 
he was wont to give statistics. espec | surance became a religk ’ 
on life insurance at they wer thy \bout wove a wW fu 
correct. < 1 remarkable aurora ~w 
Mr. Woods’ great industry and « He appre é ts poetry and its bench 
mination to accomplish results were cent aspects. Mr Woods was a stin 
demonstrated in the stupendous work he ulating mat He was pregnant with 
did after the Pittsburgh gas tank ex deas. He was a dreamer and a doer 
plosion. He was president of the local He 1t into life insurance his best 
Red Cross Following the disa r ¢ thought and the business is better and 
threw himself into the work of helping = fine: suse s having lived. thought 
the distressed, in getting in es t vorked 





































































































|| CONNECTICUT DAY WAS 


FITLY CELEBRATED 


Clarence D. Chamberlin, Governor 
Trumbull and Alfred Hurrell 
Banquet Speakers 


PROGRAM WAS VARIED 


Two Separate Groups Met in the After- 
noon to Discuss Their Own 
Problems 





RY Cc. M. CARTWRIGHT 

Connecticut Insurance Day, cele 
brated in Hartford Wednesday of las 
week, reached a high point of interest 
because of the variety and vigor of the 
progra! The climax was attained in 
the last address at the banquet wher 
Clarence D. Chamberlin, well known 
aviator, who crossed the Atlantic and 
landed in Germany, brought all the aud: 
ence to its feet b very gripping 
recital of events in connection with that 
memorable overseas journey Mr 
Chamberlin should have his address 
put together by someone conversant 
with banquet speaking, as he has some 
splendid material that 1s now more or 
ess lisconnected 

Refers to Insurance Needs 

He is interested in the manutacture o! 

a plane that will require a shorter run 


way in landing and starting. The pres 


ent planes, he said, demand a long run 
way and this accounts tor numerous 
accidents He stated that aviators and 
owners of airships are interested in in 
surance but at the present time the 


rates a He feels when the 


new type of airplane is made that wil 
| " 


re prohibitive 


t demand so long a space to stop an 
start. and also the device to reduce the 
langer of tail spins is perfected, more 
ivor will be granted by insurance con 

snies to those engaged in this industry 
both in manufacturing and flying 


Governor Trumbull Spoke 


Governor Tohn H. Trumbull of Con 
ecticut sat at the right side of Toast 
master Donald G. North of New Haven 
Governor Trumbull was introdnced as 
the only governor who holds a pilot's 
license The governor is an aviator and 
takes pride in the fact He is fre 
quently found at the Hartford landing 

Id is now able to take up a plane 





he 
committee un 


himself. The 


program 


doubtedly had in mind creating more 
interest in a satisfactory landing field 

- 
at Hartford and also to draw publi 


attention to aviation, especially with th 











it of having Mr. Chamberlin kk 
is factory in Hartford or some 
wh in Connecticut 

Preud ef Home Companies 
Governor Trumbull said that Conne« 
ticut is proud of its home companies 
He pronounced them 100 percent good 
Insurance is a bie industry in Hartford 
One is impressed more and more wit! 
the creat interest in insurance in that 
city Gov. Trumbull said that the Con 
ecticut companies are known to be sub 
tantial and secure. They bring a billion 
dollare of income to the state He paid 
1 hich tribute to Col. H. P. Dunham 
tate insurance commissioner, bv saving 
that he had hroadened the wark of the 
lenartment. increased its service and 
1d contributed greatly to the welfare 
the people along insurance lines 
Gov. Trumbull said that the policy of 


the state administration was to be rea 
sonable in its attitude toward insurance 


He said that there should be sufficient 
legislation to give ample protection to 
lievholders. but it should not be so 

. 
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exacting as to discourage the normal 
progress of the business and the pro- 
motion of new companies. 


Pays Tribute to Hartford 


Alfred Hurrell, general counsel of the 
Prudential, was the third speaker of the 
evening. He was formerly counsel for 
the New York insurance department 
and later the Association of Life Insur- 
ance Presidents. He paid a tribute to 
Hartford insurance, saying that Hart- 
ford was synonymous for stability and 
solidity insurance wise. He said that 
thrift and saving have done much for 
the country. Insurance encourages 
these attributes. Mr. Hurrell! said that 
when private property is properly pro 
tected civilization grows. The moment 
the right of holding private property is 
deemed sacred then people march out o! 


barbarism into civilization Insurance, 
he said, fits in everywhere in a civilized 
country. He characterized it as the 
greatest social and industrial sinking 
fund. It is knit into civilization in 
many ways. There are somewhere neat 


$16,000,000,000 in reserves held by 
panies in the United States and Canada 
This fund, he said, is widely distributed 
and is working for the benefit of the 
companies. He said that every insurance 
man should master his own special line 
When one intends to achieve must 
train for it 


com- 


he 


North and Case Were Leaders 


Mr. North acted as general chairman 
of insurance day, presiding at the ses- 
sion in the Travelers auditorium in the 
morning and at the banquet in the eve- 
ning. James L. Case of Norwich, Conn., 
former president of the National Asso- 
ciation of Insurance Agents, was chair- 
man of the program committee and was 
the dynamo of the day’s proceedings. 
Mr. Case had acted as general chairman 
the three previous years. There were 
some notables that went to Hartford to 
participate in the events of the day, they 
being Clarence W. Hobbs, New York 
City, who represents the National Con- 
vention of Insurance Commissioners in 
the National Council on Compensation 
of Insurance; F. Robertson Jones, sec- 
retary Workmen's Compensation Pub- 
licity Bureau; E. J. Heppenheimer, 
president Colonial Life of New Jersey: 
Roger B. Hull, general counsel National 
Association of Life Underwriters; Claris 
Adams, secretary American Life Con- 
vention; T. M. Baldwin, insurance com 
missioner District of Columbia: Edward 
C. Stone, United States manager Em- 
ployers Liability; E. J. Cole of Fall 
River, Mass., prominent in the National 
Association of Insurance Agents: Insur- 
ance Commissioner Burlingame of 
Rhode Island and J. W. Cook of Provi- 


_ 


ROGER B. HULL 


Managing Director National Association 


| John 


dence, chairman New England Advisory 
Board. 
George L. Hunt Was Secretary 
George L. Hunt of Hartford, general 
agent of the New England Mutual Life, 


| was secretary of the general committee. 


Chairman North stated that Mr. Hunt 
undoubtedly would be chairman of the 
committee next year. He presided at 
the life group section held in the Phoe- 
nix Mutual Life auditorium in the after- 
noon. 

At the luncheon, presided over by Mr. 
North, there was a galaxy of talent at 
the head table, each being presented by 
the presiding officer and speaking briefly. 
These were Lieutenant Governor Brain 


ard; George Goddard, state librarian; 
Dr. Jarvis, commissioner of education: 
H. P. Dunham, state insurance commis 


sioner: Robert Hurley, commissioner of 
police; J. W. Cook of Providence, R. I., 
chairman of the New England Advisory 
Board: E. J. Cole of Fall River, Mass.; 
Insurance Commissioner Baldwin of the 
District of Columbia: R. B. Hull, Na- 
tional Life Underwriters Association; 
President Lewis, Connecticut Associa- 
tion of Insurance Agents: insurance 
Commissioner R. S. Burlingame, Rhode 
island; Lester Shippee, state banking 
commissioner; Stewart F. Hall, state 
finance commissioner: Leo Noonan, 
compensation commissioner, and Rev. 
Nicol Mark of the Unitarian 
Church of Arlington, Mass 


Commissioner Dunham Spoke 


At the morning session in the Travel 
ers auditorium Insurance Commissioner 
Dunham characterized insurance com- 
panies as the creators of peace of mind 
His address was confined largely to ex- 
plaining the mechanism of the state in 
surance department. In passing he sald 
that the agency qualification law had 
proved a success and in time the depart- 
ment may decide to examine agents that 
have been in the business as to their 
qualifications to continue. 

Tressler W. Callihan, director of edu 
cation of the John Hancock Mutual 
Life, is an inspirational speaker. He is 
a former school man, having been a 
teacher in the high school, later princi- 
pal of a high school, then superinten- 
dent of schools at Galesburg, I] He 
started soliciting insurance for the John 
Hancock Mutual Life and 17 months 
later was made general agent in Syra- 
cuse, Then he was taken to the home 
office as director of education and sales 

Big Contributor to American Home 


He said that life insurance contributes 
more to the American home than any 
other factor. He believes there are three 
qualities essential to success in life in 
surance work, they being industry, in 


telligence and integrity. Mr. Callihan 
asserted there is no place for the loafer 
in insurance. The occupation is not a 
soit snap. He urged life insurance men 
to find out what purposes a man has, 
what his big idea is, what he is trying 


to do, and then see how insurance can 
fit into his program. He said that too 
many life imsurance agents approach 
prospect with the sole idea of selling 


them a certain amount of life insurance 
but not realizing whether it will be what 
they want or what they may need. In 
speaking of life insurance work he said 


that many men are finding themselves 
in that occupation. They have been 
groping around in other lines, but dis- 
cover that life insurance soliciting is 
adapted to their liking and ability. If 
a man could start his life over again he 
would make many improvements. Mr. 


Callihan said it is impossible to get a 
round trip ticket on life’s journey; there- 
fore, a man must follow the course as 
best he can. He should keep pretty 
well in the traveled road. It is the de- 
tours, he said, that cause the most trou- 
ble and take the greatest amount of time. 
The measure of a man’s success, he said, 
is the amount of happiness that he has 
contributed to mankind. 
Needed Terminal Facilities 


Rabbi A. J. Feldman of Hartford is 
an interesting speaker and had an inter 
esting subject. The program was 
uled accurately and definitely as to time. 
Rabbi Feldman was allotted 20 minutes. 
He spoke twice that time and therefore 
eliminated the discussion period which 
was to have been in charge of James L. 
Case It is surprising that intelligent 
public speakers disregard program re 
quirements. Rabbi Feldman held a pro- 
gram in his hands and the time 
accorded him. The audience was de- 
lighted with what he had to say and the 
manner of its presentation, but he jarred 
the other remaining parts of the sched- 
ule 


sched 


saw 


Adams Read His Address 


Louis, general 
American Life Conven- 
tion, for the time in his life read 
his address. It was a tribute to insur- 
ance of all kinds and was given in the 
true Adams style. It abounded in allit- 
eration, epigram master piece of 


Claris Adams of St 


counsel of the 


first 


—_2> 
a 


English He should have thrown his 
manuscript away. 
Two Group Sessions 


In the afternoon there were two group 
sessions, one for fire and casualty men 
presided over by Thomas D. Faulkner, 
past president of the New England As- 
sociation of Insurance Agents, and the 
life insurance group presided over by 
George L. Hunt. James W. Cook of 
Providence, who is president of the New |! 





England Advisory Board, consisting of 
the presidents and secretaries of the six 
New England state associations, spoke 
before the fire group. He was president 
of the Rhode Island Association of In- 
surance Agents for six years. In allud- 
ing to compulsory automobile insurance 
he gave it as his opinion that sufficient 
time has not elapsed in Massachusetts 
for any one to say whether the law in 


that state had been a success or a fail- 
ure. 
Advertising Talk Given 
C. M. Cartwright of THE NATIONAL Un. 
DERWRITER spoke on “Insurance and the 
Press.” A. W. Spaulding, newly elected 


advertising manager of the Hartford 
Accident & Indemnity, who heretofore 
has been assisting John W. Longnecker, 
advertising manager of the Hartford 


Fire and its affliated companies, was 
scheduled to make an address on “ome 
Fundamentals in Insurance Advertis- 


had to go to Newark, N. J., 
where the Hartford Accident was open- 
ing a new branch office. Mr. Long- 
necker gave the address. He was most 
dignified with his new Mr. 
Longnecker characterized advertising as 
simply common sense. It has many 
sales possibilities. He said it is impos- 
sible to separate salesmanship from ad- 
vertising. Advertising, he said, has a 
place in the kit of a successful solicitor. 
In referring to offices of insurance 
agents he said they should be made at- 
tractive and impressive to people who 
call or pass by. He told the insurance 
men to seek to discover where adver- 
tising fits in their scheme. 


Talk on Salesmanship 


ing.” He 


goatee 


Frederick J. Dawless, New England 
sales manager of the Crucible Steel 
Company, gave a talk on salesmanship. 
He characterized insurance men as the 
most efficient salesmen that came under 
his observation. He said that salesmen 
must be enthusiastic and original. They 
should do things other than the regular 
way. Rev. John N. Mark of Arlington, 
Mass., closed the session. He is a 
Scotchman with a fund of Scotch stories 
that are full of subtle wit. 

The speakers before the life group 
were Prof. Avard L. Bishop of the busi- 
ness administration department of Yale, 
formerly a general agent in Canada and 
who has charge of the insurance course 
at Yale, formerly publicity man for the 
Union Trust Company of Detroit; 
Roger B. Hull, managing director the 
National Life Underwriters Association, 
and Thomas M. Scott of Philadelphia, 
leading producer of the Penn Mutua! 
Life. Prof. Bishop spent considerable 
time in describing the work that trust 
companies are doing in connection with 
building up life insurance trusts. 


Mr. Scott, who is a successful per- 
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CANVASSING PORTFOLIO — The above 


illustration is inadequate to fully convey the 
value and attractiveness of this feature. ““Won- 
derful.” “Have never seen its equal”—that’s 
what they all say when they see it. By charts 
and illustrations the service rendered by life 
insurance is “visualized” interestingly, con- 
vincingly. 

















ILLUSTRATED BRIEF—These forms are 
unusually attractive and, when augmented by 
the illustrated material from the Canvassing 
Portfolio, a more DIRECT, PERSONAL AP- 
PEAL to the HEART through the EYE can 
be made. 











VISUAL SELLING TOOLS— 


The Kit of Visual Selling Tools herein illus- 
trated and described is proving to be a real in- 
novation in the selling of life insurance—they 
invariably enable the prospect to grasp the de- 
sirability of life insurance more quickly and 
completely. The old method of “just talking” 
life insurance has been discarded. A newer 
and surer method, that of “Showing and Talk- 
ing” life insurance, has taken its place. 








PRE-APPROACH PLAN—This plan is 
built around a series of 4-Page, 4-Color, 
Photo-Litho process letters — original, 
beautiful in appearance, and persuasive in 
copy. Actually CONVERTS “suspects” 
into prospects. It is being pronounced 
second to no other direct-by-mail plan 
heretofore devised. 











THESE FEATURES ARE NOT FOR 
SALE, and are available only to our own 
representatives. 


OUR TERRITORY—Arizona, Arkan- 
sas, California, Colorado, Illinois, Kansas, 
Missouri, New Mexico, Ohio, Oklahoma, 
Pennsylvania and Texas. 


If interested, write to 
GEO. L. GROGAN, Manager of Agencies 


THE BANK SAVINGS LIFE 
INSURANCE COMPANY 
Topeka, Kansas 
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ROBERT FULTON 


invented the steamboat, paving the way for 
today’s greyhounds of the sea and making possi- 
ble new standards of speed and efficiency in 
transportation. Speed of service is one consid- 
eration that means satisfaction and pride in the 
heart of the alert salesman. 


Ability to produce the completed policy contract with 
a minimum of awkward waiting is a joy to him whose 
purpose is service, as well as to him who has applie: 
for protection. 24-Hour issuance has long been the 


rule with the American Central. 


Substandard business is frequently encountered by the 
fieldman and it is a decided advantage if his company 
is adequately prepared to handle such cases for him 
quickly in its own office. Substandard writing by 
American Central representatives is rendered especial] 
convenient by special rates included as a part of their 
equipment and by the Company's clean-cut system 
of substandard underwriting. 


— 00 —— 


REINSURANCE FACILITIES are so scientific- 
ally perfected that there is practically no delay 
in securing coverage for excess lines, thus 
leaving the representative free to produce with 
maximum speed and effectiveness. 





sonal producer, made some suggestions 
to the men in the field, telling them that 
they should be students of human na- 
ture, should know how to handle their 
prospects and should be able to give the 
service that life insurance affords. He 
said that too many men soliciting life 
insurance do all the talking. He said 
the prospect should be allowed to ex- 
press his views from time to time. Mr. 
Scott said that he arranges to get an 
early medical examination because if a 
man will agree to take an exmination 
the closing of the insurance is almost 
sure. He said that good sound judg- 
ment should be practiced in life insur- 
ance work. One of the main essentials, 
he said, is to make friends in every di- 
rection. The best business comes from 
old policyholders, either on their own 
lives or through their influence. 


Welch Gave a Welcome 


President A. A. Welch of the Phoe- 
nix Mutual Life welcomed the life group 
insamuch as it met in the auditorium of 
the Phoenix Mutual building. 

Mr. Case asked the audience at the 
banquet to arise in silent tribute owing 
to the death of Mrs. E. M. Allen, wife 
of the vice president of the National 
Surety, who was formerly president of 
the National Association of Insurance 
Agents, and who spoke at the meeting 
a year ago. 


LIFE COUNSEL ANNUAL 
MEETING IN NEW YORK 
(CONTINUED FROM PAGE 3) 
cate points of law. His paper was dis- 
cussed so ably by Burton B. Sears of 
the National Life U. S. A. that his dis- 
cussion was ordered printed. 
3erkely Cox of the Aetna Life dis- 
cussed the question of whether reinstate- 
ment is a separable contract from the 
original policy and Robert M. Work of 
the Illinois Bankers Life read his paper 
on whether reinstatement applications 
should be furnished the insured. The 
discussion on this paper was led by L. 
fi. Cook of the New Yark Life. 
Aldrich Speaks on Forfeiture 


In a speech on “Improper Use of the 

Term ‘Forfeiture’ in Life Insurance,” 
Fred H. Aldrich, general counsel of the 
American Life of Detroit, deplored the 
improper use of the term. He said that 
there were very few actual forfeitures in 
life insurance nowadays. The term is 
still used in many life insurance con- 
tracts instead of the more appropriate 
word “cancelled.” He pointed out that 
although the meaning of the term is per- 
fectly clear to insurance men, it is very 
often misinterpreted. All policies should 
include values to the holder unless the 
policy is cancelled for lack of payment 
of premium. 
The nominating committee to select 
officers for ensuing year was appointed 
at the close of Tuesday's session, con- 
sisting of Messrs. Bro Smith, chairman; 
Davis, Pacific Mutual, and Smith, Met- 
ropolitan Life. 


Stockholders’ Suit Dismissed 


Suit against Ontario Equitable Lite 
& Accident of Waterloo, Ont., on ac- 
count of its consolidation with the Pol- 
icyholders Mutual Life has been dis- 
missed. The action was for $1,000,000 
and was brought by two shareholders 
of the latter company, A. C. Pratt and 
E. Austin. They had accepted payment 
for their stock. In dismissing the action 
Chief Justice Meredith said that he 
did not think the evidence confirmed 
Mr. Pratt's story that the department 
of insurance had forced the amalgama 
tion of the two companies. He could 
find no evidence of conspiracy to de 
fraud on the part of the defendants, 
whom he described as men of high rep- 
utation. The court also found that there 
was not sufficient evidence to confirm 
the offer of purchase alleged to have 
been made by the Sun Life to Mr. Pratt 
Mr. Pratt was president of t he Pol- 
icvholders Mutual and signed the con- 
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| MANAGERS’ SCHOOL AT __ 
CLEVELAND COMPLETED 


| RESEARCH BUREAU IN CHARGE 





| Various Phases of Manager’s Job Taken 
Up by Speakers During Four- 
Day Session 


CLEVELAND, Dec. 8.—The Life In- 
surance Sales Research Bureau has just 
completed its fifth school for managers 
and general agents. The course at 
Cleveland was similar in content to the 
previous schools held at Chicago, Phila- 
delphia, Memphis and Detroit. The 
school was conducted by John Marshall 
Holcombe, Jr., manager of the bureau, 
assisted by G. G. Terriberry, assistant 
manager; H. C. Ashworth, Richard N. 
Ford and Donald E. Huntington, mem- 
bers of the bureau staff. 

The managers’ schools are based on 
the intimate and painstaking study of 
the manager’s job which has been car- 
ried on by the bureau during the six 
years of its existence. Five volumes of 
the Manager’s Manual have been pub- 
lished together with the current supple- 
ment to the manuals, the “Manager's 
Magazine.” The curriculum of the 
schools is founded chiefly on this basic 
material. 

Heleombe Summarizes Manager's Job 


Mr. Holcombe opened the first session 
of the four-day school with a general 
summary of the manager's job. e em- 
phasized particularly the increased at- 
tention and importance attached to mod- 
ern distribution methods as compared to 
the attention which the production prob- 
lem has enjoyed. Mr. Holcombe showed 
the necessity for thorough research into 
distribution mefhods and showed how 
this was being done today. The posi- 
tion of the manager in the distribution 
function was brought out forcibly. 

Following this talk, the first_ subject 
taken up was “Locating and Selecting 
Agents.” Both Mr. Holcombe and Mr. 
Terriberry emphasized major plans and 
specific ways of doing this. It was par- 
ticularly stressed that a large reservoir 
of prospective agents is necessary before 
the manager can exercise any kind of <e- 
lection. 

The next phase of the manager’s prob- 
lem, “Selling the Job to the New Man.” 
was illustrated by actual demonstrations. 
The first was given by Fred A. Weiner, 
district manager for the Equitable Life 
of New York at Cleveland, assisted by 
Carl M. Updegraff, also district manager 
at Cleveland for the Equitable of New 
York. The second demonstration was 
given by E. R. Ferguson, manager for 
the Mutual Life of New York at Cleve- 
land, who interviewed Harold Pearce 
manager for the Guardian Life at Cleve 
land. Discussions of the demonstra: 
tions were then made from the floor. 

Other steps in agency building taken 
up were financing, training new agents 
and supervision. Parts of the four-day 
session were devoted to conservation 
practices in the agency and the cultiva 
tion of policyholders. Mr. Terriberry 
spoke on various phases of training and 
supervising agents and Mr. Ashworth 
explained typical training plans being 
used by agencies, use of agent’s records 
and plans for contracting with policy 
holders Other topics were agency 
meetings, agency contests, turnover ol 
agents and agency costs. Mr. Holcombe 
concluded the course with a_ general 
summary of the topics studied 
Fiftv-six general agents, managers 
and supervisors attended the sessions 


Rockwell Speaks at Lafayette 


Over 100 insurance men, many o! 
them from out of the city, attended a 
recent luncheon at Lafayette, Ind.. at 
which Dr. Charles J]. Rockwell of C! 
cago, national insurance authority, spok« 
Mr. Rockwell held a conference wit! 
local insurance agency managers and 
executives 
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RELATIONSHIP OF LAW 
AND LIFE INSURANCE 








Function in Present Civilization 


Is Described by Superin- 
tendent Beha 


ARE KINDRED AGENCIES 


New York State Official Addresses 
Meeting of Association of 
Life Presidents 


NEW YORK, Dec. 8.—Speaking on 
“The Philosophy of Law and Life In- 
surance” before the annual meeting of 
the Association of Life Insurance Presi- 
dents here today, James A. Beha, New 
York insurance superintendent, told of 
interrelation of these 
of the economic structure and their joint 
function in civilization. He said, in part: 

Relationship Is Clear 


the two phases 


“That law and life insurance are re- 
lated need not be proved by direct ref- 
erence to the legal expense items of the 
lite companies’ annual statements. Both 
sprang from a common need of man, — 
the need of protection—and though one, 
of necessity, preceded the other, both 
now serve a common cause and give 
rise to each other. 

“Our civilization is complex—so com- 
plex that it cannot function without a 
very intricate plan of operation. Or- 
ganized society is governed by law, for 
only through law can the weak be guar- 
anteed protection against the strong. 
This guarantee of justice and fair-deal- 
ing, of stability and rights, was a pri- 
mary essential to the formation and 
growth of an economic device such 
as life insurance. Only a people with 
a highly developed legal system could 
conceive and carry out so involved a con- 
tract as that which life insurance gives 
rise to. It is impossible to contemplate 
the existence of life insurance without 
pre-existing law. 

Two Chief Characteristics 


“There are two principal character- 
istics which law possesses, namely— 
equal universal application and certainty 
in operation. These two qualities are 
likewise fundamental to the theory and 
practice of legal reserve life insurance. 
Premiums for the great variety of life 
insurance contracts, proceed from a 
common mortality table and a common 
interest rate and their objective is the 
equitable assessment of the cost of 
deaths as well as of the expenses of 
conducting the business among all the 
insured. 

“Certainty in operation is as funda- 
mental to the theory of legal reserve life 
insurance as it is to law, If the insured 
fulfills the conditions of the policy, no 
contract is more certain of fulfillment- 
both in letter and spirit—than is the 
contract of a legal reserve life insurance 
company. To guarantee this certainty, 
life insurance must be transacted through 
an agency that will outlive the last per 
son insured. The corporation, a creature 
ot law, has made this possible. Law, 
recognizing the soundness of the theory 

lite insurance, has placed restrictions 
upon the conduct of the business which 
requires its practice to conform to its 
sound scientific theory, thus again per 
forming the real function of law—pro 
tecting individual rights. 

Certainty Is Shown 


“The extent to which individual rights 
are recognized and protected in this 
mammoth business is evidenced by an 
examination of its claim payments. The 
association has secured for me from 50 

(CONTINUED ON PAGE 33) 
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SERVICE MUST BECOME 
REALITY—M. J. CLEARY 


ADDRESSES LIFE MEETING 


Vice-President of Northwestern Mutual 
Speaks Before Chicago Association 
of Life Underwriters 


“Our job has not been completed 
when we have delivered a policy and 
collected the premium,” M. J. Cleary, 


vice-president of the Northwestern Mu- 
tual Life and former insurance commis- 
sioner of Wisconsin, told the meeting 
of the Chicago Life Underwriters Asso- 
ciation last Friday. he said, “the 
policy was intelligently sold it was sold 
to fit the needs of a man as they exist 
today. These needs will change and, 
therefore, service to the policyholder be- 
comes regularly and increasingly neces- 
sary. ‘Service’ is one of the most abused 
words in the language, but we should 
see to it that it is not abused in the life 
insurance business. We are under a 
heavy obligation at the present time to 
make service a reality. The greatest 
molders of opinion of the nation are to- 
day presenting the value and the need 
of life insurance to the public. To these 
institutions the insurance business owes 
this heavy obligation.” 

In opening his address Mr. Cleary 
said that not many years ago men had 
to enter the life insurance business with 
little equipment, and found there was no 
place to turn to for the equipment. A 
newcomer in the business had to create 
his own equipment. That situation, he 
said, is changed today and the new man 
in the business can obtain valuable in- 
struction in every phase of the business 
before he starts out to sell anything 
He said, with reference to the values 
other than money values to be obtained 
from agency work, that the man is un- 
fortunate who is in a work the returns 


eye 
Ay 


from which are measured only with ma- 
terial things. 
Small Policy Helps Mest 
“The $2,000, $3,000 and $5,000 policy,” 


Mr. Cleary said, “will mean more to the 
family benefited by it than will the 
larger policy mean to the family of the 
wealthy. The owner of a small policy 
is just as much in need ymplete 
service as is the big man.’ 

Mr. Cleary said the business has come 
to recognize that the lump sum pay- 
ment of proceeds at death is an anti- 
quated system, and that new methods 
of paying insurance proceeds have been 
devised and beneficiaries are profiting by 
them daily. With reference to business 
insurance, he said: “The sale of business 
insurance must be regarded as an edu- 
cational project. The coverage must be 
presented from one angle today, from 
another tomorrow and from still another 
the day after until the business man be- 
comes convinced of the need of it.” 


or ce 


Chicage “Dean” Speaks 


Jules Girardin, “dean” of Chicago lite 
underwriters and for the years 
an agent of the Phoenix Mutual Life 
addressed the meeting briefly on the de- 
velopment of the life insurance business 
} work in 


} o* 
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as he has seen it during his 

the field. “Life insurance,” he = said 

“stands today as the pre-eminently 

progressive institution of the world 

Life insurance will one day run into 
the trillions instead of billions, as today 

and instead of 100,000 agents there wil! 
be a half million. Competition ir, that | 
day will be keener but will be on aj| 
higher plane. It will not be a question 
of salesmanship but a question of ability 


seTve ” 

Ss. T. W hatlev, Chicago general agen 
of the Aetna Life and president of the 
association, paid a tribute to Edward A 
Woods, general agent of the Equitable 
Life of Pittsburgh, saving: “Mr. Woods 
has been the most outstanding field man 
in life underwriting activities in the 
world. Much of the progress in the field 
has been largely brought about through 


to 


properly 





EDITION 


INTER-SOUTHERN LIFE 
SELLS ON UNIQUE PLAN 


W. BAILEY IS ORIGINATOR 


F. 


Northwestern Department of Company 
Puts on Special Campaigns Through 
Catholic Church 


ter-Southern Life last Monday 


The In 


opened a campaign for new business in 
Arkansas through a plan created by 
F. W. Bailey, president of the Bailey 


System, Chicago, under which the Cath- 
olic church of that state will be the 
indirect beneficiary of each policy issued. 
A similar campaign, during which $7,- 
000,000 of new business was written, has 
just closed in South Dakota. The poli- 


cies sold in South Dakota were al! small, 
averaging $1,200. 
Under the Bailey System plan the 


Catholic church is paid a tithe each year 
for the first 15 years of the policy, or if 
the policy becomes a claim before the 
end of 15 years, 10 percent of the total 
proceeds are paid to the church rhe 
South Dakota campaign was indirectly 
for assistance in erecting a new cathe 


dral at Huron and for the benefit of 
Columbus College. and assures the 
bishop of South Dakota a substantia! 


endowment 
Agents Work Through Churches 


regularly 
work 


written by 


but 


business is 
agents, 
different 


rhe 
authorized 
through the 
The company entered South 
just before the campaign in t! 
began, and created an agency staff to 
write the business. The was 
under the personal 
Bailey. The campaign c 


they 
’ : A 
local churches 
lat state 
* L 
WOrkK 


supervisi 


McCarthy, residen 
state 
Hurotr 
Arkan 
the 


dire ctor as Deen i¢ ft in the 
‘arthy’s headquarters 
The company has written in 
} vears Mr. Bailey is in 
to supervise the present campaign 
by C. B. Caper 


Husiness Ix Nonmedical 


ar im 


for 


Sas ik but 


assisted 


He is 


The written in connectior 
with church organizations is issued on 
the nonmedical participating plan At 
the older ages, however, examination is 


required. Because the participating 


business 


or 











plan of issue, a young policyholder’s 
tithe is paid out of dividends, and in ad 
dition the proceeds of the policy are 
more than face at maturity, or matur 
ity date 1s advanced acce rding to 
whether the dividends are left at inter 
est or are applied to remium pay- 
ments 
the efforts of Mr. Woods.” The meet- 
ing rose and paid silent tribute to Mr 
Woods. 

In his opening statement Mr 
said: “It has been decided by 
ecutive committee of the association to 


invite the heads of the business depart 
f schools ot 


ments of universities and 

commerce in and around Chicago to he 
come honorary members of the associa 
tion.” 

Dr. Charles J. Rockwell. head of the 
Rockwell School of Life Insurance 
Sales, rose at the speakers’ table to say 
good-bye to his Chicago friends and to 
announce a tour of Canada which will 
take him from coast to coast. Dr. Rock 
well will conduct a school in Chicago 
ext vear 

Prepare Pension Bill 
ter the auspices of the Amer 


Old Age Security, a 
ing prepared for pres 


\ssociation for 
pension bill is I 
entation at the forthcoming session 
the New York legislature. Labor lead- 
ers are greatly interested in the move- 
ment and are active in its development 


oT 


Abraham Epstein, former director of the | 


old age 
American 


commission on 
secretarv of the 


Pennsylvania 
mensions, is 


issociation 


Dakota 


EXPLAINS MISUSE OF 
TERM “FORFEITURE” 


American Life Attorney Speaks 
Before Association of Life 
Insurance Counsel 


CITES HARMFUL EFFECTS 


| Fred H. Aldrich Declares Word Cancel 
Is Much More Appropriate 
One to Use 


Fred H Aldrich general counsel of 
the American Life, of Detroit, spoke 
on the “Improper Use of the Term 
| ‘Forfeiture’ in Relation to Life Insur- 
ance” before the annual meeting of the 
Association of Life Insurance Counsel 





FRED H. ALDRICH 


General Counsel American Life 
\* is week in New York His speech 
in part as follows 

There has been a constant tendency 
during a period of many years to make 
al surance non-forfeitable, but the 
word forfeiture has been so thoroughly 
lodged in the theory and practice o! 
life insurance that it seems difficult to 
get away from the idea of forfeiture 
whenever there is an attempt on the 
part of a company to contest any right 


claimed by one named as a beneficiary, 
assured in an insurance pol 


or as the 


Werd “Cancel” Mere Appropriate 
the 
the the 
beneficiary in such a 
way as to prevent the forfeiture of any 
right which either of them may have 
in such policy, but unfortunately the 
insurance companies, while protecting 
such policyholder or beneficiary against 
any forfeiture, sometimes use the term 
forfeit where the word cancel would be 
much appropriate, and the courts 
continually use the term forfeiture 
whenever it is to contest any 
policy 


claimed under an 


insurance policies of 


; 
lite 


or 


Usually 
nt time 


insured and the 


pres otect interests of 


more 


sought 
right insurance 

Policies Are Misicading 
From 


Insurance 


policies of 
to the de- 


the usual 


referring 


reading 
without 


cisions of the courts in relation thereto, 
one might draw the conclusion that 
they were contracts for insurance for a 
single vear, or the period for which 


the first premium is paid, with the priv 

lege of renewal. That is the construc 
tion which insurance companies have 
sometimes asked the courts to give to 
mtract, and numerous 


this form of c 
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decisions will sustain such position. In 
the case of New York Life vs. Stratham, 


92 U. S. 24, Justice Bradley stated the | 


|; may have had at any time when the 


contract shall be cancelled for any rea- 
son, so that, no matter what the con- 







NYLIC INCENTIVES end AIDS TO SUCCESS 


| rule that the policy was an entire con- | ditions are in an ordinary case, the term 
| tract of assurance for life, or the whole | forfeiture is not applicable. 

| period mentioned therein. In all proba- 
| bility this rule, which has been fre- 
| quently quoted since this decision was 
delivered, will stand as the law govern- 








Provision for Payment 


_ “Usually when a policy is cancelled 
|for the non-payment of premiums an 












bel | 1 
Kl | ing cases wherein this question becomes | OPtion is given to the policyholder as 

i a | important. to the application of any values which 

bal his policy may have at:that time. In 

eC | ] e 1 | } c Regarding Delinquent Premiums certain instances, if the policyholder does 





MONDAY MORNING! 

For over 35 years. Monday has been Bulletin Day among 
Nylic Agents everywhere, the mailing of the Bulletin being 
timed to reach every agent from Maine to California, from 
Canada to the Gulf of Mexico, on Monday morning. 





A punctual start for the week means so much! A fresh, 
constructive idea or an old one in a new dress helps to 
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“This opinion also contains what is 


| perhaps the strongest statement in jus- 


tification of the cancellation of an in- 
surance policy when premiums are not 


of the decisions. 

‘From the reasoning in this state- 
ment a company could find justification 
for the cancellation of a policy for the 
non-payment of premiums even though 


| such cancellation carried with it the 
forfeiture of valuable rights of the in- | 
| sured. However, the court in this case 


did protect certain rights claimed under 


not exercise the option which is pro- 
vided for in the policy, the policy will 
automatically provide for one of the 
methods for which he may have an 
election. 

Importance of Right Term 


“Usually the terminology used to ex- 
press an idea is not very important if 
the one who hears the expression may 
know what meaning is intended by the 
person using it, and, if the term forfeit 
is used in a contract where it would be 
well understood by those reading the 


| context that the meaning intended to be 


bormx: paid that can be found in any 
| 
| 
| 
| 
} 
| 









the policies. i i 
: conveyed was to cancel, it might seem 
Theory of Earlier Cases unimportant. But when a court decides 


begin Monday’s work promptly, and to carry on through an- 
| 
| “The theory upon which many of the {a case and finds that a great corpora- 


other six-days with energy and enthusiasm. 
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| earlier cases are based is that the con- | tion seeks to forfeit valuable rights of 
| tract is an insurance for life; that the | a policyholder, or a beneficiary named 
| premiums for such insurance must nec- | in a policy, by reason of what may ap- 
| essarily be paid when they fall due, | pear to the court mere oversight on 
| in order that the business may be pro-/| the part of some party, and the court 
|tected, and that the insured will be | applies to the forfeiture, which it be- 

| penalized if he fails to pay his prem- | lieves is attempted by reason of the 
}iums promptly. Since he is to be so| use of this term in the policy, the well 

| heavily penalized for his failure every | known rules against forfeiture, the care- 
patron soe should be taken by the courts | less use of this term will become ap- ‘ 
| 


an 
a 








ry 


Every Monday morning Nylic Home Office renews its 
contact with the agent through the Bulletin, which carries 
some helpful message derived from practical experience, force- 
fully and attractively expressed: | 
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A Word of Inspiration. 

A Plan of Systematic Work. 

A Sound Lite Insurance Thought. 

A Story of Life Insurance Service. 

An Effective, Usable Sales Suggestion. 

‘ A Record of Some Fellow-Agent’s Success. 
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to preserve the rights of the insured, or | parent. Much of the law of insurance 
the beneficiary, if possible, and that the | with reference to forfeiture and cancel- 
insurance company should be bound to | lation arose at a time when it was cus- 
give to the insured every opportunity, | tomary for policies to be written pro- 
by appropriate notices, etc., to pay his | viding for real forfeitures. 

Business Would Have Been Wrecked 


“Some of the cases have gone so far 
in efforts to protect policyholders and 
beneficiaries under life insurance con- 
tracts from forfeiture of their rights, by 








CLE DUS 




















| premiums and avoid such forfeiture, 
otherwise such forfeiture would not be 
| enforced. 


The Companies Theory 


The cumulative effect of these weekly Messages from 

Nylic Officers who “talk the same language” as the agent, 
is stimulating to the individual and to the collective body of 
agents. 
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“The theory of insurance as expressed | mt } 

| by the companies is that by taking out | reasons of failures to pay premiums, that 
!a policy of insurance in the ordinary.| had such failures been more numerous, 
| form one makes an agreement to pay | and had the courts followed these de- 
| an insurance company at stated inter- | cisions in all such cases, the business 
| 
| 
| 
| 
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The Bulletin has become an institution. 

Life-insurance-wise it is, for Nylic men, what his daily 
paper is to the business man: he “couldn’t begin the day right 
without it.” 
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vals, certain premiums which will pro- would have been entirely wrecked. 
“While the delinquent policyholder 

should gain nothing through his delin- 

which such premiums are paid. If the | quency, on the other hand, if one, by ; 


accumulations created by premium pay- | reason of his misfortune, or even care- 
7 lessness, should be deprived of valuable 


rights, and values which belong to him 


vide for carrying his risk during the 
time and to the end of the term for 


Tat Vaxt extant 


ments are in excess of the cost of carry- 
|}ing the risk and paying such propor- ; : 
tionate part of the expense, they belong | should be transferred to other policy- 
to the policyholder and will be given | holders. or to the company, a manifest 
to him or his beneficiary in any event | injustice would be done. 
under certain guaranties contained in The Truly Just System 
| the policy. “There was a period in the history 
The Mutual Agreement of life insurance when a policy which 
“By mutual agreement between the | actually promised the persistent policy- 
policyholder and the company a certain | holder to enrich him at the cost of 
amount of each premium is to be ap- | those who should fail to keep up their 
plied in the payment of the expenses | Premiums seemed very attractive, for 
of the company in the transaction of | men are vain and few believe that they 
the business with reference to such pol- would be the victims under such _ plan 
icy. A portion of the premiums which But under a truly just system of insur- 
cover the risk for a certain period is | ance there would be no forfeitures. The 
| clearly consumed at the end of such | Company would not profit by the mis- 
period as also is a portion of the prem- | fortune of any of its policyholders. No 
4] | iums which the ana aged is reason policvholder would become the richer 


NEW YORK LIFE INSURANCE COMPANY | §ij| ably required to pay as expense in rela- | bY, the reason of some other policy: 
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“Is it any wonder that, measured by 
usual standards, Nylic agents are 


industrious, persistent, satisfied 
and happy?” 
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New Home Office Building 
now being erected on the site 


| Square Garden 











| holder being compelled by adverse cir- 

















| 
| 8g tion to his insurance. The pled a vt r < e , 
, T , ' ° | ~ ate rae , ic nr 
| DARWIN P. KINGSLEY, President isl of such premiums belongs to the policy- | Cumstances to give up ag policy, ar 
| ‘a holder, and the term forfeiture. if it | mo one who became delinquent woul 
, , te . mar ate ofite » his fail » than 
346 BROADWAY, NEW YORK | #4) | could properly be applied anywhere. | Te@p greater profits by his failure t 
| could be used if the company should he would by performing his contract 
refuse, upon a termination of the con-| according to its terms. If he failed to 


tract, to give to the policyholder, or his | keep up his premiums he would receive 
beneficiary or assigns. the benefit of | full value for all premiums paid. 
h would suffer onlv the loss of such 


that — of the premiums whic 1K ’ 
hol surance as he did not pay for 


ALAMO LIFE INSURANCE COMPANY 22.2%: o0n9800" 


Graham Dowdell, Pres. 














Should Not Be Deprived of Benefits 
Impossible to Fix Exact Cost 


“Insurance business must be carried 




















Pentre titania It is impossible by any mathemati- | on by premiums paid for insurance con 

cal computations to fix the exact cost | tracts. No patron of the business should 

| A progressive ive up-to-date company with ¢ a program of | of carrying a risk, or the’ exact portion | complain at bearing a reasonable por- 
expansion and growth. of any premium which shoul Id be applied | tion of the expense of procuring new 
All Texas is our field. I} toward the expense of carrying on the | members. and carrving on the business 

ate i business of the company. He covld not reasonably complain at 

“The general tendency in all insur-| having a portion of his premium applied 

ance at the present time is to account | toward compensating the company for 


“The Fast Growing Company of the Southwest’ 


San Antonio, Texas 


| to the policyholder for the reserves upon | carrying his risk while payments are 

his policy, and if his policy provides for | being made. What remains the statutes 
participating insurance, to account to! require the company to set aside as 
‘him for any values which the policy (CONTINUED ON PAGE 28) 
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How many 
Pictureless Ads are there nowadays? 


The picture idea is ascendant! And only 
because it has proved itself in the arena 
of competitive selling! Of 183 advertis- 
ers in the December 3rd Saturday Eve- 
ning Post, 170 of them used pictures. 
Only two page advertisers ran displays 
without illustrations. Less than 3 per- 
cent of the companies who had faith 
enough in the advertising of their prod- 
uct, to use pages in the December 3 issue 
of the Saturday Evening Post, felt they 
could afford to dispense with PIC- 
TURES. There is a reason for this 
overwhelming ballot in the favor of the 
use of pictures and it is for this same 
reason that thousands of life insurance 
men today are using pictures to aid them 
in selling life insurance. 


Are You Neglecting 
the 78% 


Seventy-eight percent of our impressions 
come through our eyes. Advertising men 
who had to sell through the printed page 
soon recognized that if they were to sell 
the product they must print pictures of 
it. Later it was discovered that “uses” 
of the product as well as the product 
itself could be effectively pictured and 
then, quite recently, pictures were found 
to be effective in selling intangible serv- 
ices. And not the least of these is Life 
Insurance! 


What You Can Accomplish 


Today everywhere we see unmistakable 
evidences of the popularity of pictures. 
The almost unbelievable success of roto- 
gravure pictures and rotogravure adver- 
tising is of such recent origin that most 
of us can remember when the whole 
process was still in the experimental 
stage. The success of the rotogravure 
is due first to everyone’s more or less 
instinctive interest in pictures and sec- 
ondly, to the remarkable reproductions 
that the rotogravure process makes pos- 
sible. The rotogravure makes a pretty 
picture beautiful, and a beautiful picture 
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A picture should occupy this space 
....but we have a reason....see next 
to last paragraph. 
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10,00 


words can’t do 
as good a job of 


selling 
as picture 
the size 
of this 
space 


....and so why ignore them? 








Over 92% of the Advertisers 
in the Saturday Evening 


Post, December third Issue, 
ice Oe? Pe £ Ue... 


more beautiful. It produces striking 
effects not obtainable by any other 
process. It puts into pictures something 
that was not in them before. It is the 
most expensive small run process but as 
the quantities printed increase its relative 
cost in relation to other printing methods 
decreases until the point is reached 
where theSe finest of pictures may be 
actually produced at a less cost than that 
of the ordinary reproduction! 


Why the Estate-O-Graph 
Can Be Had for as low 
as $8 a Month 


Here is the secret of our ability to sell 
the Estate-O-Graph for as low as $8 a 
month. The Estate-O-Graph, you know 
is the National Underwriter’s adaptation 
of the successful rotogravure picture 
method of selling to the life insurance 
field. The Estate-O-Graph is a monthly 
magazine for life insurance men to send 
to their policyholders and prospects each 
month. Each issue is crammed full of 
pictures on some particular phase of life 
insurance. Thus, each month, unob- 
trusively and tactfully life insurance is 
brought to the attention of every one of 
an agent’s prospects. It helps keep old 
policyholders sold and makes prospects 
live proSpects. It is the agent’s own 
magazine. His name and his only ap- 
pear on the Estate-O-Graph. It can- 


not be identified with any one but his 
own agents. He is the publisher of the 
Estate-O-Graph to all intents and pur- 
poses. 


Three Columns or 
One Picture? 


Probably by this time you have on the 
tip of your tongue a Why-don’t-you- 
practice-what-you-preach question and 
rightly so. Should we ask you for a de- 
scription of the Estate-O-Graph could 
you describe it so that a man unac- 
quainted with it would know just how it 
looks? We doubt it. And yet we have 
taken three columns to talk about it. As 
a matter of fact we haven’t accomplished 
as much in these three columns as we 
would had we printed a picture of the 
Estate-O-Graph in the space reserved 
for it at the top of this display. Which 
is proof of the pudding! One picture is 
worth ten thousand words. 


We have a 24-page book about the 


Estate-O-Graph which is yours for 
the asking. In it you will find the 
complete story of the Estate-O- 
Graph. What it is, what it does, how 
to use it and what it costs. In addi- 


tion, valuable direct mail hints and 
selling suggestions are included. The 
book is free. Use the coupon to se- 
cure it. 
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a thrust to her heart 


contrast 
the more they 


a gray, 


charity, 


While charity 


ee 


mains for “‘society” 


less dependence. 


for old age. If they 


oe 


Almost every man and 
woman must face these five 
hazards of life: 

Death—which may come 
early, before one's dependents 
have been provided for. 

Accident—always sudden 
and often causing lessened 
earning power. 

Sickness—which may cause 
want as well as suffering. 

Unemployment—w h i c h 
may bring distress to others 
in addition to the unem- 
ployed. 

Dependent Old Age—which 
must seek charity if self-sup- 
port is no longer possible. 

‘Society’’ through organ- 
ized effort, with its millions 
of mutual life insurance pol- 
icies, has done what no in- 
dividual could do alone. It 


oe 





“It has been in this house fifty year 
This, ladies and gentlemen, is genuine 
auctioneer rattles on, “Fifty years in thi 


ABIES and old people are life’s 
and life’s 
The younger they are and the older they are 
need our love and care. For 
the helpless baby it is a sunny world, but it is 
cheerless world for the tired, 
old soul who fails to get the care and waiting 
on and the affection she hungers for. 
when clumsily bestowed, 
most as much as neglect. 

takes care of the friendless 
and helpless, and science is finding out how 
to prevent physical aches 
and that means all of 
us' added together—to prevent old age from 


suffering one of its greatest sorrows— 


have in their years of retirement, 
bare existence, but real comfort. 





You can’t find another piece like it. 
What am I offered jor it?” The 
house; old treasures.” er ord 


widest 
closest comparison. 


brave 


And 


stings al- 


and pains, it re- 


penni- 


Nearly all workers earn enough to provide 
plan ahead they may 


not merely 


a>: 


has found a way to meet four 
of the five hazards. 

Annuities for old age pro- 
tection in case of death, ac- 
cident or sickness—a 1m ost 
every financial requirement 
can now be met by insurance. 
Only one problem is still un- 
solved—Employment Insur- 
ance—and that will follow. 

Thousands of Metropolitan 
policyholders have asked how 
much of the family income 
should be expend for im- 
mediate necessities, for cloth- 
ing, for food, for fuel, and 
laid aside for protection. Our 
hooklet “‘Let Budget Help,”’ 
answers these questions. A 
copy will be mailed free on 
request. 

HALEY FISKE, 


President 


a>. 


METROPOLITAN LIFE INSURANCE 
COMPANY :: 


Biggest in the World, Move Assets, More Policyholders, 
More Insurance in Force, More New Insurance Fach Year 


NEW YORK 








|| DARWIN P. KINGSLEY | 


EULOGIZES INSURANCE 


ithe limbo of 


| Calls It the Great Pioneer of Mod- 
ern Civilization and 
Government 


|SUBDUES LIFE’S ENEMIES 


Important Place Held by This Business 
Is Shown in Address Before 
Life Presidents 


| great pioneer of civilization in the ad- 
i dress by Darwin P. Kingsley, 
of the New York Life, 


president 
given before the 
| hye ae Seat 
| Association of Life Presidents, in ses- 
| sion in New York this week. Mr. Kings- 
ley said, in part: 
Life Insurance Is Youth 

“Will 


new and dangerous things; a man is as 


Durant says that youth ‘does 

















DARWIN P. KINGSLEY 
President New York Life 


young as the risks he takes.’ Tested by 
that rule, life insurance is eternally 
young. I am not just playing with 
words when I say that its business is 
to take risks. Quite apart from that 
it constantly does new and dangerous 
things. It must. The material it 
handles is human life, in which new 
problems are perpetually demanding so- 
lution. It has always been a pioneer; 
an adventurer—giving that word its 
original meaning. It has challenged and 
crossed nearly every frontier which lim- 
its the development of society, and in 
doing that has studied and solved many 
economic and social problems. It has 
broken through frontiers; it has erected 
frontiers. It attacks; it defends; it cre- 
| ates; it conserves; it leads. 





Enemies Are Overcome 


“Next to the fear of death the great 
enemies of ordered liberty are war, so- 
cial disorder, waste, ignorance, 
superstition. They are not static con- 
ditions to be ignored. They spread, 
and destroy as they spread. 
ance erects a barrier which holds the 
line against them. It attacks; it also 
defends. In this western world, where 
life insurance has come to be a pow- 
erful factor in the life of the people. 
we have created a civilization, which, 
| whatever its faults otherwise may be, 
| has an average living condition superior 
to any achieved earlier by any consid- 
erable section of the human race. 

“A democracy to endure must be ruled 
by its best. If it elects its best and 
nourishes its best its civilization will not 
die, but if it follows the foolish phil- 
osophy of the Declaration of Inde- 
| pendence and gives equal political power 
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to all men, that republic will not long 
elect its best and, sooner or later wil! 
join the great procession that leads to 
governments. It must. 


There is no escape. Leadership with 


'us appears in a new field. It is no 


| research 


' face of the 
| standing all our 


Life insurance was presented as the | 


longer in government. It is in science 
and in business. Out of this spring two 
dangerous facts; our really great men 
are rarely in politics, while the dema- 
gogue and blather-skite are, all the time. 
Business, science applied to business, 
work, mass-production, effici- 
ency, the conquest of disease, sociology, 
the achievements that really lengthen 
life—these are the pursuits which appeal 
to our leaders. 
World Not Greatly Changed 


“Politically we haven't changed the 
world so much,—notwith- 
boasting. We have 
somehow created an average living con- 
dition that has never been equalled, a 


| condition which gives us an enormous 


| classes, and in its 


economic advantage, a condition that is 
envied and longed for by all other peo- 
ple, a condition which we can easily 
fritter away through the excesses of an 
unsound democracy. Fundamentally our 
government is not materially different 
from the republics which have preceded 
it. They were not scientifically organ- 
ized. Neither are we. The demagogue 
who was exactly the sort of man in 
Greece that he is here, naturally has 
about as much use for science in gov- 
ernment, as the fundamentalist has for 
paleontology in religion. 

Life Insurance Basic 


“We have outside of politics one great 
scientific program which touches 
binds all classes, teaches all 
sphere governs all 
classes. It is really a new idea in the 
world; an idea in the science of living 
that is increasingly winning recognition, 
whose principles must take their place 
in government, sooner or later. It values 
men at their true worth, conserves and 


social, 
all classes, 


| guarantees those values, administers 
| justice, encourages science, develops 
efficiency, promotes hygiene, inspires 


| courage, 


fear and | 


Life insur- | 


| 


which means increased creative 
ability, lengthens life and breaks down 
the barriers of death by projecting per- 
sonality into and through coming gen- 
erations. If men are ever to become so 
developed that they, in the mass, shall 
continuously carry the burdens of civili- 
zation, if, individually, some of us are, 
in the terms of achievement, to live 1,- 
000 years, if we are not governmentally 
to die at the top, one of the factors that 
is to bring that condition to pass will 
be this great scientific sociological ex- 
periment called life insurance. As a 
people we seem to lie in the double 
peril of having few great political lead- 
ers and a political plan which is gradu- 
ally turning us over—familiar process 
—to our old acquaintances, the dema- 
gogues and the blatherskite. Life insur- 
ance checks that tendency. No govern 
ment ever became great, no government 
ever will become great, without great 
men and the leadership of great men. 
No blacksmith ever made or mended a 
watch although he works in metals, and 
no democracy, as such, ever made a sci- 
entific discovery. The masses cannot 
use a microscope, the test tube and the 
retort but they can throw stones and 
they can crucify. They have frequently 
done both. 
Scientific Development 

“Merit and self-respect explain Amer! 
can business success. In American bus! 
ness favoritism, nepotism, play little 
part; they still control business in some 
countries. They are present 
abundantly present, in politics. Business. 
however, is only one factor in sociology 
Society will never be organized — 
tifically until politics—counted as a part 
of the social plan—is also organized scl 
entifically. The great soci iological forces 
that rest on merit and deal exclusively 
and scientifically with human realities 
and human values, are life insurance and 
modern business. 

“The devil that threatens to destroy 


| Europe and us as well is class conscious 


(CONTINUED ON PAGE 33) 
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A complete set of the crusader a . 
series will be furnished to any |— eo 
reader upon request. Simply [<A 
address the Advert:sing, Dept., AW SY 
Phoenix Mutual Life Insuranc 


Company, Hartford, Conn 














gINDFUL of former experiences on land, the 
leaders of the Fifth Crusade sought to avoid 
@ treachery and possible ambush by a direct, 

meee OVCrSca trip to Palestine. But the Venetian 
mariners, thinking only of profit, demanded 85,000 
pieces. of gold—a fabulous sum—as the fee for transport 


And when the Crusaders could not pay, the Venetians 
demanded the recapture of Zara, a rich city then held by 
the Hungarian King . . . an ill-advised venture which 
finally led to the abandonment of the Crusade. 

No doubt every worth while endeavor suffers in similar 
way because of men who are /w it but not of it. 
Certainly the life insurance business has. Even today 
much of public indifference is traceable to the inefficiency 
of part-time salesmen and others whose responsibilities 
\ are too vaguely defined. 

Profiteers always make the way more difficult for 
pioneers. And knowing that, the Phoenix Mutual holds 
it no less thana duty to refuse to employ any but 
full-time men. 


PHOENIX MUTUAL LIFE INSURANCE COMPANY 


HOME OFFICE: HARTFORD, CONNECTICUT 
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PENNSYLVANIA BROKERS 
MUST TAKE EXAMINATION 


OLD RULES NOW MODIFIED 
Examinations to Be Restricted to Lines 


Actually Written—Greater Leni- 
ency for Old Agents 





PHILADELPHIA, Dec. 7.—While 
official notice by Commissioner Taggart 
has not been given, it is generally under- 
stood that brokers, as well as agents, 
will soon be required to go before the 
insurance department and qualify by 
written examination to handle their 
business according to rules set by the 
department. No broker has been li- 
censed in Pennsylvania since Nov. 1, 
and none will be until the provisions of 
the new order are made known by the 
commissioner. 

The commissioner was in Philadelphia 
Friday on official business with the lo- 
cal department office, but declined to 
discuss brokers’ qualification regulations 
on the plea of pressure of other busi- 
ness. However, from unofficial sources 
it is gleaned that the new regulations 
will be very similar, in effect if not in 
form, to the current agents’ rules. 


Some Modifications Made 


The agents’ rules at first created much 
disturbance among all lines, requiring 
not only the new applicant for licenses 
to qualify by written examination as to 
his or her knowledge of all lines of in- 
surance, but also making it necessary 
for old-time agents, when taking on a 
new company, or even in surplus writ- 
ings, to go through the same form. 

Modification of the original ruling has 
gradually overcome many of the objec- 
tions. In the original iorm, issued Sept 
1, applicants were grouped under three 
heads: (a) Life agents, including health 
and accident; (b) fire and marine, and 
affiliated branches, and (c) casualty and 
all its branches. 

Complications set in when the casualty 
group was found to be so extensive as 
to require an automobile applicant to 
understand workmen’s compensation in 
order to qualify in the examination. 


Special Regulations Formulated 


Modification was sought by insurance 
organizations almost immediately. Spe- 
ial regulations have now been formu- 
lated, although not officially announced 
by which examinations in the line of in 
surance written, and not especially for 
the general company for which it 1s 
written, are given. Also, old-time 
agents who desire to take on new com- 
panies, as well as surplus writers as in 
insurance, receive more leniency 
when it has been proven that their in- 
tegrity is of long standing. 

As the matter now stands, there scems 
be a greater feeling under 


life 


of 


to 


standing and a leaning toward rea! co- 
operat ion between the commissioner and 
he insurance organizations. Further 
changes may be made from time to 
time, but insofar as the principle is con- 


cerned, the 
1 ¢ 


commissioner is expected to 


» his present stand 


ole 


Conferences With Mr. Beha 
ming od YORK, Dec. 8 —Actuaries 


have had conferences with Superintend- 
ent Beha of the New York department 
The first discussion between the depart- 
ment and the company men was regard- 
ing the continuation of the proposed 
amendment of Sections 97 and 84, deal- 
ing with the cost control pertaining to 
‘the different classes of policy contracts 
issued. There was an agreement reached 
and the result will be announced in due 
time by Superintendent Beha. 

The second conference was on the 
question of charging proper expense fac- 
tors against the group business written 
by some companies. Mr. Beha in due 
season will make announcement as to 
this feature. 
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{Extracts from the address of Secre- 
tary Claris Adams of the American 
Convention given at Hartford on Con- 
necticut Insurance Day.] 


HE institution of insurance is a 
Ts ublic asset, capital in nature and 

national in significance. It consti- 
tutes a force which operates directly or 
indirectly upon nearly every phase of 
our national life. It both conserves and 
generates economic power of the first 
magnitude. It protects and by protec- 
tion augments both property and human 
values. It is a stabilizing substance 
which helps to hold in solution volatile 
elements in our complex social order. It 
is an intangible but real factor in the 
affairs of government to the degree at 
least that political institutions reflect so- 
cial and economic conditions. It even 
imparts spiritual strength to the extent 
that it frees men from the fear of dis- 
aster and draws the poison from the 
fangs of fate. 

Life and Property Insurance 


insurance differs radically from 
property insurance in practice but not 
in principle. They both insure capital 
values. They both offer indemnity for 
economic loss. Both life and property 
values should be insured upon the same 
theory and the same basis. There is a 
personal element in production for in- 
stance which cannot be ignored even 
in economics. The man power of an 
enterprise does not represent the least 
of its capital investment, and does not 
constitute the least of its assets. Ameri- 
can business as such will not be fully 


Life 


insured until it has capitalized the value | 
and protected itself against the loss of | 


its personnel, which constitutes the mo- 
tive power of the whole mechanism. 
The nation will not be fully insured un- 
til our people appraise their human val- 
on a capital basis and insure them 
accordingly. In spite of the marvelous 
development of each succeeding decade 
of the last half century, the institution 
of life insurance has not yet approached 
the practical limits of that ideal. The 
average man in America is insured for 
little more than his current income in a 
single year. 


use 


First Line of Defense 


America hold poli- 
cies on their lives. Last year more than 
3 percent of the national 
devoted to that purpose. 
is invested in life 
people than in savings 


Half the people in 


More money 
insurance by more 
banks. It is 


is 


Life | of America. 








income was | 


therefore incomparably the greatest sav- | 


ings institution and instrumentality of 
thrift in America Bees as 80 per- 
cent of the people have no substantial 
estate when they die except a policy of 
life insurance, it is our first line of de- 
fense against the social ill of poverty. 
_ Public confidence in the institution of 
insurance is result of experience 
The business of insurance is conducted 
upon a basis which approximates at 
least a science. Its costs in the main 
have been steadily reduced while the 
cost of most everything else was going 
steadily upward. It has constantly and 
consistently performed its contracts in 
letter and spirit. Regardless of the legal 
concept, it has conducted the business 
upon the theory that it was impressed 
with a public interest. It never has and 
never can be the subject of monopoly 
The proof is that while substantial suc- 
cess has resulted in substantial profits, 
despite its marvelous growth and devel- 
opment, insurance is the one major 
business in America which has produced 
no swollen fortune and will produce 
none. 

The economic force of 
not confined to its primary function 
The investment of its funds generates 
power as a by-product which its massed 
millions make a matter of public im- 
portance. It is one of the chief financial 


the 


insurance is 


! BRILLIANT SPARKS FLASH FROM THE ! 


| ence is no less real. 


| of every dollar goes into the upbuilding 
Not a penny is spent in 
speculative enterprise. Not an ounce of 
power is exerted in the control of any 
other business. It all goes into the ar- 
teries of the nation’s business. 

All moneys advanced are advanced as 
investments. Insurance makes no pre- 
tense to altruism on its financial side. 
It demands security and expects profits. 
Its great contribution to the economic 


| order, however, is the collection of vast 


sums otherwise unattainable, which it 
frees in a form unavailable to other in- 
stitutions of finance, for the use of basic 
industries upon which the prospectus of 
the nation in part depends. 

Socially the full force of the institution 
is not applied so directly, but its influ- 
Insurance brings 


an independence to the individual which 





CLARIS ADAMS 


Secretary American Life Convention 


A man fully in- 
He dares to ven- 


is itself a social force. 
sured is a man secure. 
ture because he dares to fail. It frees 
him from the tyranny of today. It ren- 
ders him superior to the hazards of to- 
It permits him to live for the 


morrow. 
ultimate. He can steer the course of his 
existence by the stars of the distant 


horizon and not by the waves that wash 
across the bow of his hopes. Insurance 
makes for manhood. It imparts strength 
to those who possess it. It adds to the 
fullness of life as well as repairing the 
ravages of misfortune, and death. 


\rming a man against any fate adds 
something intangible but real to the 
stature of his soul. Furthermore, in a 
free society of free people, independence 
is the very breath of life. Real democ- 
racy does not rest in the forms and 
mechanisms of government, but in the 
dauntless spirit of free souls. Democracy 
never yet endured adversity. It never 
can exist in fact where men are not eco- 


nomically well as politically inde- 


pendent. 


as 


Centripetal Force of Real Power 


An institution therefore, which issues 
a charter of economic freedom and en- 
dows each new generation with the 


strength of the last, is a centripetal force 


of real power making for the perma- 
nence of America. We do not claim, of 
course, that insurance as such is either 


the chief or indeed a principal source of 
loyalty and patriotism. We do make 
bold to believe, however, that as one of 
the great economic forces of the nation 


| and one of the powerful cohesive social 


| factors operating among our people, 


| institutions, 


reservoirs gf the nation. The investment | 


, 


that 
it makes for the progress and prosperity 
of America, therefore for the perma- 
nence of the nation, the perpetuity of its 
the stability of its citizen- 
ship and the happiness of its people. 
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| RENDERS SERVICE WHEN 
BUSINESS OWNER DIES 





7 | | cuecxs STOCK DEPRECIATION 


| General Agent of Connecticut General 


| panies,’ 


Shows Advantages of Business In- 
surance in That Respect 


“The experience of various trust com- 
said General Agent W. C. 
Bailey of Detroit in the December issue 


| of the Connecticut General agency bul- 


lein, “shows that there is a depreciation 
of from 10 to 40 percent when the com- 


| mon stock of a business is sold at the 


death of the owner. Preferred stock is 
even more difficult to sell. Business in- 
surance on the owner’s life enables the 
trustee of the estate to secure a price 
(and that immediately) which will bring 
full value for the stock. 

“In handling these cases where the in- 
surance is taken for the express purpose 
of preventing stock depreciation, the 
most successful plan is to have the pro- 


i ceeds of the sale of the stock at death 


payable under a trust agreement to the 
family of the insured, the corporation, of 
course, paying the premiums on this 
insurance. Some underwriters place 


| more insurance than the book or market 


value of the stock at the time the policy 
is written, so as to take care of the 
increased value of the stock in the fu- 


| ture. 


| directing brains, 


“We are told,” concluded Mr. Bailey, 
“that 95 percent of the worth of any 
business is its management. If the other 
5 percent is fully covered with every 
other form of insurance, it should be 
very difficult to give a single reason why 
at least part of the 95 percent should 
not be covered with life insurance. Cor- 
poration life insurance is the only avail- 
able protection against the loss of the 
corporation’s most valuable assets, the 
and in addition to the 
protection, it affords the ever-increasing 
guarantee of cash reserve which is car- 
ried on the books of the concern as an 
asset, the same as cash in banks. It 
makes a very satisfactory sinking fund 
in time of emergency, and is similar in 
every respect to the paying for bonds 
on the partial payment plan.” 


Record Business Failures 
Business failures throughout the coun- 


try in November, on the authority of 
“Bradstreet’s Journal,” totaled 1,660, a 
larger number than was reported for 


the corresponding month in any vears 
since 1922. The liabilities involved, how- 
ever, were 34 percent less than those for 
November of 1926, and smaller than for 


anv November since 1924. The total 
number of failures for the first eleven 
months of 1927 are placed at 18,451, the 


largest aggregate in five years. Liabili- 
ties for the eleven months are reported 


as totaling $599,679,751, an increase of 
6.3 percent over the 1926 record, but 6 
percent below that for 1924. Unseason- 


ably warm weather in many sections of 
the country is held responsible for the 
unusually large number of business fail 
ures that have occurred in_ recent 
months, merchants and manufacturers 
not being able to dispose of goods in 
anything like the customary degree 


Michigan Life’s Line-Up 

Organization of the Michigan Life of 
Detroit has been completed. Former 
Governor Alexander J]. Groesbeck is 
president and former Commissioner I 
T. Hands is vice-president and generall 
manager. Harry O. Hohrmann, vice- 
president of the American Trust Com- 
panv of Detroit, is treasurer and Wesley 
G. Beaumont. former assistant secre- 
tarv of the Michigan Mutual Life, is 
secretary. The new organization has 
an authorized capital of $2.000,000 and 
an authorized surplus of like amount. 
It is part of the program to merge two 
or three going companies with the Mich- 
‘gan Life, giving the new institution 
thereby a substantial voluume of 
ness in force. 
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WE WANT INSURANCE MEN 


who have the ability to take a territory and develop it. Better policies and 
service to sell and we will pay you for selling them. We will give you a 
Super Generous Contract with real first year commissions. 


RENEWALS NON FORFEITABLE 


ESERVE LOAN LIFE 


INSURANCE COMPANY 
[—_ ‘INDIANAPOLIS, INDIANA. —[o3 | 

























16 THE 


NATIONAL U NDE ‘RW RITER 














WANTED 


Assistant Superintendent 
of Agents 


By a New York State 
Life Company 


A young man who has made good as a 
personal producer or as general agent or 
manager. One who can show them how to 
get men and the men, business. A real op- 
portunity. Address C-68, care The National 
Underwriter. 











Throw Away the 
Old-Fashioned Card Index 


It is easy, too, to keep tab of 
the Birthday dates of your 
policyholders. 


The last word in life insur- 
ance records—at the lowest 
price! That is what we offer 
you. For the Life Insurance 
Register is priced at $7.25. 
Think of it—a_ loose-leaf, 
well-bound, stamped-in-gold, 
post binder, sheets for 450 
accounts and the greatest 
system ever devised for 
keeping a real record of your 
life insurance business—for 
$7.25.. You must see this 
Record to appreciate it— 
that’s why we are making 
this three-day see-for-your- 
self offer. Use the coupon 
NOW! 


Accurate Loose Leaf Co. 
NEW YORK CITY 


——— = — a coe 
Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 
Gentlemen: You | send the Life Insurance Register on three days’ approval. 
If satisfactory I will remit $7.25 in full payment. Otherwise I will return to you 
at your expense. 


“Life Insurance agents are 
too busy, too energetic, to 
longer put up with old- 
fashioned card index sys- 
tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be without the Life Insur- 
ance Register,” says the 
Spectator, the well-known 
eastern insurance journal. 


A) 





Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the in- 
formation needed to analyze 
your client’s life insurance, 
to answer his every question, 
can be secured in a moment. 























NEW ERA REFLECTED 
IN CORPORATE GROWTH 


Pictured by Leroy A. Lincoln, 


General Counsel, Metropolitan 
Life, in New York Address 


LIFE INSURANCE IN LEAD 


Holds Dominant Position in Economic 
Structure, America Leading the 
World in This Connection 


The important position held by Amer- 
ican life insurance in the world’s eco- 
nomic structure of today was pictured 
by Leroy A. Lincoln, general counsel of 
the Metropolitan Life, in his address 
before the annual meeting of the Asso- 





LINCOLN 
General Counsel Metropolitan Life 


LEROY A. 


ciation of Life Presidents in New York 
this week. Mr. Lincoln said, in part: 
Huge Corporate Growth 

If actual ownership in a corporate en- 
terprise spells interest in the economic 
era and in corporate growth, then, at 
a conservative estimate, 75,000,000 peo- 
ple in the United States and Canada 
have a very real interest in this subject. 
Shareholding in our great capital stock 
corporations has become widespread. It 
is stated that eight of the largest stock 
corporations of the country, alone, have 
over 1,000,000 shareholders. 

It is not surprising that the corpora- 
tion has come to be, more and more, 
the instrumentality for effective progress. 
Until comparatively recent years, Amer- 
ica was largely an agricultural nation 
and agriculture did not lend itself to 
expansion through corporate organiza- 
tion on a large scale. Business, too, 
was on a small scale, but, as commerce 
and manufacture have grown in rela- 
tive importance, and as modern methods 
of efficiency in production and man- 
agement have been developed, the cor- 
porate form of organization has come 
to offer the greatest facility for coopera- 
tion. 

Life Insurance in Lead 


It appears that there are, in the 
United States 13 corporations, three be- 
ing life insurance companies, each hav- 
ing assets of $1,000,000,000: American 
Telephone & Telegraph, $3,256,600,000; 


United States Steel, $2,454,100,000; 
Southern Pacific Railroad, $2,183,600,- 
000; Metropolitan Life, $2,108,000,000; 


Railroad, $1,885,400,000; 
2,200,000; Standard Oil 
$1,541,900,000; National 


Pennsylvania 
Prudential, $1,57 
of New Jersey, 
City Bank, $1,537,400,000; New 
Central R. R., $1,491,700,000; New York 


Life, $1,267,100,000; Union Pacific Rail- 


York. 
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road, $1,158,400,000; perry Topeka 
& Santa Fe R. R., $1, 125,800,000; Chase 
Nationa! Bank, $1,042,500,000. The 
growth of these thirteen corporations to 
billion dollar size and the growth of 
countless other corporations to large, 
but relatively modest proportions, is 
contemporaneous with and quite likely 
has much to do with, the outstanding 
position of the United States in the 
commercial activities of the world. We 
are told that, while we in the United 
States number but 7% of the popula- 
tion of the world we have 33 1/3% of 
its railroad mileage, 61% of its _— 
phones, 83% of its automobiles and, 
the particular field of activity in which 
this association is interested, 71% 
world’s life insurance. 


of the 


American Initiative Shown 


American life insurance corporations 
have caught the spirit of growth with 
service and have been aggressive in 
presenting the economic necessity oi 
life insurance. They have made the av- 
erage American appreciate the dollar 
value of his life to his family and so, 
more than any other citizen in the world, 
the American has sought to protect that 
value, both present and prospective, 
through life insurance. 

Bringing together information ob- 
tained from all sources, it is estimated 
that there was, at the end of 1925, 
life insurance outstanding in the entire 
world of approximately $101,000,000,000. 
Of this amount $71,690,000,000—or 
71.0 percent—was held by United States 
companies and $3,723,000,000—or 3.7 
percent—by Canadian companies, mak- 
ing a total held by the companies of 
these two countries of $75,413,000,000, 
or nearly three-fourths of the entire out- 
standing life insurance of the world. 
Companies of the United Kingdom held 
$10,322,000,000, or 10.2 percent of all 
outstanding life insurance. Companies 
of Australia and New Zealand had a 
combined amount of $1,970,000,000. 
From this, we may assert that life 
insurance is preponderantly an Anglo- 
Saxon institution. The English-speaking 
countries, the United States and Canada, 
together with Great Britain, Australia 
and New Zealand, had life insurance 
outstanding to the amount of $87,705.- 
000,000—over six-sevenths of all out- 
standing life insurance in the world. 


Is Developed Elsewhere 


Japanese companies with $2,848,000,000 
follow close on those of Canada. German 
companies held, at the end of 1925, over 
$1,261,000,000 face amount, while com- 
panies of the Netherlands had $965,000.- 
000, of Sweden $904,000,000 and of 
France $822,000,000. Swiss companies 
are next with $517,000,000, while com- 
panies each of Norway, Italy and Den- 
mark had over $400,000,000. It is sig- 
nificant that there are in neither Rus- 
sia nor China, with their aggregate pop- 
ulations of over 500,000,000 persons, any 
life insurance companies with substan- 
tial amounts of business. In Russia, the 
assets of the companies were seized by 
the Soviet government, and there is no 
indication of any progress toward life 
insurance since the World War. In 
China, the principle of life insurance 
seems not to have become a part of 
the social and economic structure 


General 


An outstanding fact demonstrated is 
that practically every country for which 
reliable information has been obtained. 
has made progress in the acquisition oi 
life insurance during the present cen- 
tury. The amount held by United States 
legal reserve life insurance companies 
became eight times as great during the 
first 25 years of this century; that held 
by companies of Canada became more 
than 12 times as great and by com- 
panies of the United Kingdom nearly 
three times as great. The amount held 
by companies of Japan increased from 
only $115,000,000 in 1905 to $2,848,000, 
000 in 1925. In Germany the amount 
of life insurance was gradually expand- 
ing during the first 15 years of this cen- 
tury and had reached $3,784,000,000 by 
the end of 1915. This insurance was 
practically wiped off the books by the 
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economic depression and the alternate 
inflation and deflation of the currency 
in that country following the war period, 
but a fresh start was made and, at the 
end of 1925, there was again outstand- 
ing in German companies life insurance 
to the extent of $1,261,000,000. 

During the year 1925, alone, the 
amount of life insurance in force 
throughout the world increased $11,- 
000,000,000—or 12.2 percent. Of this 
amount, $8,348,000,000 was added to the 
hooks of United States and Canadian 
companies for a gain of 12.4 percent, 
while all other companies throughout 
the world increased their outstanding 
life insurance by $2,652,000,000 or 11.6 
percent. 

Vast Influence Felt 

Time does not permit us to character- 
ze the vast influence which this growth 
of life insurance has had in stabilizing 
the home and in enabling the family 
to be better prepared for the ever more 
exacting demands of life. The principal 
part of the assets, on which the world’s 
life insurance rests, is in the hands of 
American companies. The devotion of 
these vast assets—for the most part 
owned by the policyholders, collectively 
—to the direct and indirect benefit of 
such policyholders and of our country 
at large, is a factor of no small moment 
in the prosperity of the nation. In con- 
templating these assets we should not 
overlook the responsibilities that are to 
be set up against them, not alone with 
respect to actual financial obligations 
arising out of proper accountancy, but 
also as to those more or less undefined 
obligations, the fulfillment of which has 
gained for the institution of life insur- 
ance the high regard in which it is held. 


Small Average Coverage 


It is interesting to consider our in- 
surance in force in relation to popula- 
tion. On Dec. 31, 1926, the United 
States and Canada had, by conserva- 
tive estimate, a combined population of 
more than 127,800,000 people. At the 
same date 350 life insurance corpora- 
tions, carrying substantially all of the 
life insurance im the United States and 
Canada, had outstanding 109,600,000 pol- 
icies aggregating a face amount of $83,- 
944,000,000 of life insurance. While, of 
course, many instances exist, where 
more than one, perhaps several, poli- 
cies are in force on the same life, never- 
theless it is interesting to note that life 
insurance Companies in the United 
States and Canada have issued policies, 
the equivalent of one policy for each 86 
out of every 100 people in the two 
countries, and the equivalent of $657 
on each man, woman and child in the 
two countries. 

The same 350 companies had at the 
same time total assets of $13,884,000,000, 
out of which they must be prepared 
to meet certain technical obligations as- 
sumed by their outstanding contracts. 
Life insurance, ordinary, industrial and 
group, embracing whole life, limited- 
payment life, endowment and term poli- 
cies, contemplates payments which will 
accrue upon the deaths of the respective 

mcynetie rs, or, in case a sum of money 

mes payable under the terms of the 
| oli cies, on some other contingency. To 
meet such obli igations, the companies are 
required at all times to have on hand a 
sum of money, known as the “legal 
reserve.” The aggregate of these obli- 
gations, that is, the policy reserves, held 
for all such policies by the 350 com- 
panies referred to. was, on Dec. 31, 
1926, the sum of $11,840,000,000. Such 
ompanies, if they write personal acci- 
dent and health policies, must likewise 
he prenared to meet their correspond- 
ing obligations in this department—and 
they are 


A. C. Lovell Resigns 


A. C. Lovell, director of agencies of 
the American National of St. Louis. is 
resigning. He has been a very indus- 
trious, capable and courteous official 
He was connected with the American 
National as agency director for four 
years. He served as vice-president and 
vas one of its directors. 
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JAMES W. STEVENS, Founder 


If you are interested in developing 
an agency as a general agent 
with a liberal commission and 
renewal contract. 


If you are interested in developing 
an agency as a district manager 
with a part commission and 
part salary contract. 


If you are interested in developing 
an agency as a district manager 
on a salary basis. 


We will be glad to consider your 
application. 


We have splendid opportunities 
to offer in a few leading Illi- 
nois cities. 


In your letter, please state the 
line of work in which you are 
now engaged and the contractual 
arrangement in which.you would 
be interested. 


Write to the 


Illinois Life Insurance Co. 


CHICAGO 
James W. Stevens, Founder 
Greatest Illinois Company 
1212 LAKE SHORE DRIVE 


The Illinois Life is The Dean of the Illinois Legal Reserve Companies 
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Are You Still aSub Agent? 


Ambitious and Successful Men and 
Women prefer to Build, Own and Man- 
age a business for themselves. 











--Qum-- 
WHY NOT BECOME A GENERAL 
AGENT? 


Our plan provides an agreement for 
building, ownership and management of 
successful General Agencies in the states 
of ARKANSAS, LOUISIANA, TEXAS 
and OKLAHOMA. 


--QmmD>-- 


Your communication will be treated 
with confidence. 


LOUISIANA STATE LIFE 
Insurance Company 


HOME OFFICE 
SHREVEPORT, LA. 


IRA F. ARCHER 


Superintendent of Agencies 

















Arkansas Men! 


A general agency with a southern 
company may be yours if you will 
read this message. 


One of the conservative life com- 
panies of the south is now entering 
upon a program of intense agency 
activity. One of the first moves is 
the appointment of general agents 
in Arkansas. 


Here is your opportunity (if quali- 
fied) to get in on the ground floor of 
this company’s expansion program. 


Write Now. Address C -16, care 
of The National Underwriter. 








| 
| 
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MISSOURI COMPANIES | 
DENY DETRICK CHARGES | 
| 


STATEMENT BY PRESIDENTS) 





Heads of International and Continental 
Life Answer California Commis- 
sioner’s Attack 





ST. LOUIS, Dec. 8.—Roy C. Toombs, 
president International Life, and Ed 
Mays, president Continental Life, today 
denied the charges made by Commis- 
sioner Detrick of California of alleged 
collateral trust loans between the com- 
panies. Commissioner Detrick’s attack 
on the Missouri insurance department 
was also characterized as very unfair. 
Mr. Toombs pointed out that depart- 
ments of six states participated in the | 
last Convention examination of the In- | 
ternational Life as of Dec. 31, 1926. 

“The Missouri insurance department 


has always been extremely particular 
and exacting in legal requirements of 
Missouri life insurance companies. It 


has carefully and thoroughly examined | 
and supervised them and they are now, 


with the laws of this state and of every 
other state where they are operating,” 
Mr. Toombs said. “I know of no state 
department more exacting in its require- 
ments of insurance companies than Mis- | 
souri. 
“The 


California commissioner is in 


| error in his statement that there are any | 


interlocking collateral trust loans be- 
tween the International Life and the 
Continental Life or between the Inter- 
national Life and any other 
company. 

One Loan on Continental Stock 


insurance | 


“The International Life has only one 
loan on stock on the Continental Life, 
amounting to $27,000, made to Dr. C. R. 
Dudley, a director of the Continental 
Life, on 1,600 shares of Continental stock 
with a market value of $40,000. 

“Dudley's loan was originally made 
six years ago, when the International 
Life sold the Continental Life to M. E. 
Melson and associates. Several similar 
loans were made at that time, represent- 
ing the balance of the purchase price of 
the Continental Life, but all with the 
exception of the Dudley loan have since 
been paid in full. 

“No officer or director of the Inter- 
national Life owes any money to the 
Continental Life or any of its officers 
or directors, directly or indirectly, and 
the Continental Life has no loans what- 
soever on the stock of the International 
Life except one loan to a stockholder 
in which 175 shares of International Life 
stock is part of the collateral to secure 
the loan. 


“No Improper Practice” 


“I also observe another statement 
credited to the California commissioner, 
namely, that Missouri commissioner has 
permitted the Missouri companies to en- 
gage in serious improper practices and 
has prevented examinations of Missouri 
companies. 

“Missouri companies have not en- 
gaged in improper practices and if they 
attempted to do so the Missouri depart- 
ment would be the first to call them. 
Examinations have been made regularly 
of all Missouri companies and these re- 
ports of examinations are on file with 
the insurance departments of every state 
where the Missouri companies operate, 
and show the Missouri companies to be 
in splendid condition and their policy- 
holders as fully protected as those of 
any company in the United States.” 

President Mays of the Continental en- 
dorsed Mr. Toombs’ statement fully. He 


characterized Commissioner Detrick’s 
charges as a lot of “bunk.” Answering 
the charge relative to the mortgage 


loans of the Continental, Mr. Mavs said 
his company proportionately had fore- 
closed on no more farm loans than any | 
of the large eastern companies and had | 
been able to sell much of the foreclosed 
land at a profit. 
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Insurance Stock 
Quotations 








W. CORNELIUS of Charles Sin- 





e cere & Co., Chicago investment 
house, gives the following insurance 
stock quotations, as reported Dec. 6: 

Div 

Par Bid Asked & 
A. Lincoln Life.. 20 3e 35 5 
Agricul. Life..... 5 53 ; 
Amer. Bankers. .1.56 75e 1% 
Amer. Cent. Life .100 190 _ i 
Amer. Druggists. 25 75 80 12 
Amer. Reserve . 10 69 72 22 
| Cent. Life, Ill... 20 43 47 8 
Cent. States Life 5 23 wm 17 
Chicago F. & M. 10 12 15 8 
Chicago Nat. Life 106 20 ee 
Colum. Nat. Fire 25 15 17 10 
Conserv. Life ... 10 5 6 
Contintal. Assur... 10 95 . 16 
Sn, Se “sceues BO 69 72 16 
Cont. Life, Mo.... 10 30 34 10 
| Detroit Nat. Fire 25 20 24 4 
Des M. L. & A 10 7 8% 
Excelsior ..... 5 9 11 ; 
Farmers Nat. a> 16 18 20 
| Federal Surety ..100 85 $5 oe 
Gt. Amer. Cas... 25 18 
Great Lakes .... 10 10 13 10 
Ins. Secur. Corp. 10 20% 21% 14 
Intl. Life, Mo.... 25 70 75 12 
Inter-So. Life + 1 23 3% 6 
| Interstate Fire 25 33 35 4 
Iowa National 100 136 ’ 8 
Iroquois Fire ... 50 40 60 a 
Lincoln Nat. Life 10 20 
Metropol. Fire 10 4 11 10 
Milwaukee Mech. 10 50 54 18 
| Mo. State Life... 10 80 82 12 
Montana Life ... 10 11 13 8 
; National Cas. ... 10 49 52 16 
New Brunswick... 10 80 84 ’ 
New Cent. Cas... 50 85 95 8 
New England .. 10 47 ag 15 
New Hampshire .100 350 - 16 
| North Amer. Life 50 176 185 20 
No. States Life.. 10 12 “6 8 
N. W. Nat. Fire. 25 175 ah 30 
New World Life. 10 11% 138% 8 
Ohio Nat. Life .. 10 38 ae 8 
Old Line Life . 10 32 35 15 
| Peoria Life ..... 10 45 on 15 
Pioneer Fire .... 20 20 , - 
Southern Sur. ...100 - 145 16 
St. Paul F. & M. 25 190 200 14.4 
Western Un. Lf. .100 175 nee 8 
Wis. Natl. Life.. 10 16% 17% 8 


Group Bill Up in Congress 


A measure authorizing the Postmas- 
ter-General to contract for life insurance 
for employees has been introduced by 
Representative Sproul of Illinois. The 
Postmaster-General would be permitted 
to enter into contract for group life, 
participation in which by the employees 
would be voluntary, the entire cost to 
be borne by the insured employes. The 
legislation was urged in the annual re- 
port just made by the Postmaster- 
General. 

A code of law for cooperative non- 
profit life benefit associations operating 
in the District of Columbia has been in- 
troduced by Representative Oldfield of 
Arkansas. Such organizations would be 
subject to a tax of 1 percent of the gross 
premium receipts, in lieu of all other 
taxes. It provides for the metamorpho- 
sis of such organizations into legal re- 
serve life companies and regulates in- 
vestments and contracts. 


Suspends Limitation Law 


Notice has been given to life com- 
panies operating in New York that the 
law limiting new business for the cur- 
rent year will be suspended, provided 
the companies comply with specified re- 
strictions. Superintendent Beha in his 
notice to the companies states that the 
reports for the first nine months indi- 
cate that the companies will pass the 
statutory limitation before the end of 
the year. Thus the department, as it 
did last year, will permit the companies 


to extend this limit and continue the 
writing of business under certain re- 
strictions. These restrictions are sim! 


lar to those applied last year, requiring 
that expense limitations be rigidly ad- 
hered to, that no special allowances be 
made for contests in any other way. 
that no new agents be secured during 
the balance of the year and that the 


| companies do not finance any of the 


business in this period. 
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MAKES OBSERVATION 
ON DISABILITY RISKS 








Actuary F. R. Jordan of the 
Franklin Life Draws from 
Its Experience . 


TUBERCULOSIS LOOMS UP 


While Company’s Rates Are Low, It 
Will Not Make Any Increase 
at Present 





F. R. Jordan, actuary of the Franklin 
Life of Springfield, Ill., in speaking of 
disability benefits at its recent agency 
convention said that its disability pre- 
mium rates will not be increased al- 
though they are lower than many other 
companies. Speaking on the subject he 
said: 

“During the last year or two there 
has been considerable discussion con- 
cerning the adequacy of the premiums 


charged by life insurance companies for , 


disability benefits. In May, 1926, a com- 
mittee appointed by the Actuarial So- 
ciety of America made its report of an 
investigation of the disability experience 
of a member of Canadian and American 
companies. Owing to the fact that the 
policies investigated had been in force 
tor a comparatively short period only, 
the committee was not in a position to 
make a definite recommendation as to 
the proper premium to be charged for 
these benefits. 

Many Companies Increased Premiums 


“The report did indicate, however. 
that the premiums then being charged 
by companies in general for disability 
benefits should be increased. You prob- 
ably have noticed in the various insur- 
ance papers announcements of substan- 
tial increase in disability premiums, 
being made by certain companies since 
the date the report was published. 

“A comparison of the premiums 
charged by the Franklin for the disabil- 
ity benefit with the present premiums 

fr the companies that have recently 
adopted new disability rates shows that 

Franklin disability premiums are 
‘onsiderably lower than those charged 
by such companies. I cannot state defi- 
nitely how long our present rates will 
maintained, but it appears very un- 
likely that any change will be made 
rior to Jan. 1, 1929. At the last men- 
ned date the company’s experience 
with these benefits will be more exten 
sive and possibly at that time we can 
nake a more intelligent adjustment than 
uld be possible at this time. 
Causes of Disability Claims 


“The continuance of our present dis- 
lity premium rates makes it impera- 
i however, for the home office and 
ilso the entire agency organization to 
Ise every means to select risks for these 
benefits in such a manner that the com- 
any may be able to postpone as long 
is possible the making of any increase 
the premium rates. 

“We recently made an investigation 

all disability claims incurred since 


the company commenced issuing these 
benefits up to and including 1926. The 

1 number of claims incurred was 299 
The principal causes of disability and 


the percentage of total claims according 
» each cause was as follows: 


Cause of Disability Claims 
Tuberculosis of lungs 


Accidents 1 
Insanity “ 
Pt Ac ci eet cha one aaeaeee 7 
Rheumatism 3 
All others 37 


Tuberculosis Claims 


“It is interesting to note that tuber- 
culosis of the lungs has been -the cause 
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Our Agents Have 


A Wider Field— 
An Increased Opportunity 
Because We Have 


General Age Limits 0 to 60. 
Non-Medical Age Limits 0 to 45. 


Policies for substantial amounts (up to $5,000) for Children on 
variety of Life and Endowment plans, thus enabling parents to 
buy all of the Family’s insurance on the Ordinary, i. e., Annual, 
Semi-annual or Quarterly Premium plan. 


Participating and Non-Participating Policies, Medical and Non- 
Medical. 


Same Rates for Males and Females, Medical and Non-Medical. 


Double Indemnity and Total and Permanent Disability features 
for Males and Females alike, Medical and Non-Medical. 


Standard and Substandard Risk Contracts. 


Our Class C Senior Agents may write Non-Medical Applications 
for as much as $3,000. 


We have openings in Ala., Ariz., Ark., Dela., D. C., Fla., Ga., IIL, 
Ia., Kans., Md., Mich., Minn., Miss., N. M., N. C., Okla., 
S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Blvd., running 
through to Quincy and Wells Streets, rightin the heart of Chicago’s Financial district. 

















STATE MUTUAL LIFE ASSURANCE COMPANY 


OF WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 


Eighty-Three Years of Splendid 
Service, Liberal Contracts and Low Net Cost 
and NOW— 
AN INCREASES DIVIDEND SCALE 
or 1928 











WANT ADS Do your fellow agent a good turn—get him ac- 
One inch One issue quainted with The National Underwriter, the real 
$5.00 insurance newspaper. 


























of one-third of the disability claims in- 
curred. ‘ 

“The total number of claims due to 
tuberculosis of the lungs was 106 and 
these were further analyzed according 
to the build of the insured at date of 
issue of the policy. The results are as 
follows: 

% of Total 

Build Tuberculoses C laims 
Standard weight or overweight. 12% 

5 percent or more underweight. 88% 
Underwriters Not Standard 


“This investigation indicates pretty 
clearly that persons who are under- 
weight are not standard risks for dis- 
ability benefits, even though the degree 
of underweight may not be such as to 
require a rating for the life insurance 
risk. We urge you to keep this in mind 
in soliciting applications from persons 
who are underweight, and more espe- 
cially where this is coupled with a fam- 
ily history of tuberculosis. 
cants are not good disability risks and 
the benefits certainly cannot be granted 
to this type of risk at our present pre- 
mium rates. Life insurance may be is- 
sued to these applicants at standard 
rates, 
granted, will be issued at an increased 
premium, which increase may be 25, 50, 
75 or 100 percent of the regular disabil- 
ity premium depending upon the degree 
of underweight. 


Female Risks and Disability 


“There is also another group of ap- 
plicants where especial care must be 
exercised in the sale of disability bene- 
fits. I refer to female risks. The report 
of the Actuarial Society committee 1in- 
dicates that on the average premium 
rates for disability benefits on the lives 
of women should be about 
greater than the corresponding rates for 
men. Some companies have adopted 
this practice of charging higher pre- 
miums on female risks while some other 
companies charge the same rates as for 
males but automatically cancel the dis- 
ability provision when the insured mar- 


Such appli- | 


but hereafter disability benefits, if | ; 


50 percent | 
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ries. The Franklin for the present will 
continue to issue the disability benefit 
to females at the same premium rates 
as for males, 
cise great care in the selection of risks 
in order to avoid an unfavorable expe- 
| rience on female lives. 

“We believe that our salesmen should 

| not solicit applications for policies with 
| disability benefits, especially on the lives 
|of young women who have just been 
; married and who for the present are 
continuing in their former occupations. 
| From the standpoint of the company 
such occupations will not be considered 
| aS permanent and it will be necessary 
to decline to grant disability benefits 
under such circumstances.” 


Rockwell Pays Tribute 
to Edward A. Woods 








A. Woods by Dr. Charles J. Rockwell, 
director of the Rockwell School of In- 
surance, which succeeded the Carnegie 


a school, and editor of the “Insurance | 
| Salesman,” who has known and been 
intimately associated with Mr. Woods | 


and his activities for many years: 

“Edward A. Woods was preeminently 
a leader of men, a dynamic personality 
| and an engaging propagandist for every 
| idea he felt was right and sound. Fear- 
less and fair, he fought unceasingly the 
battle of the field man. 
from experience and close contact the 
problems of the field, he devoted his 
time, strength and money liberally to the 
improvement of the individual agent and 
the betterment of underwriting condi- 
tions. 


Had Opponents; No Enemies 


“It is impossible to speak adequately 


of the life and work of Edward A. 
Woods without superlative laudation. 
Wherever life insurance is known or 


practiced, his name and fame have pene- 
trated. He had opponents but no ene- 
mies. Modern life underwriting condi- 


but we will have to exer- | 


The following tribute is paid Edward | 


Knowing both | 


tions and methods are his monument. 
| It is a privilege to have 
|an honor to have been 
ciate. 
Beginning Series of Books 

“He was just beginning a series of 
books in which the results of over forty- 
| five years of study and research, tested 
| by practice, were to be imperishably 
| preserved. Some of these volumes have 
already appeared. It is to be hoped 
others can be completed by competent 
| editors from the notes and memoranda 
which Mr. Woods undoubtedly left. 
Among these could be included with 
profit and inspiration to the calling an 
| authoritative biography of Edward A. 


Woods.” 


Ten Pointers Show 


his close asso- 


| occasion 
known him and | 
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to omen of a crooked 
world. 
9. Take advice but do your own de- 
ciding. 
| 10. Don’t toady. The world respects 


| the man who stands up on his hind legs 
|} and looks it in the eye. 


the Way to Success 


EORGE 
America’s shrewd business men and 
following suggestions of his are 
pointers in any line of business. 
Don't wait for the other fellow 
come to you; go to him. 
2. In competition with 
give them credit for being a _ Iittle 
smarter than you are. Then work like 
the deuce to prove that they aren't. 
3. Never admit to anybody 
least of all to yourself—that you 
| licked. 
4. If you have no 
| credit, capitalize your 
| Some times it pays to have 


the 
good 


others always 


and 
are 


money and little 
personality. 
a nerve. 


| 5. Keep your business troubles to 
| yourself. Nobody likes a_ calamity 
|howler. Besides, he finds scant favor 


with the bankers. 

6. Don’t be afraid of dreaming big 
| dreams. It won't hurt you to figure on 
| owning a railroad, even if you have 
| compromise on a flivver. 

7. Make friends but remember that 
| the best of friends will wear out if you 
| use them too frequently. 
| §& Be square even to the point of fin- 
| ickiness and you will have mighty little 


CHURCHILL is one of | 


| cost him $80.70 a year. 


Find Early Coolidge Policy 

President Coolidge’s right to his “dirt 
farmer” pedigree, should it ever be ques- 
tioned, now has documentary rreds of 
the most authentic kind. A librarian of 
the Phoenix Mutual Life, browsing a 
few days ago among the archives at the 
company’s home office in Hartford, came 
upon a yellowed life insurance policy 
written in 1868 on the life of Calvin G 
Coolidge, “farmer,” of Plymouth, Vt 
grandfather of the present President. It 
was presented to the President last week 
by Vice- president Winslow Russell of 
the Phoenix Mutual. 

This early Calvin Coolidge was then 
53 years old and the $1,500 protection 
he purchased on the “straight-life” plan 
It was payable 


| in a lump sum to his estate as benefi- 


to | 


ciary, for that modern institution, the 
life insurance trust, had not yet been 
|invented; nor, apparently, was there 
then any bank to urge the necessity of 
making a will, for Mr. Coolidge died 
| intestate. But the money, fortunately, 


ministrator of the estate. 


| lished by 


to | 
|} and in addition 
j all 


fell into capable hands for the court ap 
pointed John C. Coolidge, the Presi- 
dent’s father, and also a farmer, as ad- 
There appears 
to have been no other life insurance 


Publish Elaborate Year-Book 

An elaborate year book has been pub- 
the Dartnell Corporation of 
entitled “A Personal Book for 
This is a limp leather 
bound volume containing a section of 
daily references, with hourly divisions 
an elaborate analysis of 
possible references that executives 
might desire at first hand. Monthly sales 
graphs are included, financial inventories 
and miscellaneous data covering trans- 
portation, mail service, hotel facilities 
and many other items. 


Chicago, 
Executives.” 











entered the state. 


65 years. 
men. 





a real business for yourself in this state. 
It writes double indemnity and total disability. 
Low cost is a feature of this insurance. 


Do not delay in writing A. O. Hughes, vice-president in charge of agencies for complete details regarding 
the territory vou desire to secure. 


Farmers National Life Insurance Company 


Announcing Our Entry Into 


And the Consequent Opportunity Offered 


AGENTS 


OF AMERICA 


3401 South Michigan 


Ave., Chicago, Illinois 


WISCONSIN 


Capable men desiring to build their own general agencies have an unusual opportunity to obtain ex- 
clusive territory of their own choice in this great state with The Farmers National Life which has just | 


This progressive young company has an agency contract in the line of policies that enable you to create 
The company accepts all classes of life risks ages one day to | 
Women are accepted on the same basis as 
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The most fitting way to reward faithful old emplovees, and to encourage 
the younger ones is to present them with Travelers Group 
Insurance at Christmas time. 





Now is the time to suggest it to the employer. 


THE LRAV Eee BO 


THe TRAVELERS INSURANCE COMPANY Tue TRAVELERS INDEMNETY CoMPAN’ THe TRAVELERS Fire INsurRANCcE ComPaANy 
LIFE L. F. BUTLER, PresipENTt FIRE 
ACCIDEN1 Hartford, Connecticut WINDSTORM 


LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLAS AIRCRAFT MACHINER 
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In Ohio 


Some choice territory is still open for 
live, wide-awake men of ability. 


Real Old-Time, Life-Time General 
Agency Contract, with liberal first 
year commissions, and Non-For- 
feitable Renewals available. 


We stand squarely back of our agents at 
all times. It is our attitude that 
whatever is best for the producing 
agent is also best for the company. 


Our policies are fair and liberal, the net 
cost on a low, competitive basis. All 
Standard Policies are written, with 
or without Total and Permanent 
Disability, Premium Waiver and 
Double Indemnity. 


Thirty-two years’ experience with 
Monthly Premiums has taught us 
that installment buying is here to 
stay. Our $1.00 a Month Policy 
gets the business where other plans 

fail. Why not investigate? 


n 

| 
] 
U 


Serve and Succeed With the 





SPRINGFIELD LIFE 
INSURANCE COMPANY 


SPRINGFIELD, ILLINOIS 


For information regarding territory in Ohio and com- 
missions, call on or write to MOFFITT AND BUCK, 
General Agents for the State of Ohio, Suite 1107—308 
Euclid Avenue Building, Cleveland, Ohio. 
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A Study in Values 
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AUTOMOBILE; VALUE $1500 ~Covered by 66% % Insurance 























Joins Connecticut General Staff 


The ‘Connecticut General 
nounces the appointment of Norman J. 
Barker, M. D., to the home office med- 
ical staff. 

Dr. Barker was born in Toronto and 
received his preliminary education at 
Riverdale Collegiate Institution there 
He was graduated in medicine from the 
University of Toronto medical school in 
1926, and spent his interneship at the 
Toronto General Hospital in 1926 and 
1927. Since June of this year Dr. Barker 
has been engaged in general practice in 
Toronto. 








Reserve Loan Life Gains 


For November the Reserve Loan Life 
shows an increase of insurance in force 
of 17 percent. The company has made 
large gains all through the year and 
the records will undoubtedly show that 
1927 has been the greatest year for new 
business the company has ever known. 

The home office agency produced 
$245,000 of business in November. All 
this business was obtained in Indian- 
apolis. 


Frank Davis Is Back 


| Frank H. Davis, vice-president of the 
Equitable Life of New York, head of 
| the agency department, who has been off 
| the reservation for six months due to 
| disability, returned to his office in New 
| York this week. He sustained an auto- 
mobile accident while on his ranch out 
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DAD; VALUE $50000-~Covered by 20% Insurance 
La Mar Wardland in the “Fidelity Fieldman” 








!in Montana which shook him up con- 


siderably. He had a local infection 
which was affecting his system. 


Appointed Board Member 


W. Meade Addison, executive vice- 
president of the State-Planters Bank & 
Trust Company of Richmond, and a 
director of the Virginia Fire & Marine, 
has been elected to the board of the 
Life of Virginia succeeding Landon R 
Walker who resigned recently on ac 
count of failing health. Mr. Addison is 
a former president of the Virginia 
3ankers association and is widely known 
in banking circles throughout the state 
Mr. Walker, whom he succeeds on the 
board of the Life of Virginia, is a 
brother of John G. Walker, chairman of 
the board. 


Big Gains Are Shown 


The International Life of St. Louis re- 
ports that in November its written new 
totaled $8,997,000, compared 
with $5,456,000 for the same month in 
1926. For the frst 11 months of this year 
the new written business was $114,000,- 
000 against $82,000,000 for the same pe- 
riod in 1926. The International also re- 
ports an increase of about 47 percent in 
its paid-for business the first 11 months 
of this year as against the same months 
in 1926. 





James H. Wood, manager of the Pacific 
Mutual Life at Tacoma, Wash., died last 
week in a Seattle hospital. 
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A. E. WILDER LEAVES 
MUTUAL TRUST LIFE 


QUITS ITS SERVICE ON JAN. 1 





Director of Agencies of Chicago Com- 
pany Has Had Long Experience 
in Life Insurance 


who has served 


A. E. Wilder, in a 
capacity of director of agencies for th 
Mutual Trust Life of Chicago for the 


past two years, will leave the service of 
the company on Jan. 1. No announce- 
ment of his future plans are being made 
this time. He has been in the life insur- 
ance business for the past 17 years, three 
and a half years of which as field super- 
visor for the Equitable of Iowa and five 
years as agency manager and associate 
state manager in Iowa for the Equitable 
of New York. While with the E quitable 
of Iowa he covered ten states east of the 
Mississippi river, assisting in much of 
the pioneering work in West Virginia, 
Virginia and New York state. In lowa, 
where he lived for 41 years, and in the 
middle west, he is probably as well ac- 
quainted as anyone in the business. He 
is a graduate of Grinnell College and 
made an enviable record in athletics at 
that school. 

It is not the plan of the company at 
the present time to bring anyone into 
its agency organization to fill Mr. 
Wilder’ place. The Mutual Trust has 
been going ahead with a rapid stride, 
showing splendid increases from year to 
and is headed for a good gain in 





year, 
1927. 
Celebrate 60th Anniversary 
The Pacific Mutual Life has an- 


nounced that in recognition of the com- 
pany’s 60th anniversary, Jan. 2, 1928, the 
representatives in the field propose to 
write and settle for $60,000,000 of life 
and non-cancellable insurance the first 
six months of 1928, adopting for its slo- 
gan, “Sixty Years—Sixty Millions—Six 
Months.” 

Also, in commemoration of this anni 
versary, an appropriate seal is being 
made for the use by all employes and 
representatives of the company through- 
out the year, attaching it to letters, en- 
velopes, policy jackets, etc. 

In connection with this anniversary, 
at the company’s Big Tree Club con- 
vention in July, a special birthday cake 
will be a feature of the banquet, this 
cake being adorned with 60 candles, each 
candlestick being a replica of the Big 
Tree symbol of the company. These 
candles will be lighted by the 60 mem- 
bers of the club who write in the first 
four months of 1928 and pay for within 
the time usually allowed, the largest 
number of units of business in both de- 
partments. all divisions. Each of this 
favored group of club members will re- 
tain as a souvenir the candlestick bear- 
ing his name. 


Equitable Agents Meet at Huntington 


Indiana agents for the Equitable Life 
of New York are holding an “educa- 
tional conference” at Huntington, Ind., 
Dec. 8-10. The arrangements are in 
charge of Frank L. Jones of Indian- 
apolis, state agent, and John W. Weaver, 
Huntington county agent. It was ex- 
pected that from 100 to 125 would be in 
attendance. The program included a 
big dinner Thursday evening, to be fur- 
nished by the “southenders” of the state, 
who lost in a contest to the “northend- 
ers.” 


News of the Prudential 


Superintendent William C. Young, for- 
merly of the Paducah, Ky., district of 
the Prudential, entered a new field Dec. 
5, when he took charge of the Lansing, 
Mich., district. He has been a superin- 
tendent since June 30, 1924, with con- 
tinuous service date of Aug. 5, 1912. He 
was formerly an assistant superintendent 
in Columbus, Ind. 

Recent promotions to assistant super- 
intendent in Division F are Joseph P. 
Lesky, Youngstown; William F. McClain, 
Cleveland No. 4; Morton E. Creaser, War- 
ren, O., and Robert K. Campbell, Can- 
ton, O. 
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, HINES FINDS $ HOLDING AGENTS TO A | 
! SYSTEM HELPS INCREASE PRODUCTION ! 


OHN V. HINES, who is building up 
J a general agency for the Minnesota 

Mutual Life in Sacramento, Cal., told 
some of his methods at the general 
agency conference of the company in St 
Paul a short time ago. He said a gen 
eral agent must be a mixer, at least to a 
certain extent. He said when he started 
in life insurance he was so bashful that 
after laying all his plans to see a man 
and getting to the prospect's office, he 
would lose his nerve and ask for some- 
body else, pretending that he had got 
into the wrong office He joined a 
local organization, began to take part in 
discussions and in due time found he 
could talk to his customers without 
mentally sinking through the floor 

Follow Unethical Systems 


Mr. Hines’ agency is notable tor the 
methodical system that he follows. His 
subject at the general agency conterence 


was “Method for the Salesman.” He 
referred to the problem of getting 
agents, outlining four methods First, 


has not used very 
Second, 


advertising, which he 
much nor found very successtul 


circularization, using selected lists. He 
has circularized school teachers, and 
also bankers rather successtully rhird, 


personal contacts, both with policyhold- 
ers and with friends. He wrote a young 
man for a policy and in the course of 
two or three months the new policy 
holder gave him the names of six friends 
to write When he brought in the 
seventh, Mr. Hines proposed that he 
sell life insurance himself, and appear 
ances are that the young man will prove 
a very successful agent. The fourth 
method is through present agents In 
Mr. Hines’ experience he has secured 
successful agents through men _ he 
already had in his office but who them- 
selves did net turn out successful. 


In the handling of agents, the prob- 
lem, of course, is to get them to produc- 
ing. Mr. Hines told of having the 


privilege of attending the morning meet 
ing of the sales staff of an automobile 
company in his city. The manager called 
each of his 15 men to his feet and asked 
them, “Who is the best prospect for our 
automobile in this city?” Then he 
wanted the name of the next best pros- 
pect. With those two names, the agent 
was directed to give a report on each at 
the meeting the following morning. The 
manager said that agents who will not 
work that way cannot stay with his 
agency, and of the 15 men, 
not one making less than $250 a month 
Many were making much more, and 


there was | 
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23 
index files arranged by days and months. 
He insists on each agent preparing him- 
self enough to know every evening when 
he goes home what prospects he is go- 
ing to call on the next day. 

While that much system is required. 


several of the men had been with the | Mr. Hines encourages them to keep even 
same automobile agency for many more complete records. For instance, 
years. : " | he had one agent who, from his own 
: © records, learned that his life insurance 
Baccurages Pull Records calls were worth at least ten times as 

Mr. Hines is a believer in much the | much as his fire and accident insurance 
same method for getting life insurance | calls. The agent had been dabbling in 
salesmen to work. He insists on his men | fire and accident insurance, but swung 


keeping 


prospect 


records, with card | over to full time life insurance work. 
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Carbon Monoxide Dangers/ 


Even in warm weather this gas 
gets in its deadly work. 


-- A Worcester (Mass.) dispatch, of August 6, tells of a young 
man overcome while repairing his automobile with the engine 
running. 
proximity to the exhaust, with no breeze stirring to dissipate it, 
and no odor to warn of the deadly gas which acts so quickly and 
so imperceptibly. Had this happened in a garage with closed 
doors, death would have been almost certain. 


682 deaths from Carbon Monoxide Gas poisoning 


were reported in newspaper accounts kept by the John Hancock 
Company within the twelve months’ period from July 1926 to 
July 1927. 


Gas heaters also cause trouble. 


+» Just recently a Norwalk (Conn.) dentist was overcome by 
Carbon Monoxide Gas generated by a gas heater in a bathroom. 


upon funnels to carry off the gas fumes. 
People should be informed 
The whole subject is treated 
Company entitled “Carbon 
Monoxide Gas.” 


quiry Bureau, enclosing 2c. or 8 aoa 7. 
postage. 


OW is the time, with the approach of 

cold weather, for Underwriters to 
spread the WARNINGS in regard to the 
fatal dangers from Carbon Monoxide Gas. 


This was in an open yard, the victim inhaling in close 


companies now installing gas heaters for domestic use insist 


on these points. 


booklet issued by this 
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A PURELY MUTUAL 
Company / 


If You Have Knocked 
the ‘‘T” Out of ‘‘Can’t” 


WE CAN GIVE 


1. You a liberal first year commission. 
2. An unexcelled renewal commission. 
3. Your beneficiary a renewal pension. 
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A new threefold plan for 1927-28 in addition to Stand- 
ard Educational Course and other helps. 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


DEVELOPING THE AGENT 


Home Office instruction for qualified new agents. 
Local meetings of officers and agents in all agencies. 
National Educational Conference September 4, 5, 6 


HARTFORD 


Over 80 years in Business 1927 
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Edward A. Woods—The Master Builder 


always dangerous to deal in 
superlatives. A newspaper often has its 
statements challenged when they deal 
with the superlative degree. Epwarp A. 
Woops was at least one of the foremost 
life insurance general agency men of 
his day, if not the foremost. No one 
who has been in the business for any 
length of time could be called informed 
in his business did he not know about 
Mr. Woops. He had figured so conspic- 
uously in the development of scientific 
methods and better training in life in- 
surance salesmanship, that he was 
known the country over. Mr. Woops 
built up a magnificent organization, its 
men instructed according to his own 
ideas. His men were trained according 
to the most approved. methods to do 
the most efficient work and render the 
greatest service. His general agency was 
one of the leading ones of the country 
in production, in life insurance in force, 
in the character of its personnel and in 
the momentum it had acquired. It is 
a power in Pittsburgh and the territory 
in which the Woops agency operated. It 


Ir Is 


alone would have been a magnificent 
achievement. 

It was outside his own agency that 
Mr. woops became better known. The 
cycle of his operations was the NATIONAL 
AssocrATION oF Lire Unperwriters. He 
lifted it from the morass into which it 


was sinking and through his own mag- 
netic, forceful, constructive personality 
he started it on its great career of use- 
fulness. Mr. Woops alone did do 
this. He was one of a group of 
who assumed responsibility and in that 
was a towering oak. Mr. 
Woops was a tireless worker. He did 
not hesitate to drop his duties at Pitts- 


not 
men 


group he 


burgh and rush to New York or else- 
where to meet in conference on Na- 
TIONAL Lire UNDERWRITERS ASSOCIATION 
or other activities. The range of his 
vision was wide. = was a prophet in 
many ways. Mr. Woops always had the 
highest motives in whet he did and yet 
he was often misunderstood. He was 
not seeking distinction. In his mentality 
he was far beyond the average. Because 
of his brilliant gifts he was able to ac- 
complish more than the ordinary man. 
He into life insurance work 
because he started his career as an in- 
surance clerk in the office of his father 
who was manager of the EguitTase at 
Pittsburgh before him. His entire busi- 
ness career has been wrapped up in life 
It had been associated with 
one company. He had been a factor in 
the field of the Eguitapte during the 
time of its tremendous growth both in 
size and texture. 

Mr. Woops was always alert to 
proving life insurance marketing meth- 
His most recent interest was cen- 
about the AMERICAN COLLEGE OF 
Unperwriters, of which he was 
He was absorbed in this plan 
recognition to life insurance 
salesmen were worthy of it. He 
felt that should be done to 
lift the well qualified and efficient man 
the him 
recognition in his community. 

Mr. Woops contributed greatly 
whole. The 
his personality will always be felt. 
industry, 


was born 


insurance, 


im- 


ods. 
tered 
LIFE 
president. 
to give 
who 
something 
above ground floor and give 
to life 
impress of 
His 
alert- 
his sincerity, 


insurance as a 


indefatigable his mental 
to achieve, 
all 


conspicuously 


his desire 
great influence, 
him a 


ness, 
combined to 
successful 


his 
mark 
man in the truest sense. 


Dissatisfied Claimants Few 


AT THE meeting of the ASSsocIATION 
or Lire Acency Orricers, W. T. Grant, 
president of the Bustness Men’s As- 
SURANCE of Kansas City, which writes 
life, accident and health insurance, was 
asked at the end of his talk whether dis- 
satisfied claimants of accident and health 
insurance did not affect very vitally life 
insurance, The inquirer got the impres- 
sion that a life insurance agent would 
be handicapped in a community where 
a person having an accident or health 
policy had had a claim and was dissatis- 
fied with the adjustment. 

Mr. Grant said that the number of 
cases of dissatisfied claimants was infini- 
tesimal in comparison with the number 


of policyholders or even claimants as a 
whole. In days gone by when health 
and accident policies were more re- 
stricted, people were dissatisfied be- 
cause the policies did not cover what 
they understood they would. The mod- 
ern policy, he explained was broader in 
its application, more liberal in its pro- 
vision. Mr. Grant took the ground that 
cases of dissatisfied claimants did not 
become an important factor. 

In our opinion if a. policyholder to- 
day has a clean cut claim where he is 
indemnified with any kind of insurance, 


he will get liberal treatment. Com- 
panies are not contesting straight, legit- 
imate claims. 








PERSONAL GLIMPSES OF LIF z UNDERWRITERS 





Dr. John P. Munn, chairman of the 
board of the United States Life, has 
rounded out 50 years’ service with the 
company, and in honor of this the com- 
pany has set aside December as “Dr. 
Munn Month,” planning to write the 
largest volume of business ever written 
by the company in any one month. Dr. 
Munn went with the United States Life 
in 1877 as a medical examiner and since 


that time has been medical director, 
president and now chairman of the 
board. 


A. J. McAndless, secretary of the Lin- 
coln ‘ife, who is on a trip to the Pacific 
coast agencies of his company, was in 
Los Angeles for a few days last week, 
leaving Friday evening for San Fran- 
cisco and the cities of the Pacific 
Northwest. 

Reports are current in Virginia politi- 
cal circles that former Governor E. Lee 
Trinkle, who is now active vice-president 
of the Shenandoah Life of Roanoke, is 
planning to run for United States Senate 
against Carter Glass when the latter 
comes up for reelection. Mr. Trinkle is 
rated as one of the most effective cam- 
paigners in his home state. 


Clifford L. McMillen, home general 
agent for Northwestern Mutual Life in 
Milwaukee, received high recognition for 
his work as president of the University 
Club, when that organization opened its 
new clubhouse overlooking Lake Michi- 
gan last week. Speakers at the stag din- 
ner, for which Mr. McMillen was toast- 
master, praised him for his work in the 
completion of the plans for the new 
building. 

Insurance Commissioner Howard P. 
Dunham of Connecticut had a narrow 
escape from serious injury in an automo- 
bile accident in Hartford Wednesday 
evening. He had attended the meeting 
of Connecticut Insurance Day in the 
afternoon and was driving home in his 
machine to prepare for the banquet in 
the evening and to accompany Mrs. 
Dunham to that function. He was driv- 
ing along Washington street, turning 
into Park street, when a truck hit his 
car, tossing him to the sidewalk and 
slamming the car against a _ pole. 
Luckily Commissioner Dunham was un- 
hurt. His fellings were considerably 
ruffed when the truck driver accused 
him of being responsible for the acci- 
dent. At the banquet in the evening 
James L. Case of Norwich, Conn.. asked 
the audience to rise in tribute to Colonel 
Dunham and express its happiness in his 
escape. 


The marriage of L. Alexander Mack 

ot Montclair, N. J.. to Miss Edith Kim- 
ball Buckley, daughter of Mr. and Mrs. 
John D. Buckley of Essex, Mass., took 
place at the Little Church Around the 
Corner, New York City, last Saturday 
afternoon. The best man was Lt. 
Gerald W. Thomson, U. S. N., a counsin 
of the groom. Miss Ruth Porter Buck- 
ley, sister of the bride, was bridesmaid. 
Mr. Mack is president of the Under- 
writer Printing & Publishing Company 
of New York, publishers of the “Weekly 
Underwriter.” Mr. and Mrs. Mack will 
reside in Montclair. 
_Ray Yenter, Iowa insurance commis- 
sioner, who sustained a broken leg 
while on a hunting expedition in South 
Dakota, is able to move about his home 
on crutches and expects to make occa- 
sional visits to his office later in the 
week. 


Earl G. Mercer has been appointed 
manager of the policy department of the 
Royal Union Life of Des Moines. Mr. 
Mercer was formerly cashier of the com- 
panv’s branch office at Wichita and later 
at Kansas City and more recently has 





MERCER 


EARL G. 


nent in local association affairs while in 
Kansas City, serving as president of the 
Kansas City Association of Life Under- 
writers when the National Association 
held its meeting in that city. 

Insurance men, of a vast public that 
once knew “Tom” May through his 
facile pencil, had a particular reason for 
mourning the death last week at his 
home in Detroit of the veteran cartoon- 
ist, who a few years ago was contribut- 
ing daily to the nation’s press his pic- 
torial interpretation of current events. 
For Tom May turned to insurance when 
his eyesight failed and he could no 
longer continue the work which had 
brought him fame all over the country. 
He had been an agent of the Mutual 
Benefit Life for a number of years prior 
to his death, which came suddenly at the 
age of 67 when he was stricken with a 
heart attack while in the office of a 
friend in the downtown district of De- 
troit. Mr. May is perhaps best known 
for his cartoon “Forgotten,” a touching 
picture of a little girl that Santa and 
every other Yuletide agency had passed 
by. This picture has been used through- 
out the entire country in Christmas 
charity campaigns and has been repro- 
duced in many foreign nations. 

William M. Furey of Pittsburgh, gen- 
eral agent for the Berkshire Life and 
chairman of the executive committee of 
the National Association of Life Under- 


writers, has been elected to the board of 
directors of the Colonial Trust Com- 
pany. 


Fred Mason, former Chicago general 
agent of the Aetna Life and now a mem- 
ber of the S. T. Whatley general agency 
staff in that city, is up and about a bit 
after having been confined to his bed 
more than two months following a para- 
lytic stroke. He is the son of Ira J 
Mason, also a former Chicago general 
agent of the Aetna, and is one of the 
best known of the Chicago old-timers. 


Paul Berg, district agent of the Mu- 
tual Benefit Life at Fargo, N. D., is re- 
calling days of warfare in these times 
of peace, and while every “average citi- 
zen” in the average town and elsewhere 
follows with interest the tactics of Knute 
Rockne and his Notre Dame squad, Mr. 
Berg is remembering days when a squad 
was something more than 11 men all 
padded up against the onslaught of 11 
other men. In these days in the train- 
ing camp at Fort Sheridan, Mr. Berg 
was Lieut. Berg and it was “Chin up. 
Rockne,” and “Page, dress your squad,” 
as Pat Page and Knute Rockne were 
corporals in the training camp. 





been manager of the policy loan depart- 
ment at the home office. He was promi- | 


“And now,” said Mr. Berg, “when 
Notre Dame licks them from coast tc 
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coast and the Hoosiers tie the great 
Minnesota team, I think a little army 
life is good for men, and for a couple 
of corporals these two coaches haven't 
jone so badly.” 


Don F. Safford, who has assumed his 
duties as general agent for the Southern 
States Life at Atlanta, Ga., is a Texan 
who has spent four very successful and 
prosperous years with the Jefferson 
Standard Life at Dallas. He is not only 
a man of remarkable organizing ability, 
but was an outstanding personal pro- 
ducer, reaching the high water mark 
of $600,000 personal production during 
his last year in Dallas. He has only 
been in the life insurance business since 
1923. A native of Michigan, his early 
business career was in the furniture 
yusiness, later entering the automotive 
business, first in Ohio and then in Texas. 
In 1923 he entered life insurance and 
has made a brilliant record. 

Advices from England are to the ef- 
fect that C. Li for a number of 
years general manager of the Sun Life 
Assurance of London, and one of the 
notably strong figures in British under- 
writing circles, will retire from active 
business Dec. 31, spending the remaining 
period of his life enjoying the leisure 
he has so well earned. 


M. J. Dillon, general agent of the 
Pacific Mutual Life at St. Paul, Minn., 
is still confined in a hospital as the re- 
sult of a fall on an icy pavement. His 
spine was injured in the fall. 


John Boyle, Chicago general agent of 
the Minnesota Mutual Life, sails from 
the port of Derry, Ireland, for New 
York this week. He has been abroad 
about two months. He will spend some 
time in New York City before returning 
to Chicago. 


Mrs. A. Neil Somerville, wife of A. 
Neil Somerville, special agent with the 
Penn Mutual of this city, died last week 
in Boston. She had been ill for several 
months. Mr. Somerville is president of 
the Life Underwriters Association of 
Kansas City and is a cousin of J. P. and 
E. M. Somerville, general agents of the 
Penn Mutual. 


Roy F. Waring, branch manager of 
the Acacia Mutual Life in Kansas City, 
was fatally injured on Dec. 4, when he 
fell from the tenth story of the Sharp 
building. Mr. Waring had been working 
in his office and was seen shortly before 
his death. Mr. Waring had been branch 
manager of the Acacia for a year and a 
half, and previous to that time had been 
with the same company working out of 
the home office. 

George P. Stitt of Topeka, Kan., field 
superintendent and supervisor of loans 
for the Security Mutual Life of New 
York in the central west, died at his 
home in Topeka recently, following a 
stroke. 

J. A. Hawkins, manager of agencies 
of the Midland Mutual Life, who was 
in Chicago this week, was out on the 
road for the first time after having been 
laid up for four weeks by a serious at- 
tack of “flu” and pneumonia. 


Life Meetings in New York 

NEW YORK, Dec. 8.—Members of 
the executive committee of the Ameri- 
-an Life Convention, with President O. 
J. Arnold, General Counsel Claris Ad- 
ams, Associate Counsel T. W. Black- 
burn, and several ex-presidents are in 
New York and will hold a meeting this 
week. ps 

The executive committee of the Life 
Office Management Association will 
also meet here. It has completed ar- 
rangements with the Life Insurance 
Sales Research Bureau to gather ma- 
terial on office costs. 

Some 20 members of the National Fra- 
ternal Congress are here holding an in- 
formal conference. 























No Joke About 
Chicago! 


An agitation to murder the King’s English 
has made Chicago the subject of many a quip 
and gibe; but there is no joke about the business 
opportunities in this great city. 


Chicago continues to push ahead. There 
are many inducements for those who desire to 
grow with it. 


One exceptional opportunity is with the 
second General Agency opened in Chicago by 
The Lincoln National Life Insurance Company 
and now in full operation under the guidance 


of E. J. Brand. 


Mr. Brand from his years of experience in 
agency direction, has evolved a number of novel 
and practical business-getting plans that are help- 
ing his associates to make exceptional sales 


records. 


Communicate with 


E. J. BRAND, General Agent 
1421-23 Adams Franklin Building 
222 W. Adams Street 
Chicago, I]linois 


or 


The 


Lincoln National Life 
Insurance Company 


‘‘Its Name Indicates Its Character’ 


Lincoln Life Bldg. Fort Wayne, Ind. 


More Than 500 Millions in Force 
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L2LPACT EI | | _ LIFE AGENCY CHANGES 














AGENCY ADVANCEMENTS MADE | WITT AGENCY DISCONTINUED 


; | ——_— 
DA , <= O == G R AM Hastings Becomes Assistant General W. D. Love Remains Sole General 


Agent of Keefer Agency, Preble Agent for Connecticut Mutual 
a to Be Group Manager in Richmond 

E. H. Hastings, whose appointment as The T. Foster Witt. general agency of 
assistant general agent of the R. H. the Connecticut Mutual at Richmond, 
GET ON THE | Keefer agency of the Aetna Life in Va., will be discontinued Dec. 31. This 
| New York City was effective Dec. 1, agency covers the western portion of 
° | B d W | has been connected with the company Virginia, while William DeLoss Love, 
Union Centra an agon for 28 years. He entered the service of also general agent at Richmond for the 


the company as a clerk at its head office Connecticut, has the eastern section of 
WITH in Hartford in 1899, for ten years he was_ the state. It has not been definitely de- 
| an auditor, after which he was appointed cided whether or not Mr. Love will take - 
The DARBY A DAY | cashier of the Cleveland office, being over the whole state. Mr. Witt first be- 
° cea ion to the New York Citv office came general agent for the Connecticut 
GC ° | in March, 1923. Since then Mr. Hastings about five years ago, succeeding S. S 
Agency orporation | has spent the major part of his time Northington when the latter was trans- 
working in the new business department ferred to Los Angeles. Subsequently, 
|| and to such end that his advancement Mr. Love and Calvin Satterfield, Jr., 
li you have never expe rienced the inspiration and the drive | to assistant general agent followed. hooked up with him as associate general 
which an organization such as ours gives you, “hop aboard” | A further important change in the agents. This connection continued until 


and get that full measure of success to which you are Keefer agency is the selection of War- about a year ago when Mr. Satterfield 
: ren H. Preble as manager of the broker- | went into another line of business and 






































entitled. | age department. Mr. Preble has been , Mr. Love was given a separate general 
associated with the Aetna Life since agent’s contract. Mr. Witt has not yet 

WE HAVE | 1924, when he became attached to the | announced his plans for the future but 

| home office group department. His first it is understood that he expects to go 

| assignment was at Baltimore, later being | with some other company at Richmond 

The largest and most completely equipped Agency | placed in charge of a group department | He was on the sales staff of the Rich- 
Plant in the world . | in Boston, and since 1927 he has been | mond agency of the Penn Mutual for 

a “0 | group manager in New York | several vears before he became asso- 

b The first and only Co-operative Agency in the Life In- — | ciated with the Connecticut. ‘ 
surance business, where every agent has the oppor- Security Mutual Agpelatmente 
tunity to share in the profits of the Agency. | Fred C. Klossner has been appointed Pacific Mutual Changes 

a ‘ ; | manager for the Security Mutual of New William B. Daniels, vice-president of 

H An organization second to none, fully equipped | to | York at St. Louis, Mo. Mr. Klossner| Poor & Alexander, who operate a gen- 
render you all the assistance you may need: Inspira- | succeeds F. J. Bender. He has been an | eral insurance agency there, has been ap- 
tion, Sales Suggestions, Ammunition, [llustrations— underwriter for about 14 years. Clay- pointed general agent of the Pacific Mu- 
or what have vou? We have “IT!” ton Sanders and Pius Argo have been | tual at Baltimore. Mr. Daniels succeeds 
: P . J : . g yer’ general — ne ares W. K. Weaver, Jr., who relinquishes his 

: ' ¢ i . Ala., to operate as the Sanders-Argo/| duties on account of his health. The 
A large c ‘ rh-grade, successful salesmen who : . “siege a : 

V ° aang — < ~_ : ee Life ‘eeenee and the agency. This is a new office for the | Louisville agency of the Pacific Mutual 
are spreading the a ' gee A gy gg el company. Lee H. Tucker has been ap-| has been taken over by R. L. Coleman, 
protecting arms of the UNION CENTRAL throughout pointed manager of the Toledo, O.,| who will manage it in -addition to his 
this great City of Chicago. agency of the Security to succeed H. M.| present general agency at Ashland, Ky. 

2 Conklin. Mr. Tucker is an experienced Site tS 
life underwriter and has been active in . , 
W E W AN i the local association and also in the G. Leslie Davis 
chamber of commerce activities. G. Leslie Davis, who has been con- P 
MEN. —-- nected with the John Newton Russell 

W . —- C. S. Hutchings and L. C. Pierce home office agency of the Pacific Mutual 
MORE MEN. Charles S. Hutchi ; : Life for more than 18 years, has been 
: i eee in anes fa yo “yy assist- | promoted to assistant manager. He en 
SALESM EN. a wg ot the ome otmice agency tered the agency in July, 1909, as office 

of the Pacific Mutual Life, and Lou C. 2 at civ rane ; 
—_ Pj boy and has steadily advanced to his 
MEN who have made a success but want greater ierce, formerly agency counsellor of| present position through the steps of 
success. this soe. both of whom resigned re- | bookkeeper, assistant cashier, supervisor 
j cently to enter the field. have formed | of agents’ accounts and junior assistant 
W MEN who have sold Life Insurance but who want to I forts jointly ts - von Hagar ~ we ef- | manager. 
say sell - n wh see Bees orts jc y to the work, specializing in 
\ sell BIGGER and BETTER Life Insurance. | the aalls of eanaities eal Gasleces tome m rane 
“_T . | anc a e 
MEN who have never sold Life Insurance, but who * 

‘ . Mr. and Mrs. Len L. Balke have ar- 
know they can. Gustave Keller rived in Fargo, N. D., from Kansas 
MEN who are capable of earning from $6,000 to $50,000 ' Gustave Keller, Appleton, Wis., former City. Mr. Balke will be connected with 

high : , the office of the Aetna Life there as 

i: Senee ugh treasurer of the Catholic Order of s +. 
J ° come agency supervisor. He has been con- 
: ; oresters, has joined the agency feres nected with the Aetna since 1923 in the 

T TWO-FISTED MEN who would like to be with a of the Wisconsin agency, Mutual Life | Kancas City office. wiz } 
LTWO-FISTED ORGANIZATION. i of New York. He will be associated : . , 

; | with his brother, Louis Keller, who is % 
AND - district manager for the company at Edward A. Sauer 


Appleton. 
Mr. Keller was high treasurer for the 


BROKERS and LIFE AGENTS—we want your sur- Foresters for the past 18 years and has 
plus lines or any business you can properly give us. served in official capacities for that fra- | 
ternal insurance organization for 34 | 


Edward A. Sauer has been appointed 
manager of the Dayton, O., agency of 
the Ohio State Life. He is a son of 
J. Edward Sauer, a director of the com- 





: : any. 
Come in and see us in our new home | Years. He was state secretary in Wis- iii 
| consin for 14 years. He has been active reagnenage , 
or | in civic affairs at Appleton. F. N. Ballard 
Communicate with 7 ow Ne nny who was with = 
B. B. Hadley reat estern Life in western Canada 


for the past year as manager at Calgary 


Darb A Da | Berton B. Hadley, formerly Des | and for the previous 22 years as a large 
° | Moines state agent for the Fidelity Mu- | producer, has been transferred to Van- 











tual Life, has joined the agency of A. C. | couver, B. C., as manager for the com 
Manager 7? Iowa general agent for the Aetna | pany on the mainland of British Colum 
23rd Floor Bankers Building | Life. bia. He succeeds J. A. Johnson, who has 
a retired from active business after a 
Telephone STAte 5203 CHICAGO Joseph C. Ellis service of 14 years. 
. . {| Joseph C. Ellis has been appointed Life Agency Notes 
The Union Central Life Insurance Co. | general agent for the International Life 

ager Z of St. Louls at Lorain, O., to be afl | The Frintie-Jenes Co. of Duluth dee 
Cincinnati, Ohio ated with the office of State Manager heresy > aaa auned ene 





E. V. Moss at Cleveland. lines. 
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The Washington agency of the Mu- 
tual Benefit under General Agent H. 
Lawrence Choate has been giving care- 
ful attention to the delivery of the poli- 
cies sold in its recent campaign. A 
drive was made to write $1,000 policies 
on the lives of people who were not al- 
ready insured in the Mutual Benefit. 
With the aid of both direct and news- 


paper advertising the agents put on a | 
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EASTERN STATES 
=| ROYAL UNION LIFE 
tniermies Awccation Ames! PT NSURANCE COMPANY 
List of Speakers for Its School of 
Life Insurance 
‘ . DES MOINES, IOWA 
BALTIMORE, Dec. 8.—The Balti- / 
more Life Underwriters Association will 
open its school of life insurance under- 
writing Jan. 12. Robert H. Walker, A CHRISTMAS 
general agent Provident —— is an 
dean of the school this year. he lec- 
tures will open Jan. 19, when the speaker POLICY 
will be R. U. Darby, general agent 
7 Massachusetts Mutual. _ eaovast + Pp 
be “Life Insurance as an Ideal Profes- roper resented. r . 
sion.” F. L. Wells, general agent Aetna PS y P ou Ju 
Life, will speak Jan. 26 on “The Magni- venile policies have a wonder- 
tude and Importance of Life Insurance ful appeal at this time of the 
to Our Commercial Interests. The R . 
class will be addressed Feb. 2 by Mr. year. oyal Union agents are 
Walker on “Income Insurance.” suggestin uveni ici 
Frank G. Lieberman, manager Union 88° J : enile policies as 
Central, a I Semnte | Gomamtesng - gee? om gifts for 
Education” Feb. 9. He will be followe the children. here i vail- 
Feb. 16 by Bernard B. Gough, Travelers, bl fi if . a , 
whose subject will be “Life Insurance abie no hiner exempiincation o 
Trusts.” Felix Rothschild, secretary the Christmas spirit. For a lit- 
Sun Life, will speak Feb. 23 on “The le b caf li f hi 
Art of Presenting a Proposition with tle boy or girl, a policy tor his 
Illustrations.” or her “very own” is an endur- 
March Term Speakers ing gift. 
‘ The March term will be opened on the 
first by Charles R. Posey, manager Mu- : ‘ 
tual Life of New York, whose subject These bustling days leading up 
will be “The Life Insurance Sale.” to Christmas are finding our 
March 8 has been set aside for a joint : : . 
antag the Upeecenians Associa- | agents devoting their time al- 
tion. M. Nelson Bond, general agent ; 
Travelers, will speak on “Various Selling most exclusively to the sale of 
Plans” at the March 15 session of the our children’s policy forms. 
oe. a will be rpentry Bad ye 
A. Spalding, general agent Mutual Bene- 7s 5 ae 
fit, who will lecture March 22 on “Life Royal Union Life Building 
Values.” The final session of the class Cor. Seventh and Grand Ave., 
will be addressed by Ernest J. Clark, Des Moines, lowa 
state agent Maryland and District of 
Columbia, John Hancock, whose subject 
will be “Service to Policyholders.” | 
} candace Socefel Comien ROYAL UNION LIFE 


A. C. TUCKER, President 

















The Liberating Highroad 


Byroads may be peaceful pathways, but they do not 
lead to ambitious destinations. 
joining the great procession that moves along the highway 
They mistakenly fear they lack ability, and! 
they shelter themselves in a salaried position whose future 
Life insurance salesmanship is 
a liberator of such men. Cast out fear, have faith that you 
are as capable as other men, learn how fine an opportunity 
life insurance provides, and then leave the byway for this 
highway on which thousands and thousands are happily 


to success. 


is not satisfyingly bright. 


and safely traveling. 


Confer with the nearest Penn Mutual General Agent, 
or write direct to our Home Office, if you are ambitious, in- 


dustrious, and desire success. 


The Penn Mutual Life Insurance Company 


Fear keeps many from 


AMERICAN LIFE 
REINSURANCE CoO. 








OFFICES 


DALLAS, Home Office Building 
CHICAGO, 29 S. La Salle St. 


Prompt Service From Both Offices 
Maximum Security to Treaty Holders 








Independence Square. Philadelphia, Pa. 


Founded 1847 MORTON BIGGER 
- Secretary A. C. BIGGER 


President 
Cc. W. SIMPSON 
Medical Director 


BERT H. ZAHNER 
Chicago Manager 














MERLIN OATES 
Actuary 
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Help! Help! 


HIS is not a cry for 
help. 


It is an offer. 


We offer to help any 
one who measures up to 
our requirements and who 
is not connected with any 
other company—help him 
to write more business 
and therefore to make 
more money. 


We can’t go out and 
write the business, but 
we can—and do—get 
prospects ready to be 
written. 


We do this by Direct 
Advertising to prospects 
whose names are sent to 
us by agents. 


Our system has been 
praised by authorities— 
and, what is more im- 
portant, it has worked 
with marked success for 
those agents who have 
used it according to direc- 
tions. 


It is composed of let- 
ters and booklets on the 
various needs for Insur- 
ance, so that an agent 
may select the material 
which best suits his pros- 
pect. 


Any one, not now un- 
der contract, who wishes 
to learn more of this mod- 
ern way of writing more 
business, will receive the 
facts if he will put his 
name and address on the 
lines below and _ send 
them to us. (Signing on 
these lines will cost noth- 


ing.) 


ee 


Address 


Great Northern Life 


Insurance Company 
110 S. Dearborn St. 


Chicago 





hoping that at this session it will pass. 


successful drive, securing exactly 400 
applications. Thirteen agents partici- 
pated. Emphasis was made in the sales 
talk upon what $1,000 would do for the 
prospect himself or his loved ones, 


Continue Long Records 


Manager D. F. Shafer of the Mans- 
field branch of the Ohio State Life and 
Fred W. Hoch of the Marion agency 
have qualified for ten successive years 
as members of the Ohio State Life’s 
$100,000 Club. Manager T. S. Holcomb 
of Charleston, W. Va., and Leopold 
Szego of Cleveland have qualified for | 
five successive years. December is be- 
ing observed as Fireside Month by the 
Ohio State Life. 


New Code Is Ready 


Insurance Commissioner Baldwin of 
the District of Columbia has about com- 
pleted the final draft of the code of in- 
surance laws for the District and will 
have the code introduced in Congress, 








Two Mutual Societies Under Fire 


The Guaranty Mutual Aid Society and 
the Continental Beneficial Association, 
both of Philadelphia, have been ordered 


| by the attorney-general of Pennsylvania 


} not 


to show cause why their charters should 
be revoked. They are said to be 
selling insurance to persons under 21. 
December 26 has been fixed as the date 
for a hearing. It is charged that both 


| societies are being run primarily for the 


benefit of the officers and directors. The 
attorney-general alleges that too much 
of the societies’ income is paid out to 


| officers and employes. 





Pittsburgh Essay Contest 
A life insurance essay contest is be- 


| ing conducted by the Pittsburgh “Press” 


and is attracting city-wide attention. 
The “Press” is offering $1,000 in prizes 
for the best essays of not more than 300 
words on “The Value of Life Insur- 


ance.” The name and address of the 
| author must be on a separate slip of 
paper. 


| library 


Material and information on which to 
build their essays is offered contestants 
in the reference room of the Carnegie 
or in the offices of the Edward 
A. Woods Company, general agents for 
the Equitable Life. The competition is 


| being conducted under the cooperative 





supervision of the “Press” and 


Woods Company. 





Brooklyn Agency’s Record 


November proved to be the red letter 
month in the history of the James P. 
Graham, Jr., general agency of the Aetna 
Life in Brooklyn, its written business 
for the period being in excess of $1,000,- 
000. The agency is well organized and 
aggressively conducted, and is already 
a factor in metropolitan life agency cir- 


cles. 
Passes Half-Way Mark 
After attaining the half-way mark 
in the $5,000,000 “Beardslee drive,” em- 


ployes of the Johnson & Collins Com- 
pany, general agency of the Travelers 
in New York City, celebrated recently. 
Enthusiasm was aroused for the work 
remaining to be done before the ultimate 


goal is attained. Business written in 
one day by the staff approached the 
$1,000,000 mark, establishing a new 
record. The drive will end Dec. 15 and 
there is no doubt that the business 
sought in the 30 days will be secured. 





Rochester Sales Show Increase 


Insurance sales in the Rochester, N. 
Y., district increased 11 percent Octo- 
ber as compared with October, 1926, fig- 
ures collected by the statistical bureau 
of the Rochester Chamber of Com- 
merce, from 29 company offices, reveal. 
A more substantial increase is shown 
for the first 10 months of 1927 as com- 
pared with the same period a year ago. 
The October, 1927, total was $11,466,709 
and for October, 1926, $10,363,982. 
The total for the first ten months of 1927 
was $86,738,187 and for 1926, $74,142,- 
392. 


Assessment and Fraternal Figures 


Volume 4 of the New York reports, 
just issued by Superintendent Beha, cov- 
ers assessment life associations, frater- 
nal orders and cooperative fire com- 
panies. 

Seventeen assessment life associations 
report for Jan. 1, 1927, assets $9,651,105; 
liabilities, $7,077,862. Nearly one-half 
are on a tabular reserve basis. 

There were 84 fraternals reporting as- 
sets of $533,.741,009, a gain of three or- 
ders and of $75,130,193 in amount of 





IN THE MISSISSIPPI VALLEY 


assets. 





POLICY WAS NOT REINSTATED 





Tender of Payment of Overdue Pre- 
minum Held Not to Keep Con- 
tract in Force 





In Rogers vs. Columbian National 
Life, supreme court of Iowa, 213 N. W. 
757, the insured permitted a life policy | 
to lapse for non-payment of premium. 
Following this the insured mailed his | 
check to the company which was duly 
received, and’ the following letter was | 
written to the insured in reply: “We 


are in receipt of your remittance in- 
tended to pay premium due July 24, | 
but as same was not forwarded until 


Sept. 21, it will be necessary for you to 
sign the inclosed application for rein- 
| statement. If reinstatement is approved, 
your payment will be accepted.” 
Before the insured had time to act | 
upon the above letter, he died. In an | 
action on the policy the company set | 
up the lapse of the contract and denied 
liability for more than the paid up in- 
surance called for by the policy. In 
reply to this, the plaintiff contended | 
that the tender of the check constituted 
a payment of the premium and kept the 
policy in force. Failing in this the plain- 
tiff further contended that the insurance 
company should have applied the cash 
value in payment of the premium and 


thus prevent the policy from lapsing. 


The trial resulted in a judgment in 


| of the premium. 


favor of the plaintiff for the amount of 
the paid up insurance only. The plain- 
tiff appealed, and the higher court in 
reviewing the record and in affirming 
the judgment said: “The check was 
not accepted or claimed as a liability or 
debt of the insured. The company had 
no authority and had made no agree- 
ment to use the cash value in payment 
The insured was en- 
titled to paid-up insurance. He made 
no contrary election. The liability of 


| the company at the date of the death of 
| the insured was for the amount of the 


paid-up insurance.” 
Trust Meeting Speakers Announced 


Gilbert T. Stephenson of the Wach- 
ovia State Banks, Winston-Salem, N. C.. 


| will address the joint meeting Jan. 17 
| on life insurance trusts arranged by the 


Chicago Association of Life Under- 
writers and the Northern Trust Com- 
pany. Chicago. The speaker for Feb. 7 
will be M. Albert Linton, vice-president 
of the Provident Mutual Life. 


Plan Nebraska Insurance Day 


directors of the 
Neb., chamber of commerce 
and the insurance subdivision, headed 
by M. A. Hyde, contemplate the city’s 
first annual state insurance day at a date 
to be later fixed, within the next two 
months. Speakers will be chosen from 


Plans made by the 


Lincoln, 
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Argument 


—and lose the sale. 
That’s what happens 
nine times out of ten, 
isn’t it? So why argue? 
Our salesmen — 


Don’t Argue 


—and I'll tell you why. 
They don’t have to— 
because they always use 
our— 


Sales Book 


when talking to their 
prospects — then too 
they have— 


Non-medica! 

Monthly Premium 
Juvenile Policies 

Payor Insurance 

Salary Savings 
Participating 

Non- Participating 
Sub-Standard 

Female Insurance 

Sales Promotion Dept. 
Educational Course 
Direct Mail Advertising 
Salesman’s Folio 

School for General Agents 
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ABRAHAM LINCOLN LIFE 


INSURANCE COMPANY 
(Formerly Mutual Life of Illinois) 
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M. FEFFER 


View President & Agency Director 
Abraha 
Springfield, Illinois. 


Dear Sir: 


m Lincoln Life Insurance Co. 


Will you kindly send me information 


regarding territory in: 
O ILLINOIS 


INDIANA 
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outstanding experts in the various lines 
so that every agent, whatever kind of 
insurance he sells, will have a chance 
to hear discussions on his particular line. 

This is part of the plan of linking 
the commercial organizations of the 
state with the organized insurance in- 
so that the importance of the 
latter may be realized in time. The di- 
rectors of the chamber are _ highly 
pleased with the development work of 
the subdivision, and are glad to sponsor 
a state-wide gathering. 


Settle Iowa Case 

Litigation over life insurance carried 
by B. G. Franklin, former Hamburg, 
la., bank cashier, who disappeared seven 
years ago, was settled with the North- 
western Mutual agreeing to pay 50 per- 
cent of the face of its policy. Mr. 
Franklin was insured for $50,000 and 
other companies had already made set- 
tlement with the estate 


Orders Stock Sale Stopped 


Dumont of 


terests 





Commissioner Nebraska 


recently ordered the Colorado Life oi 
Denver to cease selling stock in the 
state. Chief Craig of the bureau of se- 


curities has ruled that the company 
has not been licensed by the insurance 
lepartment, its proposed contacts come 
under the instalment investment law, in 


as 


up. As it has not permission to sell 
instalment certificates, the bureau rules 
that these may not be offered in the 
state at this time. 


Club Plans Meeting 


A monthly meeting of the Insurance 
Club of Chicago will be held on the 
evening of Dec. 13, in the club quarters. 
Besides the discussion of im- 
portant questions there will be an in- 
teresting program of entertainment, 
which will include one or two short in- 


several 


; formal talks. 


Cleary Addresses Credit Men 


Life insurance companies banks 
have established themselves indis- 
pensable elements in the prosperity of 
America and they are the two leading 
mediums in encouraging thrift through- 
out the country, M. J]. Cleary, vice-presi- 
dent of the Northwestern Mutual Life, 
told members of the Robert Morris As- 
sociates of Chicago, bank credit men’s 
organization, at their meeting in Mil- 
waukee last week. 

Mr. Cleary said that life companies 
and bank credit men have much 
mon, such as aiding men to solve prob- 
lems of life, personal or and 
to contributing to the stability of the 
community. Each must also cope with 


and 


as 


in cOm- 


business, 


which the attorney general backs him | changing conditions, he said 
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ARRANGE BEQUEST PROGRAM 


Equitable Life of New York Draws Up 
Special Plan for Southern 
Methodists 


NASHVILLE, Dec. 8—A_ special 
yequest insurance whereby a person may 
perpetuate his memory after death, has 
yeen adopted by the board of missions 
~ the Methodist Episcopal Church, 
South, through details arranged by the 
Equitable Life of New York. The spe- 
ial service will be known the be 
quest department of the board of mis- 
sions, according to the announcement 
of Dr. W. G. Cram, general secretary 

the board. 

The announcement, which will be of 
major interest to Southern Methodists 
throughout the denomination’s territory 
and to insurance men as well, consum- 
mated a proposition made to the board 
of missions whereby the Equitable of- 
fered to place at the disposal of the 
board its organization in obtaining be- 
quest insurance for endowment purposes. 

Governor Henry H. Horton was pres- 
ent at the meeting and welcomed the 
insurance representatives. 

P. D. Maddin, vice-president of the 
board of missions, responded for the 
church and Reau E. Folk responded for 
the Equitable. W. G. Fitting of New 
York, superintendent of agencies, stated 
that the company's entire organization 








as 


would be at the disposal of the board = 


§ missions in promoting this work. 
Methods and procedure for writing be- 
quest insurarce were outlined by Albert 
S. Peter of New York, supervisor of the 
hequest department of the Equitable. 
Vice-President John A. Stevenson was 
also present from the home office of the 
Fquitable 


“Lifer” Gets Disability Award 

Che Circuit Court at Nashville, Tenn., 
s believed to have set a precedent for 
insurance collection under a “total dis- 
ibility” clause when it decided last week 
that the beneficiary, R. T. Maddin, serv- 
ng a life term in the Tennessee state 
penitentiary, could recover $3,000 under 
i blanket policy. Maddin was given a 


road employes’ could collect case o! 


death or total disability either physical 
or mental. 

The defendant escaped the electric 
chair through a compromise between 
the state and his counsel under a plea 


of insanity. 

pany to pay, 
din’s having been 
sane and 
rendered 


hood at 


Upon refusal of the com- 
counsel maintained Mad- 
pron legally in- 
too dangerous to be at large 
him unable to gain a 
large, 
within the prison walls 





nced 


though bh vor 


even 


National Aid Convention 


Among the speakers announced by H 
B. Houghton, president of the National 
Aid Life, for the annual convention of 
agents, to be held in Oklahoma City 
Dec. 16-17, are Jesse G. Read, Oklahoma 
insurance commissioner; F. E. Young, 
former assistant insurance commissioner; 
Jeff Williams, president of the Chickasha 
Rotary Club, and Charles Gunter of the 
Security National Bank. More than 200 
agents are expected to attend 


Kentucky Changes Unlikely 


Under the present lineup in Kentucky 
as a result of the November election, 
there is a Republican governor, while 
the rest of the important office holders 
are Democrats This means that the 
insurance departments, which are under 
the state auditor, continue Democratic. 
Clell Coleman, formerly commissioner 
of agriculture, who is now state audi- 
tor, or will be soon as seated, will 
appoint the department of fire preven 
tion, composed of 15, and name the in 
surance commissioner, a deputy, actuary 


as 


and office force of seven There may 
not be any or many changes in the in- 
surance departments. Shelton M. Saut 


the present insurance comms 


, 
lev ts 
sioner 


Honor Wade 
Ww 


and Boney 


Wade, who recently re- 

North Carolina insurance com- 
and Dan Boney 

him in office, were guests ot 

at a dinner in Greensboro Dec. 2 

for the affair were in 

Merrimon, president of 


stacey 
tired as 
missioner, who suc- 
ceeded 
honor ; 
charge of 
b rth life 


Ww. B 


‘ 


ife sentence for attacking a 10 year | and fire associations in Greensboro, who 
ld girl, He was employed by the | presided. The dinner was given by the 
N.C. & St. L. Railway at the time, and | insurance men of Greensboro and more 
came under the benefits of a blanket | than 200 were present 

policy issued by the Prudential It) Both Mr. Wade and Mr. Boney gave 
rovided that beneficiaries of the rail-! addresses and short talks were made by 
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INSuTANCE 


There are men selling life insur- 
ance today whose present opportu- 
nities are limited but who have real 
futures. 
write a good volume of business 
and can handle men. But they must 
have a better deal before they reach 
full earning capacity. 


They 


Many deserve to be and should 
succeed as general agents or district 
managers, especially in productive 
fields, representing a sound, grow- 
ing company. 


Home Office 
Armour Boulevard and 


Main Street 


Kansas City, Missouri 


are experienced, 


and actually 
field forces. 
There are 


choice 


Lit. 
Company 


If you are qualified. make your- 
self known at once to the Midland 
Life, a solid, progressive company 
with $33,000,000 insurance in force 
—a company that meets competi- 
tion in all standard forms of policies 
cooperates 


with its 


openings in 


Denver, Sedalia, St. Joseph, Wich- 


elsewhere. 


ita, Salina, Dallas, San Antonio and 


Take the first step toward a big- 
ger future today. Address your let- 


ter to the undersigned personally. 


Daniel Boone, President 


















5 





\ 


\ 











WWHiszls<-p= 


VEX 


SS 











\Z 
/ 


SN 





Www 





IX 
= 











NATIONAL LIFE INSURANCE COMPANY 
OF THE UNITED STATES OF AMERICA 
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COMPLETE AND 
UP-TO-THE-MINUTE POLICIES 
LIFE IN ALL FORMS 
ACCIDENT AND HEALTH 
OLD AGE INCOME 
DOUBLE INDEMNITY 
TOTAL AND PERMANENT 
INCOME DISABILITY 
ASSURES SUCCESS:TO THE 
NATIONAL LIFE U. S. OF A. 
REPRESENTATIVE 
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198 PEOPLE 


198 PEOPLE in the Home Office of the Pan- 
American Life have had it deeply 
impressed upon them that the 
Agency Organization is the life 
blood of the Company. 


198 PEOPLE in the Home Office of the Pan- 


American Life realize that their first 
duty is to the agent—to the man in 
the field whose production makes 
their position possible. 


198 PEOPLE in the Home Office of the Pan- 
American Life are striving day after 
day to make the work of our repre- 
sentatives easier and their produc- 
tion bigger. 


All of which is just another reason why the Pan- 
American Life is a good Company to be associated 
with. 


Pan-American Service includes — 

Educational Course 

Individual Sales Planning 

Unexcelled Life Policies 

Child’s Educational Endowment 

Combination Life and Accident and Health Policy 

Substandard Insurance for Under-Average Lives 

Group Insurance 

All Forms of Accident and Heaith Insurance 
We have a few attractive general agency openings 
for men not at present attached, who measure up to 


Pan-American ideals. 


E. G. Simmons 
Vice-President and General Manager 


PAN - AMERICAN 
LIFE INSURANCE COMPANY 


New Orleans, U. S. A. 


Crawford H. Ellis 
President 
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local men. Sherwood Brockwell, assist- 
ant commissioner, made one of his fa- 
mous humorous talks. 


Insanity Held Total Disability 


A policy of life insurance contained 
this provision relative to total disability: 
“The total and permanent disability 
herein referred to must be due to bodily 
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injuries or disease * * * such as to 


prevent the insured then and at all times 
thereafter from performing any work or 
conducting any business for compensa- 
tion or profit.” The insured became to- 
tally and permanently insane, whereby 
he was not to be entrusted with any re- 
sponsibility. Held totally disabled within 
meaning of the policy. Old Colony Life 
vs. Julian, Sup. Ct., Ark. 
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| AIRPLANE LIABILITY DEFINED 


passenger in an 


Passenger in Plane Not “Engaged in 
Aeronautics,” Arkansas Supreme Court 
Holds—Company Must Pay 
LITTLE ROCK, ARK., Dec. 7.—A 
airplane is not “en- 
the term is 


gaged in aeronautics” as 


| used in insurance policies, and in the 


| company 


vent of a fatal accident, the insurance 
must pay on the policy, the 
state Supreme Court held. Paul Trotter 


' of Jonesboro was killed in an airplane 


| last 


| Julia Hayden, sued the Benefit 


accident at the Stuttgart rice carnival 
vear. He was a passenger in the 
The beneficiary of his insurance, 
Associa- 
tion of Railway Employes to collect on 
a $3,000 policy which contained the pro- 


plane. 


| vision that relieved the company of re- 


sponsibility if the insured is killed “while 


| engaged in aeronautics.” 


| gaged in 


“en- 
must 


The Circuit Court held that to be 
aeronautics” the person 


| have some part in the operation of the 


plane and the Supreme Court sustained 
this ruling, ordering the association to 


| pay the full amount of the policy. 


Two Promotions Announced 


T. E. Lovelace, who was appointed an 
agent of the Washington Fidelity Na- 
tional at Fort Worth, Tex., early this 
year, has made a showing there which 


has resulted in his promotion to a field 
superintendency in that district. 

The company also announces the pro- 
motion of Agent A. E. Bird of Chicago 
No. 3 to field superintendent in that dis- 
trict. Mr. Bird has been with the com- 
pany as agent since January, 1922. 


Has New Automobile Policy 


The Ilinois Mutual Casualty, Peoria, 
Ill., has recently placed an automobile- 
pedestrian accident policy on the market 
The policy sells for $5 per year and 
pays $1,000 accidental death or dismem- 
berment; $500 loss one eye, hand or foot: 
$100 per month total disability one day 
to six months; $50 per month partial dis- 
ability one day to one month; $50 per 
month additional for hospital confine- 
ment one day to one month; lump sum 
settlements dislocations, fractures and 
specific losses; surgical operations fee 
in addition to lump sum 


} medical attention non-disabling injuries 


|} and 


feature. 
injuries received while 


identification 
It pays for all 


| policies for 1928. 


settlements; | 


riding in, operating, adjusting, cranking ! 


or demonstrating an automobile; or by 
the explosion or burning of an automo- 
bile; or from carbon monoxide gas from 


the exhaust of an automobile: or by 
being struck, run down or run over by 
an automobile 

The policy is not issued to auto 
|} mechanics, truck drivers, or chauffeurs. 


Otherwise all occupations are insured, 


both men and women 16 to 60 years of 
age 

| The company has discontinued writ- 
ing married women any form of acci- 
dent or health insurance, except the 
auto-pedestrian accident policy 


Boston Men Meet 


BOSTON, Dec. 7.—The Accident Under- 
writers Association of Boston doubled 
its membership and reincarnated itself 


as an organization of good fellowship 
with membership open to all insurance 
men, at its annual meeting last Thurs- 
day evening. There were some 150 
present and President J. J. Ruddy pre- 
sided over the festivities. William R. 
Morrow, superintendent of the accident 


department of the Aetna Life, made a 
plea for closer cooperation of the agents 
with the claim departments and urged 
the men to completely sell their policies 
by giving exact and full knowledge of 





just what the coverage was so there 
might be no dissatisfaction. Commis- 
sioner Wesley E. Monk discussed at some 
length the operation of the new licensing 
law for brokers, adjusters and agents. 


Abraham Lincoln’s Policy Changes 


The Abraham Lincoln Life is issuing a 
new elimination period policy, known as 


the “maximum protection” policy. It 
contains comparatively few changes 
from the protection the company has 
been giving in the past under similar 


plans In the “ultimate” elimination 
period policy a change has been made in 
the indemnity provided with $0 days 
elimination. 

The company will discontinue writing 
its universal, preferred, superb health, 
select elimination, universal elimination, 
select and preferred policies Jan. 1. New 
forms are being issued to replace all of 
these policies except the “six superb 
health,” which is being discontinued. 
The “superb” accident policy will here- 
after be placed on the aggregate dis- 
ability indemnity plan More than 60 
percent of the business the company has 
received in recent months has _ been 
written on that plan. 





NEWS OF LIFE POLICIES 


New Policies, Premium Rates, | ividends. Surrender 
Values and all Changes in Policy Literature. Rate 
Books, etc. Supplementing t'¢ “Unique h ancvei 
| Digest.” published annually in Mav at %4,00 ano tle 

“Little Gem“ published annua'ly in Apri at $2.0 








CHANGES BY FEDERAL LIFE 


Dividend Increase of 9 Percent for 1928 
and Rate Reduction on Par- 
ticipating Policies 


The Federal Life has announced an 
increase in dividends for its participating 
The increase amounts 
to a little over 9 percent. A reduction 
in nonparticipating rates amounting to 
about 3 percent will go into effect on 
Jan. 1, 1928. The dividends and revised 
rates are given below for the principal 
policy forms: 

Non-Participating Rates 


0 15 15 

Yr. Yr Pay 

Age End End. Life 
16 $39.71 $55.47 $24.84 
17 39.76 55.52 25.21 
18 39.82 25.59 
19 39.87 25.99 
20 39.93 26.40 
21 40.00 26.83 
22 40.07 27.2 
23 40.14 27.74 
24 40.22 28.22 
25 40.30 28.71 
26 40.39 29.23 
37 40.49 29.76 
28 40.59 30.32 
29 40.70 30.89 
30 40.82 31.49 
31 40.95 32.11 
32 41.10 32.76 
33 41.28 33.43 
34 41.42 34.13 
35 41.61 34.85 
36 41.82 35.61 
37 42.05 36.39 
38 42.30 37.21 
39 42.59 38.07 
40 42.90 38.96 
41 43.25 39.89 
42 43.64 40.86 
43 44.08 41.88 
44 44.56 42.95 
45 45.10 44.07 
46 45.93 45.47 
7 46.84 46.95 
48 47.84 48.51 
49 48.93 50.14 
50 50.11 51.88 
51 51.41 53.70 
52 52.84 55.63 
53 54.41 57.67 
54 56.13 59.83 
55 58.00 62.14 
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GENERAL AGENTS WANTED 


We are operating in 36 states, and have 
some very attractive territory open. 


We have a few particularly 
choice fields left in 
Indiana 


Missouri Illinois 


who was then secretary of the New 
Hampshire association, conceived the idea 
of organizing local associations in dif- 
ferent parts of the state as branches of 
the parent association. There are now 
associations in Concord, Dover, Nashua 
and Manchester. The parent association 
has one meeting a year, in June. 
= = 

Philadelphia—Frank W. Pennell of 
New York, one of the outstanding pro- 
ducers of the country, gave a sales talk 
before the Philadelphia association Dec. 
1. So far in 1927 Mr. Pennell has paid 
for more than $2,000,000 of business on 
more than 100 lives. 
| x * * 








Pittsburgh—John 
Jr., manager of the Life Insurance Sales 
Research Bureau, was the principal 
speaker at the November meeting of the 


Marshall Holcombe, | 


“rights.” President Cochran in a letter 
refers to these rumors and asks that 
they be denied. His letter is as follows 
“In several of the insurance journals 
articles have been published recently cit- 
ing certain rumors with reference to the 
capital stock of the Pacific Mutual. 
These are probably based upon an article 
which appeared some weeks ago in one 
of the Los Angeles daily newspapers. 
We do not know who was responsible 
| for that article. 
| “The officers and directors of the com- 
| pany have taken no such action as has 
| been mentioned in these reports, nor 
have they considered doing so. The ru- 
mors are entirely without foundation. 
Please give publicitv to this statement 
|in your publication.” 





Selling isa pleasure Pittsburgh association. His topic was 
2 “What Impressions Are You Leaving | ——- 
when you have Continental Behind?” ~~ his ‘talk he rts ne the | PRESIDENT DUFFIELD SPEAKS 
; 


tools in your kit. 


Write our 
Agency Department 


CONTINENTAL LIFE INSURANCE COMPANY 


Continental Life Building 
St. Louis, Missouri 

















GENERAL AGENTS 


If You Are Looking For A PERMANENT Connection 
With A PROGRESSIVE Company 
Write The Home Office For Your Copy 
Of The March Issue Of The SHIELD 


This Publication Will Give You An Idea of The Com- 


strong and weak points of hundreds o 
selling plans. 
* * * 


the Topeka Association of Life Under- 
writers puts on its winter party for the 
members and their wives. The party 
will be the evening of Dec. 17, when the 
association will give a dinner-dance for 
the members, their wives and other 
guests. 

The association opened the month with 
an interesting address by H. O. Garvey, 
manager for the Massachusetts Mutual. 
He told of the various features of his 
33 years in the life insurance business, 
chiefly in Topeka. Next Saturday the 
association will have Roy L. Bone, state 
bank commissioner, to discuss life in- 
surance from the banker's viewpoint. 

There will be no meeting Dec. 24, as 
that is the day before Christmas. The 
regular business meeting to wind up 
affairs for the calendar 
Dec. 31. 

.- -* 

Les Angeles—The Los Angeles associa- 
tion will hold its regular luncheon- 
meeting Dec. 12. Features of the pro- 
gram which have been announced 
include special music, under the direc- 
tion of Percy MacNab of the Phoenix 


Topeka, Kan.—This is the month that | 


year will be | 





| Legislation Is Not as Effective as Indi- 
vidual Effort in Correcting 
Existing Evils 





NEW YORK, Dec. 8.—In the opinion 
| of Edward D. Duffield, president of the 
Prudential, expressed recently in an ad- 
dress before the Bonad club of this city, 
| one of the major troubles in the business 
life of the country is that we are seek- 
ing to accomplish through legislation 
| what could be more effectively done by 
| individual effort. In part, Mr. Duffield 
| said: “We feel that if we write a statute 
we have accomplished a great purpose, 
when in fact we have done nothing. Be- 
cause we have written a statute we feel 
that our personal obligation to accom- 
plish the result we desire has been fully 
and adequately discharged. 

“We have got to come back to a real- 
ization that men are not made honest; 
| men are not made good; men are not 
uplifted by the mere writing of a statute, 
| and if that is applicable to the situation 
| in general it surely is applicable to a 





pany’s Growth And Accomplishments Mutual Life, to be followed by an t ’ 
Sj Tee Ovenaiastion address by Dr. Arthur Edwin Wake, business which must be based upon the 
ince its g formerly assistant pastor of Wilshire | honor, integrity and ability of the indi- 


If This Appeals To You, Our General Agency Contract 
For Openings In Ohio, Indiana, Illinois, Kentucky, 
Pennsylvania, West Virginia, Tennessee, Louisiana and 
District of Columbia 


WILL SELL ITSELF 


THE FEDERAL UNION 
LIFE{INSURANCE COMPANY 


4 East Ninth Street, Cincinnati 
FRANK M. PETERS, President and General Manager of Agencies 




















and now director 
of Abraham Lincoln Boys’ Home, the 
subject of which is “Everyday Christmas 
Significance of Life Insurance.” 


| RUMORS ON CAPITAL 
STOCK ARE UNFOUNDED 


| 
| 


Presbyterian Church 








President George I. Cochran of the 
Pacific Mutual Life expressly denies the 
reports that have been in circulation in 
regard to the capital stock of the com- 
pany. 
on the good condition of the company 
have floated around concerning increases 
in the capital stock either by stock divi- 
dend or the sale of additional shares 
which would give valuable _ stock 





Rumors apparently based solely | 


| viduals who are chosen to direct and 
| guard its affairs.” 

Mr. Duffield aroused further interest 
upon the part of his auditors through 
| the declaration that the Prudential has 
| available for investment daily close to 
| $1,000,000 which has to be placed in 
securities of an unquestioned character 
and yielding a proper interest return. 


Youngerman’s New Duties 


G. A. Youngerman, vice-president of 
| the International Life of St. Louis, has 
been appointed manager of the group in- 
surance department in addition to his 
duties as manager of the reinsurance de- 
| partment. 











A Record of Progress 


HE growth in recent years of The Guardian Life Insurance Company of America is in- 
dicative of the efficiency of the modern sales methods placed at the disposal of its field 
The figures tabulated below record the Company’s advance in the past five years. 


1926 
$ 71,812,005 


force. 


New Business Paid For .. . 


1922 
. « $ 35,431,368 





206,310,800 333,042,886 


if your training and experience has been such 
as to equip you for managerial responsibility. 
Write in full confidence, stating your age, 
history and qualifications for the position. 


Business in Force on December 3lst . 


In making plans for further development of 
our field force consistent with our growth, we 
have openings for managers in several territo- 
ries. This may be your opportunity, especially 





THE GUARDIAN LIFE INSURANCE COMPANY OF AMERICA 
Established 1860 Under the Laws of the State of New York 


50 UNION SQUARE, NEW YORK 
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RELATIONSHIP OF LAW 
AND LIFE INSURANCE 


(CONTINUED FROM PAGE 9) 
companies, including both members and 
non-members, a special analysis of their 
claim records for the year 1926 in more 
detail than is contained in the annual 
statements filed with the insurance de- 
partment. These companies during 1926 
paid 90.3 percent of the total death 
claims of all United States legal reserve 
‘ “ompanies. 

‘The record shows that 8 
for $531,819,000 were presented during 
the year and that final disposition was 
made of 820,681, amounting to $528,284,- 
000. 
of during the year, 
mised, rejected or settled by suit 
amounted to only 15 percent of the total 
number and to only 1.25 percent of the 
amount claimed. Furthermore, the rec- 
ord shows that 44 companies paid 914.4 
percent of their claims within one day 
from the receipt of completed proofs 
of claim. The analysis of claims com- 
promised or rejected reveals only sound 
reasons for the action of the companies. 





the cases 


Law Is Guide 
“Life insurance requires a_ special 
code of ethics: Caveat emptor cannot 


apply. The standards of this business 
must be confidence —faith—honor. In 
this business the state can step in and 
help to establish that confidence—to 
justify 
honor. 
not meddling. That is providing for fair- 
play, for fair-dealing. That is protect- 
ing not only the company’s interest but 
also the rights of the individual. 

“The accumulation of regulatory law 
has increased the importance of the law- 
yer in the life insurance business, has, 
in fact, conferred many legal functions 
upon life companies which make the law- 
yer a necessary factor to the carrying 
on of the business. As the business ex- 


Of this volume of claims disposed | 


21,052 claims | 


compro- | 


that faith—and to maintain that | 
That is not interference; that is | 


ul F E 


; 
| pends it is continually emphasizing his 
importance therein. 


Common Sense Needed 


“Let me ask you executives of liie in- 
surance companies—Are not nearly all 
your problems legal problems, or com- 
mon sense problems, which means the 
same thing? Do not your dealings with 
your policyholders, your agents, your 
home office employees, involve legal, 
common sense problems? Does not the 
administration of your companies, the 
setting up of your reserves, the making 
of sound and safe investments of your 
moneys, involve legal, common sense 
problems? And do not your dealings | 
with public officials, and with one an- 


. . | 
| other, and your compliance with legal | 
requirements and restrictions, involve | 
legal, common sense problems? 


“I am inclined to believe that most of 
you will agree that the application of 
law and common sense will help you 
solve such of your problems as I have 
referred to and also those that I have 
omitted. It is, therefore, to be expected 
that men trained in the knowledge of the 
law and consequently imbued with com- 
monsense and good judgment should 
be selected as chief executives of your | 
institutions. 


Are Kindred 


“Law and life insurance are 
agencies for the welfare of 
Both take cognizance of the 
human life; the one seeks to preserve 
and protect that life, while the other 
compensates, in a measure, for its loss. 
Life insurance and law are protective 
devices, the one functioning within the 
other, subject to its supervision and 
regulation yet playing an important role 
in the carrying out of the ultimate pur- | 
pose of the other, which is the protection 
of the social unit on which our civiliza- | 
tion is founded—the family. 

“In their service to this common end, 
law and life insurance may be said to 
join hands in preserving the — 
economic and social stability of our | 


Agencies 


kindred 
mankind. 
value of 








| © eee ° 
civilization. 
| man, and confidence is the vital breath 


| 6,499 people were issued by 


| dent 
| Omaha, affiliated companies, have taken 


| remodeled, 


| and 


NSURANCE EDITION 





Both instill confidence in 
of progress. Security and economic free- 
dom, results of these protective inven- 
tions, release man’s powers to make life 
more significant, make progress more 
certain, make the goal of achievement 
more accessible, make happiness easier 
of attainment, make man the co-ruler of 
his destiny.” 


Missouri State’s November Record 


Policies for insurance on the lives of 
the Mis- 
souri State Life in November. This is 


the largest number of policies ever is- | 


sued by the company in one month, ac- 
cording to Hillsman Taylor, newly 
elected president of the company. The 
amount of insurance covered by these 
policies is over $16,000,000. 

The Missouri State Life has written 
30 percent more business in the 11 
months of 1927 than for the correspond- 
ing period of last year. The company 
will close the year with $750,000,000 in- 


| surance in force. 





Take Over Entire Building 


Health & Acci- 
Benefit Life of 


Benefit 
United 


Mutual 
and the 


The 


over the entire Baird building, Seven- 
teenth and Douglas streets, to meet the 
need for increased space. 

The first floor is being remodeled 
for the premium department of the Mu- 
tual Benefit. The third floor, also being 
will be occupied almost en- 


tirely by the life company, with the ex- 


| ception of the health and accident claim 


The health 
the base- 
and 


and mailing departments. 
accident association uses 
ment for stock and supply rooms, 


| the second floor for its general offices 








and accounting, application and policy 
departments 

The Central States Life of St. Louis 
went well over the $2,000,000 mark in 
November, compare with $1,752,200 fo: 
the same month in 1926 







































VICE PRESIDENT 


DARWIN P. KINGSLEY 


EULOGIZES INSURANCE 


(CONTINUED FROM PAGE 12) 


ness. Communist propagandists and 


| groups of a like kidney are trying to in- 





Why collect the wealth 
of the community to 
send it to money centers! 


It gives you added pres- 
tige and good will torep- 
resent a company that 
has you bank locally 
and which invests its 
premiums in the com- 
munity it serves. 


Write for our Co-operative plan. 


Farmers € Bankers 


Life Insurance (Company 


H. K. Lindsley 
PRESIDENT 
J.H. Stewart Frank B. _Jacobshagen 


WICHITA, KANSAS 


ject the spirit of this devil into Ameri- 
can politics and American life. Some 
of our own politicians, who are not con- 
sciously communists, are working to the 
same end. 

“Among the more than 60,000,000 citi- 
zens of this country and Canada who 
are covered by life insurance, class con- 
sciousness is wholly unknown. In 
sound life insurance class consciousness 
dies of inanition. The man insured for 
$1,000 has no feeling against the man 
insured for $1,000,000. And why not? 
Because he knows his $1,000 policy is all 
he has paid for and is perfectly secure, 
just as secure as the richer man’s policy 
is. The average insured does not want 
what fairly belongs to someone else. He 
does want his own and while he may not 
be content with that he will not natu- 
rally satisfy his discontent by robbing 
someone else. Is there any other group 
as large, in this or any country, any 
other group one-half as large, in which 
sounder, saner, more truly democratic 
doctrine is taught and practiced? Here 
life insurance has not penetrated a fron- 
tier; it has erected a frontier—a barrier 
against the encroachments of the eco- 
nomically insane and the politically irre- 
sponsible.’ 


Canada Life Writes in Tropics 


Herbert W. Jones, New York City 
resident manager for the Canada Life, 
announces the willingness of the com- 
pany to consider business insurance on 
| the lives of residents of the tropics. The 
departure should particularly appeal to 
| large mercantile and industrial concerns 
having representatives in the field men- 
tioned. A residence rating of $5 or $10 
per $1,000 is charged, depending on the 
| country named. 
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GREAT REPUBLIC LIFE 
INSURANCE COMPANY 


of LOS ANGELES, CAL. 
HAS ATTRACTIVE AGENCY OPENINGS IN TEXAS 


Now available for consideration by capable men of high char- 
acter and satisfactory records of successful experience. Very 
liberal contracts and unusually attractive forms of policies. 
Houston and Amarillo territories open for General Agencies. 
Also a number of district agencies. If interested, communi- 
cate with 


W. H. SAVAGE, Vice-President 
Great Republic Life Building, 756 So. Spring Street 











You are a producer 
You want a REAL job 
You believe in yourself 


A friendly interest is needed 


Los Angeles, California 
; | Close co-operation is necessary 


Write 


Territory does make a difference 
wire: S. M. CROSS, President 
OLUMBIA LIFE 


INSURANCE COMPANY 


Cincinnati, Ohio 


or 














UNDERSTANDING - APPRECIATION 


The commission figures in your contract may mean but little in 
dollars to you. A high commission, but with no cooperation, no appre- 
ciation of the Agent's problems, may mean a barren relationship. 





A fair commission, good renewals, a full understanding, and the 
placing in your hands of the best devices for making vour work effective 
these are things that count. 


NATIONAL FIDELITY LIFE INSURANCE COMPANY 
Home Office Ralph H. Rice, President Kansas City, Mo 
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| well selected. 


| dictate. 
| at 


'DEATH OF E. A. WOODS _ 


| ardlike powers 
He was an indefatigable | 


| in working out its plans, 


CAUSES WIDE REGRET 


(CONTINUED FROM PAGE 5) 


ance men for their task. Mr. Woods’ 


December ¥, 1927 


| table in Pittsburgh in 1890 and incor- 


porated the Edward A. Woods Company 
in 1911. Therefore he had been con- 
nected with the Equitable for 47 years. 


, During this time he built up one of the 
largest general agencies in point of an- 


latest creation for which he stood spon- | 


sor was the American College of Life 
Underwriters, whereby qualified agents 
will in time receive recognition after 
they pass a test. He had given 
project much thought. He was one of 
the founders of the institution, assisted 
hoping to see 
it established and develop along greater 
lines 
Life Underwriters President 


Mr. Woods served two years as presi- 
dent of the National Life Underwriters 
Association. He was a member of its 
inner council, and for a few years was 


this | 
| Life 


the main factor in developing its pro- | 


gram for the annual conventions. He 
wrote four life insurance books, 
greatly interested in the official family 
of the association and had perhaps as 


much to do with the rehabilitation of 


| the organization and getting its work 


constructive lines as anyone. 
Woods used his wiz- 
for the benefit of the 


along 
Many times Mr. 


organization. 
worker. He had an active constructive 
mind and with his marvelous industry, 
intelligence, high standing he was able 
to accomplish much. 


Had Well Selected Library 


At his home he had a large library 
He had read most of the 
books. In his library he had a dicta- 
phone and when thoughts came to him 
either in business or otherwise he would 
His mind seemingly never was 
rest during working hours. If 
thoughts would come to him he would 
jot them down, telegraph, call up on the 


| long distance telephone or in other ways 


| Pittsburgh. 


| der greater service. 


| His father 


get in touch and communicate his ideas 
to those to whom he wished to speak. 


Prominent in Pittsburgh 


He was prominent in civic affairs in 
cent business and developed the most 
approved methods in life insurance sell- 
ing. He was always ready to adopt any 


plans that would enable his men to ren- 


early general agents to see the value of 
business life insurance. In his organiza- 
tion he trained specialists in this line. 

Mr. Woods died before an operation 
for appendicitis could be performed. 
Evidently the malady had affected his 
heart and he died before surgical action 
could be taken. 


Mr. Woods’ Career 


He was a native of Pittsburgh, having 
been born on New Year's day, 1865. 
was former chancellor of the 
University of Pennsylvania, 

University of Pittsburgh. 
years of age Mr. Woods 
who 


Western 

now the 
When he was 15 
acted as office clerk with his father, 


| was then manager of the Equitable Life 


succeeded 
Equi- 


in western Pennsylvania. He 
his father as general agent for the 





















INSURANCE 
ROCKFORD, ILLINOIS 
Agency Openings In 





ARKANSAS KANSAS 
COLORADO MICHIGAN 

FLORIDA MINNESOTA 

GEORGIA MISSOURI 

ILLINOIS NEBRASKA 

IDIANA OHIO 7 ildi 
tea TENMECSES Rockford Life Building 
TEXAS 


ROCKFORD LIFE 


COMPANY 


Write to 


FRANCIS L. BROWN, President 








Rockford, Illinois 
























was | 


| ance teacher and editor of the 


He had built up a magnifi- | : 
| always ready to give. 


He was one of the | 


nual production and insurance in force 
in the world. He held the premier posi- 
tion in life insurance agency work for 
two decades. He was a member of the 
executive committee of the Equitable 
General Agents Association. 


Took Hold of New Ideas 


When the American College of Life 
Underwriters was suggested Mr. Woods 
took immediate hold of the proposition. 
Last year he was elected president of 
this association and had that particularly 
in mind in recent months. He was one 
of the early general agents who recog- 
nized the value of life insurance trusts. 
He took hold enthusiastically with any 
project that seemed to be a step forward 
in life insurance. Last February it was 
announced that he held the record for 
group insurance production for one vear 
of $84,541,216, covering 70,000 persons 
Mr. Woods believed that there was 
much to be gained from the scientific 
teaching of life insurance and applying 
the most improved methods of salesman- 
ship to life insurance production. He 
was instrumental in establishing the 
Bureau of Sales Research and the School 
of Life Insurance Salesmanship at Car- 
negie Institute. Dr. Charles J. Rock- 
well, who is now the eminent life insur- 
“Tnsur- 
ance Salesman,” was educated in his 
office. Mr. Woods backed the life insur- 
ance course in Carnegie and later at the 
University of Pittsburgh. 


Was President of Pittsburgh Association 


Locally he served as president of the 
Pittsburgh Life Underwriters Associa- 
tion and was always interested in its 
advancement. Not only in general 
agency circles and the councils of the 
National Life Underwriters Association 
was Edward A. Woods prominent. He 
was known to many company officials 
who sought his advice, which he was 
For four years he 
appointed by 
Pennsylvania 
laws of that 


served on the committee 
Governor Brumbaugh of 
to study and revise the 
state. 

He was a great friend of Princeton 
University and received the honorary 
degree of master of arts from that insti- 
tution in 1919. 

Had Outside Interests 


Mr. Woods took an active interest in 
the insurance department of the United 


States Chamber of Commerce and 
served on the insurance advisory com- 
mittee He was a director of the Na 
tional ‘Union Fire of Pittsburgh and the 
Union Savings Bank of that city. He 


was one of the leading stockholders and 

a director of the Fort Pitt Hotel 

Pittsburgh 

of Celebrated Trio 
The passing of Mr. Woods 

irom the Equitable Life field ranks 


removes 


tne 








second of the trio of big general agents 
that had much influence and who be- 
came prominent in the National Life 
Underwriters Association, the other two 
being Charles Jerome Edwards 
Brooklyn and Henry J. Powell of Louis 
ville. These men in their time not only 
exerted a wide influence in the field but 
ere in formulating home office polli- 
: t was often stated that had either 
Mr. Wonda or Mr. Powel _— to 
take up executive work at the head office 
they could have done so. A ywever, they 
much preferred to rem in the pro- 
paciieal ranks, gaining ‘the eby greater 
| prestige and large opport s. These 
three men took a leadi irt at the 
time of the Armstrong ir vestigation 
bringing about the house cleaning in the 
Equitable Life family, which resulted in 
the company being placed on the high 
me on which it rests t lay 
Played a Master Hand 
Mr. Woods played a master mind in 


whatever avenue he 


ever subject he gave 


or to what- 
\s soon 


worked 
attention 











witetaa 
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he loomed up as a big factor in the 
ional Association of Life Underwr 
ers the effect of his influence was felt 
He possessed an intimate and vast 
knowledge of life insurance in al! its 
phases. He was at home equally 
nanship and managerial pr 
\\ rods excelled no loubt 
edge and grasp of 
ise insurance from the polic; 
ewpoint. As a really great 
he revealed this characteristic. [1 
arily Mr. Woods could be called a 
great personal salesman. He evolved 
many new forms and plans of insurance, 
some of which will become permanently 
a part of the structure. Frequently Mr 
Woods was referred to as the greates 
fe insurance field man of his time. 


Nat 








needs 
1olders 





salesn ail 


Had a Sweeping Vision 


His mind on life insurance subjects 
was panoramic and sweeping in its 
St He possessed that rare gift oi 






combining in one ane y the quali- 
ies of a personal salesman in their high- 
form and an executive. He was a 
rn organizer, showing this in his own 
rganization, in the National Life Un- 
lerwriters Association and in other lines 
hich he took up. Mr. Woods probably 
elonged to the conservative or what 
some might call the reactionary group, 
his mind was always open to every 
nfluence that meant progress Mr. 
Woods was always on the alert in be- 
half of the National Association of Life 
Underwriters for bright and upcoming 
young men who by coaching might be- 
come leadérs and contribute something 
to its welfare. 


est 


but 


Future of Woods Agency 


Naturally there is much speculation as 
to the future of the great Woods agency 
in Pittsburgh, for many years the larg- 
est life insurance general agency in the 
country. Mr. Woods inherited it from 
his father and built it up along substan- 
tial lines to its present position. Both 

e and his brother Lawrence entered the 
no ect well equipped. Edward A. 
Woods, however, always retained the 
agency under his own name until it was 
incorporated and his brother became in- 
erested. It is supposed that the Equita- 
ble will ¢stablish a metropolitan area in 
Pittsburgh following the plan adopted 
for Chicago in New York. This would 
ceien a number of salaried agency 
managers. The old time general agency 
‘ontracts in companies like the Equita- 
ble are not usually continued bevond the 
life of the holder. 

Tust what Mr. Woods’ personal 
amounts to is a matter of conjecture 
His income tax, published a few years 
ago in the list of those with unusually 


estate 


large incomes, was given at about $38.- 
000. Mr. Woods, however. reinvested 
much money in his agency. He had a 


under- 
: 


back in the 


large income from it, but it is 
stood that he put most of it 
business 


Weeds Agency a Large One 
Mr. Woods had one of the great gen- 
eral agencies in the country. For the 
first ten months of this year the paid- 
tor business was $42,000,000. In recent 


vears he had worked toward a record of 
increased premiums rather than volume 





business. 

Mr. Woods was the first to get Car 
1egie Institute interested in researc! 
work along salesmanship lines. At his 
instigation Carnegie’ established its 
Salesmanship Research Bureau. This 
bureau was to make original investica- 
tions along salesmanship lines Out of 
this grew the School of Life Insurance 
Salesmanship at Carnegie From 
sprung the present Life Insurance Sales 
Research Bureau of Hartford. The life 
insurance school was later transferred 
to the University of Pittsburg! Mr 


Woods and his 
this work 


was not 


supported 
} 


organization 


to their fullest capacity, but 


tl sufficient patronage to 


ere 
maintain it. 

Mr. Woods’ son, E Wall: 
Woods, a youne man of some 27 vears, 
is connected with the Pittsburgh office. 
loing both inside and outside work. His 
son-in-law is an architect at Cleveland 
Lawrence C. Woods. Ir nephew 


dw: ard ice 


his 


LIFE 


who was 
death, is con- 


his brother, 
him until 


and son ot 
ciated with 


asso- 
his 


| nected with the Pittsburgh agency. 











here were present from the home of- 
fice at Mr. Woods’ funeral Vice-Presi- 
dents John A. Stevenson, L. O. Fisher 
and Roy Murphy and Medical Director 
r. H. Rockwell. Other prominent in 
surance men outside of the city presen 
were Julian S. Myrick, president Na- 
tional Association of Life Underwriters; 
I. M. Ensign, executive secretary Na 


ional Life Underwriters Association: 





John L. Shuff of Cincinnati; Graha: 
Wells of New York City, Jonathan K 
Voshell of Baltimore and Henry J] 
Powell of Louisville, all former presi- 
lents of the National association; Cour- 
tenav Barber. general agent Equital 
in Chicago; T. B. Sweeney, manag 
at Wheeling and W. W. Klingman. 

inager at St. Paul. Gage E. Tarbell! 

New York, former vi ce-president 

E-quitable, was also present 

Pall-Bearers Named 

The honorary pall-bearers were: Wil 
liam A. Day, chairman of the board 
Thomas I. Parkinson, president; Frank 
H. Davis, Leon O. Fisher, William ] 


Graham, William E. Taylor and John A 


Stevenson, vice-presidents, and Dr. T. 
H. Rockwell, medical director, of the 
Equitable Life of New York; Commis 
sioner Matthew H. Taggart of Pennsyl- 
vania; Julian S. Myrick, president of the 
National Association of Life Under- 


writers; Dr. Obed Yost, medical referee 


of the Edward A. Woods Company: 
Courtenay Barber, general agent at Chi 
cago: Ernest J. Clark of Baltimore: 


William M. Finey, general 
timore; Herman Moss, general 
Cleveland; Henry J. Powell, 
agent at Louisville; Charles E. 
send, general agent at Boston: 
K. Beegle, agent at Pittsburgh; Speer 
W. Guthrie, agent at Indiana, Pa.; Fred 
P. Moore, agent at Pittsburgh, and Nor 


agent at Bal 
agent at 
general 
Town- 


Harper 


man S. Woolridge, agent at Pittsburgh 
Among the active pall-bearers were 
William J. Powell, George W. Glass 


burn, William Downey and J. T. Schoos 
all of the Edward A. Woods Agency 
Funeral services were held Saturday 
afternoon at the Presbyterian Church of 
Sewickley 





Figures on Salary Savings Business 


Beginning at the end of 1924 to write 
salary savings insurance, the Connecti- 
cut General Life now has over $20,000,- 
000 in force on this plan. New salary 
savings business this year has been 
about 8 percent of the regular agency 
business and the average size policy is 


$2,150. Home office people have shown 

their appreciation of this convenient 
method of paying premiums by taking 
out $1,158,000 and the agencies have 
taken $1,475,000. Eight agencies now 
have more than $1,000,000 salary sav 
ings in force 


Globe Life’s Training Schools 


_W. A. Fraser of Omaha, sovereign 
commander of the Woodmen of the 
World and president of the new Globe 
Life, announced that the first sales train 
ing school for agents would be held in 


Memphis, Tenn., this week. Similar 
training schools will be held in Ne 
braska and other sections of the coun 
trv. 


President Fraser said applications for 
admission to do business in other states 
veing rushed in order that agencies 
established. Arrangements have 
ide for the establishment of 2,000 


are 
mav be 
been m 


agencies in the United States through al 
lied relationship with the Woodmen of 
the World, Mr. Fraser said 


Midland Mutual’s Gain 


lhe Midland Mut ual I Ite yy 4 

sus, O., shows paid-for business of $14,- 

750,000 for the first 10 months of this 
vear as against $11,500,000 for the same 
period 1927. The company wll close 
the vear with about $95,000,000 in force 
It still maintains its unusual record of 
owning no real estate through fore- 
‘losure or otherwise 
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COMPANY 


CHICAGO 


Executive Office: Jacksonville, Illinois 
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|| HOME LIFE INSURANCE COMPANY 
| OF AMERICA 


Incorporated 1899 
i PROTECTS THE ENTIRE FAMILY 
i POLICIES ARE ISSUED FROM BIRTH TO SIXTY YEARS NEXT BIRTHDAY 














Home Life Agents are satisfied 

, A Home Life Contract brings prosperity and progress 

I > * * * * 

Home Life policyholders are satisfied 
A Home Life policy brings peace of mind to the man 

| who loves his family 

' INDEPENDENCE SQUARE PHILADELPHIA, PENNA. 











COMPLETE COVERAGE 
FROM A SINGLE SOURCE 


Life Health Accident 
Life Policies—Disability Policies—Accident 
Policies 
Sub-Standard Standard Super-Standard 


One Contract 
Group Protection 





One Correspondent 
11 H & A Forms 


One Company 
45 Life Plans 


WE WANT REPRESENTATIVES in Ohio, Indiana, Kentucky, Michigan, 
Pennsylvania, West Virginia, Texas, Oklahoma, California, Illinois, Iowa. 


first letter—your confidence will be duly respected 
reject 


TELL IT ALL your 


pending your decision to accept or 


THE OHIO STATE LIFE INSURANCE COMPANY 


COLUMBUS, OHIO 


| 











You Who Seek Opportunity 


for those who seek success and satisfaction 





Opportunity exists always 
in life insurance field work 
| . , . ane 
During 84 vears the first American legal reserve nrutual life insurance 
company has been served and built to greatness by men who found both 
i] success and satisfaction in 50 doing 
ny writes all standard forms of insurance and annuities on 
Age limits 


This compa 


both men and women 





insur- 
to abdly 


The Mutual Life Insurance Co. 
of New York 


to 


34 NASSAU STREET NEW YORK, N. Y. 
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Are You in a Blind Alley? | 


_ Can you see a way to better things in your present job? 
Will it land you where you want to be in ten years from now? 


A Man Can Go Dead on Any Level 


_ If you have thought about your job; and believe it is a 
blind alley, why not talk over working for this company. 


The necessary requisites are character and a desire to 


get ahead. 


We Will Help You on Your Way 


Write us, and in your letter, tells us all about yourself. 


WILLIAM A. WATTS, President 
W. E. BILHEIMER, Vice-Pres. and Manager of Agencies 





Merchants Life Insurance Co. 


HOME OFFICE: DES MOINES, IOWA 





Clevelanders Prefer 
the CLEVELAND 


HEY, who know 1t best, prefer 
Hotel Cleveland for its excep- 
tional food, its quiet but friendly 
service, its furnishings and at- 
mosphere of a luxurious home 
Clevelanders who are accus- 
tomed to the best the city affords, 
lunch and dine here every day and 
recommend this hotel to out-of.- 
town friends. They consider it— 
as you will—more like a private 
club than a hotel. Yet rates for 
many rooms are as low as $3, and 
a moderate priced Lunch Room 
supplements the main dining 
rooms 


Hotel Cleveland is on the Public 
—— convement to all parts 

the city. Every room has pri- 
vate bath and servidor service 




















What Every 


Insurance Man Knows! 


The purpose of all insurance is to protect 
surplus earnings. 

Life and Accident insurance protects future 
surplus earnings. 

Property insurance—fire, liability, ete., pro- 
tects past surplus earnings — accumulated 
wealth. 

The well-informed agent can give service on 
all lines. 

The well-managed organization can under- 
write all lines. 

The Continental agent and the Continental 
organization are multiple-iine in principle 
and practice. 


Continental Casualty Co. 


The Continental Assurance Co. 
H. G. B. ALEXANDER, President 
CHICAGO, ILLINOIS 














EDUCATION OF CHILD 
OF FIRST IMPORTANCE 





IS LARGEST FAMILY PROBLEM 





L. B. Hendershot, Educational Director 
of Connecticut General Life 
Gives His Views 





“One of the needs of the family in 
the life insurance program,” says L. B, 
Hendershot, educational director of the 
Connecticut General Life, “is the edu- 
cztion of the children. There is no other 
provision, save the maintenance of the 
home during their formative years, that 
contributes so much to complete living 
as the thorough preparation of the chil- 
dren for their rightful places in life. 
Education is the only estate which can- 
not be lost or diminished with misfor- 
tune. 

“Life insurance is the only medium 
available which will absolutely guarantee 
this provision. Any other plan may fail 
because of certain hazards, the death or 
disability of the father with the lack 
of necessary funds. Whether or not 
any of these hazards occur, life insur- 
ance will provide the needed money 

What Should Be Provided 


“The next question is how much 
money should be provided to meet the 
expenses of education. This depends 
on the kind and the extent of the educa- 
tional program. Whatever program is 
adopted. high school, university or pro- 
fessional training, consideration must be 
given to two major items, tuition and 
living expenses. Present indications are 
that $900 or $1,000 is a moderate sum 
to allow for college. Necessity may de- 
mand a smaller provision. If a father 
cannot make full provision, there is no 
reason why he should not go ahead 
upon the basis now possible. 

“The cost of an educational life in- 
surance arrangement is dependent on 
three factors: type of policy, its length 
and the father’s age. Endowment poli- 
cies require larger deposits, but yield 
greater benefits. Under this plan, the 
fund is guaranteed against all hazards. 

Disbursement Convenient 


“One outstanding feature of the life 

plan providing for the children’s educa- 
tion is the convenient arrangement that 
can be made in the administration of 
the educational fund. Instead of pay- 
ing over the entire principal sum at one 
time, arrangements can be made to pay 
the proceeds in installments, a portion 
of the principal to cover tuition charges 
at the beginning of each college term 
and the balance in monthly income to 
meet living expenses. 
“Even disregarding the important cul- 
tural and social values entirely,” con- 
cludes Mr. Hendershot, “money invested 
in education yields an excellent return 
And. as John Carlyle wrote, ‘that there 
should be one man die ignorant who 
had capacity for knowledge, that | call 
a tragedy.’” 


Miles J. Furnas 
Miles J. Furnas has been appointed 
manager of the Scranton Life for In- 
diana, with offices at 614 Traction Ter- 
minal building in Indianapolis. Mr 
Furnas was one of the organizers of the 
Scranton Life at Scranton, Pa., in 1907 
and for four years was actively con- 
nected with the company, a part of the 
time as state manager for Indiana. He 
is well acquainted throughout Indiana 
and served in the Indiana legislature as 
senator. He recently resigned as special 
attorney for the federal trade commis 
sion at Washington, D. C. 


Herman Moss, general agent of the 
Equitable Life of New York at Cleveland 
oO and E. Philips Moulton, veteran 
writer for the Travelers, were among 
those named by Mayor John D. Marshall 
as a committee ‘to thoroughlv investi 
gate the feasibility of establishing 

borough system of government for Cleve 





land and its numerous suburbs 
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CANT ACCEPT SERVICE 
IN SUIT BY NON-RESIDENT 


NEW RULING FOR MISSOURI 








Supreme Court Reverses Former Deci- 
sions—Can Serve Superintendent Only 
in Suits Brought by Resident of State 


The Missouri Supreme Court, | 
ruled recently that the Missouri superin- 


tendent of insurance could act as process 4 


agent for foreign insurance companies 
doing business in Missouri only in ac- 
tions relating to policy contracts or 
other obligations of the companies with 
citizens or residents of the state, com- 
pletely reversed several former decisions 
of the court on the same question. 

The case in question grew out of a 
suit brought against the American Cen- 
tral of Indianapolis by Bertha Row on 
a policy on the life of her husband, 


bidel Row. 


Row, while a resident of Kansas, ap- | 


policy of insur- 
Central. The 
a Kansas 


plied for and accepted a 
ance from the American 
application was taken by 
agent. 
sas and died in that state. The widow 
and beneficiary is still a resident of 
Kansas. 


Suit Brought in Missouri 


Notwithstanding her Kansas_resi- 
dence, Mrs. Row instituted suit in St. | 
Louis to collect on the policy. The 


cause for action stated that the defend- 
ant had failed to comply with the Kan- 
sas premium notice law prior to the lap- 
sation of the policy. 

The policy had been issued in 1922 
and was lapsed March 14, 1923. The 
Kansas law then in effect provided that 


before a life company could lapse a pol- | 
icy for nonpayment of premium the in- | 


sured should be given 30 days written 
notice of such lapsation on the day and 


date that the premium was due. Counsel | 
for the American Central contended that | 


the company fully complied with the 
Kansas law and that the policy had been 
legally cancelled three years prior to 
Row’s death March 16, 1926. However, 
that question was not raised in the Mis- 
souri courts and no evidence on the 
point was taken. The first action taken 
by counsel for the company was to at- 
tack the process of summons, contend- 
ing that the cause for action, if any 
existed, was not legally before the Mis- 
souri court. The Missouri Supreme 
Court having sustained that contention, 
the suit is now out of the 
courts. 

Former Rulings Adverse 


Counsel for the American Central 
contended that the Missouri statutes 
relating to the appointment by foreign 
companies of the superintendent of in- 
surance as their process agent covered 
only business transacted in the state or 
policies issued to citizens and residents 
of the state and did not authorize or em- 
power the superintendent to act for the 
company in business transacted in other 
states with non-residents of Missouri. 
The American Central carried the is- 
sue to the high court in the face of two 
former rulings directly 
contentions. These decisions were Gold 
Issue Mining & Milling Co. vs. Penn- 
sylvania Fire Co., 267 Mo. 524, 184 SW 
v99, and State ex rel. Pacific Mutual 


Life vs. Grimm 239 Mo. 135, 143 SW 
483 
Justice Blair in recommending that 


the former rulings of the Supreme Court 
be reversed held that they were out o@ 
harmony with the rule announced by 
the United States Supreme Court and 
well considered decisions by the courts 
of other states. He held that it clearly 
was not the legislative intent at any time 
to throw open wide the Missouri courts 
to cover disputes of nonresidents with 
foreign insurance companies on policy 
contracts or other obligations arising 
trom and growing out of business trans- 
acted outside the state, but that the 


which | 


Eb- | 


Row continued to reside in Kan- | 


Missouri | 


opposed to its | 


LIFE 


| HEAD >) OFFICE CHANGES 
BY METROPOLITAN LIFE 
| (CONTINUED FROM PAGE 3) 
| ber of the members of the agency force 
| in each group. 

Canada will be in charge of Third 
Vice-President Henry E. North, but will 
remain under the general supervision ot 
| Second Vice-President Fiske, who is 
| also general manager of Canada. 


Name New Superintendents 


Several of the superintendents of agen- 
cies are newly appointed, two entirely 
new territories having been organized 
in addition to a rearrangement of the 
old divisions. The northwestern terri- 
tory is new, Mr. Smithies, the new su- 
perintendent, having been with the com- 
pany for many years. The other new 
territory is the Atlantic coast, in charge 
of Mr. Tretheway. 

Harry R. DuFlon, who is newly ap- 
pointed superintendent of agencies in 
| charge of the middle west territory, 
started as an agent in Kingston, N. Y., 
in 1910. A year and a half later he was 
appointed a general assistant and has 
been a regular assistant in several dis- 
| tricts. In 1917 he was made manager 
of the Glens Falls district and later 
| transferred to Schenectady. He has led 
for several 


| the New York state territory 
years in all-round results. 
Kenneth C. Ringer, newly appointed 
superintendent of agencies in charge of 
the southwestern territory, started as 
an agent in the Malden, Mass., district. 
He was promoted to an assistancy at 
Dudley, Mass., and later returned to 
Malden as assistant. He was appointed 
manager of the Northampton district in 
1920 and was transferred as manager to 
the Somerville, Mass., district in 1923. 
Reginald R. Lawrence, who takes 
charge of the new southern territory, 
| started as an agent in Tarrytown in 
| 1915. In 1917 he was promoted to an 
assistancy in Cohoes and returned to 
Tarrytown as assistant three years later 


He has been manager of the Hudson, 
| New Rochelle and Buffalo offices 


D. Ross Metzger has resigned as su- 
perintendent of agencies due to the ex- 
| tensive traveling necessary in that work 
He has been appointed manager of the 


| Buffalo, N. district. He has pre- 

viously made a successful record as 
| manager in New Orleans and Wash 
| ington. 


Arrange London Office 


Organization details are being rounded 
out in London by the company for the 
| English branch office, Second Vice 
President J. E. Kavanagh being in Lon- 
don with Assistant Actuary R. A 
Hohaus at the present time. Three asso- 
| Clate —— have been appointed, 
| Edwin A. Tomlinson, Gerald Priestman 

and Bradford Downey. Mr. Tomlinson 
| and Mr. Priestman will be associated 
together in supervising the sales end of 
the British office as associate sales mat 
agers of the group division. Mr ano 
ney will have charge of the office organ- 
ization in the British Isles He has been 
promoted from supervisor of the group 
administration bureau to the position of 
| associate manager of the group division 
in the British Isles. Mr. Tomlinson has 


been with the company since 1920 in 
| sales promotion work and is a staff « 

| yisional sales manager Mr. Downey 
went with the company in 1919 as a cor- 
respondent in the group clerical division, 


was transferred to the group sales divi- 
sion and promoted to supervisor of the 
group administration bureau. Mr. Priest- 
man has been with the company three 
vears. He was born in England and 
before going with the Metropoli tan was 
in the advertising business. He has done 
work in the 


some development group 

| department, two weeks before his de- 
parture for London closing group con 
| tracts for $1,500,000 


power of the state superintendent to ac- 
cept service for foreign companies doing 
business in Missouri should cover only 
business transactions in Missouri and 
policies issued to citizens and residents 
of Missouri 
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Do You Have ‘“‘APPTITUDE’’? 
If You Do, the Pilot Wants You 


First, you want to know just what “apptitude” 
means. 


Applied to an insurance man, it signifies marked 
ability in securing applications—the kind that stick. 

The South is pushing to the fore. The Pilot, 
keeping pace, is completing a $700,000 Home Office 
at Sedgefield, attractive Greensboro suburb, the 
entire structure to be used exclusively to meet our 
needs. 


Such a movement marks the time of expansion. 
Good men are needed. Good territory offered. 
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PILOT LIFE 


INSURANCE COMPANY 
Greensboro, N. C. 


A. W. McALISTER, 


President 


T. D. BLAIR, 


{gency Manager 
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DO YOU-=— 


W E will publish a 40 page Keep in close con- 
magazine exclusively for tact with your best 
you containing four pages of list of prospects, your 
advertising copy devoted to old policy-holders? 
you and your company. 
Cheaper than circular letters. 

The most efficient and economical means of maintain- 
ing close contact with your clients. 


MW rite for py and detail of plan 


HEALTH EXTENSION SERVICE 
1004 Marquette Ave., Suite 206, Minneapoli 


sap 


s, Minnesota 











pe em on , 
H 
THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 
Arthur E. Childs, President 
Columbian National Agents can 
offer the best in | 
LIFE, ACCIDENT, AND HEALTH INSURANCE 
Columbian National Policies 
make selling easier | 
Policies backed by ame of the very strongest companies in the country, having | 
zy ttf und ability. "Communicate at ence wi — | 
GENCY DEPARTMENT, 
77 Franklin Street, Boston. i 
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COMMISSIONER DETRICK | 
IN ATTACK ON MISSOURI 


(CONTINUED FROM PAGE 3) 


mittee voted to take no action pending 
the final report from Missouri. If it be 
unsatisfactory, Colonel Button, as chair- 
man of the committee, or any two com- 
missioners can order a convention ex- 
amination. Mr. Detrick insisted that 
there be no further delay on part of 
Missouri. Mr. Chorn declared the pub- 
licity would do great harm to the two 
companies mentioned in the Detrick re- 
port. He expressed confidence, as did 
other commissioners, in the Missouri 
department. Colonel Button said a con- 
vention examination had not been or- 
dered because Missouri had assumed re- 
sponsibility and he awaited the report. 


Interlocking Holdings Criticized 


Mr. Detrick, in his statement, said 
that Nov. 9, 1926, A. H. Mowbray of the 
California department made a study of 
an examination of the Continental Life 
by Missouri. Mr. Detrick brought up 
the subject with Commissioner Hyde of 
Missouri, saying there were some un- 
satisfactory phases. He took it up the 
next day with the committee on exam- 
inations. Commissioner Hyde admitted 
that he did not like the interlocking col- 
lateral loans on each other’s stock, re- 
ferring to the Continental Life and the 
International Life. He stated he would 
straighten out the situation. Early this 
year Mr. Hyde had a stroke of paralysis 
and is still helpless. 

In August Mr. Detrick received a tele- 
gram from Dan McDonald, of San Fran- 
cisco, general agent of the Continental 
Life, who was at the home office in St. 
Louis. He said he understood the com- 
pany was soon to be examined and 
owing to disturbing reports, he was 
anxious to have a western department 
participate. He was particularly desir- 
ous to have California do this, as 10 per- 
cent of the company’s business is in that 
state. On August 26 Mr. Detrick ad- 
dressed Colonel Button, giving him the 
information he had received and inquir- 
ing what departments would make the 
examination and asked whether it would 
be feasible to include California. Mr. 
Detrick’s statement then continues 

“Robert E. Daly, actuary in charge of 


the Missouri department, attended the 
convention of insurance commissioners 
at Cincinnati September 28. He an- 
nounced that the International Life 


Company's examination had been com- 
pleted and promised to send a copy to 
California.” After a second and written 
request the copy arrived Oct. 27, eight 
months after its date. 
Professor Mowbray Comments 


Professor Mowbray's memorandum of 
Nov. 22, 1927, comments on the unsatis- 


factory character of this examination 
report: 
“On Nov. 29 I learned by accident 


that Mr. Daly and the Missouri depart- 
ment had begun an examination of the 
Continental Life on Sept. 6, just 11 days 
after my letter to a Button sug- 


gesting a convention examination and 
22 days before Mr. Daly attended the 
convention in Cincinnati. Eight mem- 


bers of the Missouri department worked 
on this examination ’til Thanksgiving, I 
believe. 

“Mr. Daly did not notify California, 
or, as far as I know, any «Mi state of 
this examination. This company does 
about 14 percent of its business in Mis- 
souri, 10 percent in California, 6 percent 
in Texas and lesser amounts in 35 other 
states. 


Six Questions Asked 


“T ask the Missouri department six 
questions: 

“1, When will you publish the result 
of your examination of the Continental 
Life? 

“2 Ts it not true that the Continen- 
tal has recently had about 250 fore- 
closures, practically all farms, with a 
book value of a little over $1,500,000? 

“3. Has it not resold over a third of 
these for so little cash that the total 


still owed the company is more than 
$1,400,000? 

“4. How many, if any, appraisals 
have you made of these 250 and of the 
100 represented by the $6,400,000 ‘mort- 


gage loans on real estate’ item published | 
certain Missouri companies, or between 


on Dec. 31, 1926? 

“5. Allowing all the book value you 
have for real estate, how much, if any, 
is left of the surplus and how much, if 
any, has the capital of $500,000 been im- 
paired? 

“6. When Commissioner Hyde gave 
his promise last Nov. 15, the interlock- 
ing collateral loans of the St. Louis Life 
companies were, as far as we knew, 
$2,257,033. Their own annual statements 
show these had been increased to $3,- 
How much, if 


375,227 on Dec. 31, 1926. 
any, have they increased in the last 11 
months? 


President's Control Criticized 


months the Conti- 
have 


“In the last few 
nental and the International 
changed control and presidents. 

“As a protest against the present pol- 
icy of the Missouri department in block- 
ing real examinations and because Com- 
missioner Hyde is physically unable to 
carry out his promise of over a year 
ago to clean up the interlocking collat- 
eral loans among these companies, I 
here and now serve notice on Missouri 
that California will proceed to protect 
the interests of the California policy- 
holders and will examine these two com- 
panies, the International Life and the 
Continental Life, as of Dec. 31, 1927. 
Also no rush examinations by Missouri, 
a recent practice of that department, I 
have been told, will prevent these ex- 
aminations. Every state except Missouri 
will be invited to participate, if they will 
agree to stick to the end and are able 
to furnish competent examiners 


ixpenses May Be Light 


“If these companies are in good con- 
dition the expense of these examinations 
will be light and the guarantee of such 


examinations will be of great value to 
them. P 
“The 48 states and their thousands of 


home companies have direct contact with 
one another only through our National 
Convention of Insurance Commissioners. 
For 49 years our meetings have been 
for only a few days two or three times 
a year. Fortunately the insurance com- 
panies as a whole are the strongest and 
most ably and honestly managed finan- 
cial institutions in the world. 

“So, also, I believe the insurance com- 
missioners and their departments for 
many years have held an unequalled 
record for honesty and efficiency. The 
sole question for us to decide is: Does 
state comity allow a department to ad- 
mit ‘serious improper practices’ of a few 
home companies; to give another depart- 


ment a definite promise of reform; then 
for a whole year to allow the ‘serious 
improper practices’ to continue and 
finally prevent a convention examina- 
tion? 

“If we carry state comity to this ex- 
treme, Nevada, with its 70,000 popula- 
tion, with no insurance department, no 
laws and its last state treasurer and 
comptroller in jail for embezzlement, 


will become the mecca of every get-rich- 
quick crook in the country. He can hire 


a one-room home office and get a li 
cense in Nevada, then hoist the black 
flag and prey on the people of every 


state.” 
Defense Spenks 

Concerning the attack of Commis- 
sioner Detrick on the Continental Life 
and International Life, Deputy Superin- 
tendent J. A. Rathbun of Missouri said: 

“This attack is unusual and unprece- 
dented. The manner of its presentation 
is still more unusual. Apparently every 
effort was made to play up the dramatic 
side. So far as the two companies men- 
tioned are concerned, it is the belief of 
the Missouri department that they are 
sound. If they are not, we are more 
interested than anyone else in making 
them so, A comparatively recent exam- 
ination of the International by our de- 
partment, acting in conjunction with the 





insurance departments of four other 


x= 


' 


| 
| 
| 
| 








| deal 


| classification of corporate 


states, found it to be solvent. The Con- 
tinental Life is now being examined by 
our department to determine its condi- 
tion, and that examination will shortly 
be concluded. 

“Referring to collateral loans between 


those companies and companies of other 
states, we have only to say that the 
statutes of Missouri specifically provide 
for and authorize such loans. I[t is also 
our information that such loans are not 
confined to insurance companies of Mis- 
souri, but are frequently made by com- 
panies of other states. Most of the loans 
referred to by Mr. Detrick were made 
before Superintendent Hyde came into 
office. It is a fact that during the past 
several months these loans have 
very materially reduced. 

“A significant and outstanding thing 
in connection with this matter is that 
for more than a year suggestions have 
been made and things have been done 
which have led our department to con- 
clude that outside parties are materially 
interested in harrassing and annoying 
these companies with a view to effecting 
their purchase. This practice is com- 
monly known as dynamiting insurance 
companies. It is our firm opinion that 
such efforts have been made and are 
still being made with respect to these 
two companies. I do not wish to be 
understood, however r, aS saying or insin- 
uating that these attacks and Commis- 
sioner Detrick’s paper have any relation 
whatever to each other or in connection 
with each other. On the contrary, I am 
of the opinion that Commissioner De- 
trick has been misled as to the true 
status of affairs. It goes without saying 
that the Missouri department will con- 
tinue, as it has in the past, to see to it 
that Missouri companies are kept in 
sound condition. It is unfortunate in- 
deed that a time should be chosen for 
this attack when Superintendent Hyde 
is too ill to be present.’ 


been 


Thirty-One Represented 


President A. S. Caldwell oi 
presided. There were 31 
sented on roll call. 

Commissioner Dunham of Connecti- 
cut, chairman of the committee on uni- 
form agency license blanks, said that a 
questionnaire had been sent all depart- 
ments to ascertain the practices of the 
different states on agency licenses. It 
was found that 36 states issued 1,164,800 
agency licenses in a year; 20 states had 
54,000 brokers’ licenses and seven states 
21,000 solicitors’ licenses. Mr. Caldwell 
called attention to the increased activi- 
ties of unlicensed companies doing busi- 
ness by mail. He said many dodging 
claims. One company in a receiver's 
hands is still advertising for business. A 
committee consisting of Jesse G. Read, 
Oklahoma; Dan C. Boney, North Caro- 
lina; C. D. Livingston, Michigan: M. A 
Freedy, Wisconsin, and C. R. Detrick, 
California, was appointed to investigate 
and make a_ report. .Commissioners 
Sharp of Quebec and Foster of Toronto 
are attending the meeting 


States 


lennessee 
repre- 


states 


are 


Corporate Powers to Be Studied 


_ At the meeting of 
lation committee, 
Chairman W. E 
Was voted 
study the 


and legis- 
over by 
Massachu- 
to have a sub-com 
subject of uniform 
powers. State 


the laws 
presided 
Monk, of 
setts, it 
mittee 


now differ, granting various pow- 
with much confusion resulting. The 
committee consists of Commissioners 
Freedy of Wisconsin, Monk of Massa- 
chusetts and Detrick of California. 

In acting on compulsory automobile 
insurance laws, it was the sense of the 
committee that this was not a conven- 
tion matter but one for each state to 
with as it sees fit. As to perma- 
nent and total disability benefits in life 
policies, the committee recommended 
that the president of the convention ap- 
point a special committee to study the 
from this cover- 


laws 
eTs, 


many questions arising 
age. The committee took cognizance of 
the menace by trafficking in life insur- 


ance bv buying and selling companies 
A special sub-committee was appointed 
to make an investigation, consisting of 
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Commissioners Monk of Massachusetts, 
Dumont of Nebraska, Cousins of Texas, 
Taggart of Pennsylvania and Wells of 
Minnesota. 

It was voted to have a committee take 
up the es of a uniform insurance 
aoes. It will study the one recommended 
by the insurance committee of the Amer- 
ican Bar Association and see if it fills 
the bill. T. W. Blackburn of the Amer- 
ican Life Convention said that if the 
commissioners will get back of some 
uniform provisions and urge them before 
the legislators they will accomplish 
something. The committee consists of 
Commissioners Benson of Maryland, 
‘Beha of New York. Read of Oklahoma 
and Detrick of California. 

Tageart Voices Criticism 

Commissioner Taggart of Pennsylva- 
nia criticized the Convention for its 
members coming here for play and not 
to work, asserting that the officials will 
not be taken seriously unless they come 
on a serious mission. He said he had 
only one definite appointment for a com- 
mittee meeting before coming here. He 
announced that he did not intend to 
attend future conventions unless there is 
something to be done. Commissioner 
Button of Virginia challenged Colonel! 
Taggart’s statement. He said: “This is 
a working organization and does things.” 
Commissioner Monk of Massachusetts 
also declared that there is a lot of 
rious work being performed. 

The commissioners decided 
hold a regular spring meeting but the 
executive committee will meet at West 
Raden. Ind., some time in May or June 
The time of the annual meeting will 


then be decided. 


EXPLAINS MISUSE OF 
TERM “FORFEITURE” 


(CONTINUED FROM PAGE 160) 
No misfortune 
these benefits 


se- 


not to 


reserves upon his policy. 
should deprive him of 


They should be clearly expressed in the 
contract, and he should be given the 
right to have something to say as to 


manner of their application. If he 
fails to elect between different options 
contract should provide’ for auto- 

action by which he would get 
benefit of his values. 


the 


the 
mati c 
the full 

Facts to Be Stressed 


“In presenting cases to the courts, 
the fact should be brought strongly to 
the attention of the court that the in 
surance has ceased because the insur- 
ance company has no funds in its pos 
session from which payments could 
rightfully be made, for the reason that 
all values created by payments to the 
company have been exhausted in the 
carrying of the risk. 


long as forfeitures are declared 
and enforced by insurance companies 
against their delinquent patrons or mem 
bers, those strong court expressions in 
favor of the right of the companies to 
refuse to pay losses, after default of 
payment of premiums, will lose ch 


“So 


mucl 
of their force when offered in opposition 
to those decisions of the courts declar- 
ing the rule that the law abhors a for 
feiture.”’ 


Large Class Takes Course 
Some 20 men and women have en- 
rolled in the Life Insurance School be- 
ing conducted by Z. H. Hughes. general 





agent for the International Life in St 
Louis. A great number of the students 
are new to the life insurance business, 
while the others are using the course for 
service work in their daily work 
Leaders at Home Office 
Five Bankers Life of Iowa district 


leaders will be entertained by the home 
office Dec. 15-16. They are Joseph Jan- 
cier of Pittsburgh, who sold more than 
$1,000,000 worth of insurance the first 
ten months of this vear: T. H. Tomlin- 
son of Madison. Wis., who sold more 
than $1,000,000 last vear and who has 
nearly touched that sum the first ten 
months of this vear. C. M. Hodnev of 
Morris, Ill.: C. G. Mills of Dallas. Tex 
and H. H. Hager of Olympia, Wash. 
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One Effective Method of Demonstrating 
Advantages of Building an Estate with 
Life Insurance by Charts and Clippings 


BY CLINTON DAVIDSON 


President Estate Planning Corporation 


HEN I started in cold canvass | tain during their lifetime. I remember 
work, it seemed to me that the | calling on an automobile tire agency, 
most important thing was to get and telling the manager that I wanted 
: a 
ies ¥ 


he prospect’s favorable attention and | to talk to him about a puncture-pro 


curiosity in my opening. statement. | non-blowout life insurance policy, stat 
| found that if I could tie up the | ing that most men left their insurance 
thing I wanted to talk about, namely, | payable in one sum, and that it was an 
‘insurance,” with the thing he was in- | easy matter to blow out the pr ipal 

terested in (his own business) in my | put a pretty big pu ‘ t come 
pening statement, that I could usually | in a very short time mut that the 
secure his favorable attention. For ex- | monthly income policy provided a n 
imple: I remember that in passing | of income for his ly wl was ab- 
hrough a building I noticed the word | solutely puncture-proof and non-blow 


“Paper” on an office door, and the man’s | out 


name. When I asked if he was Mr 
sal 1 meg ip age Charted Advantages of a 
Smith, and he replied in the - 

Life Insurance Estate 


I told him that I wanted to sell iio a 

fortune on paper, and accented the word After spending a year or more doing 
paper. He smiled and said, “What is | cold canvass work, and learning some 
it?” I told him: “A life insurance pol- | thing about insurance, a man in Minne 
icy”: that although it was only a con- | apolis recommended the insurance policy 
tract printed on paper, that, after all, it | analyses, or audits or programs, or what 
was the entire fortune which the major- | ever you ant to call them. I was not 
ity of men were able to acquire and re- ' able to make use of this plar inalysis 





very long, because it seemed 


to me that | cific advantages in his case. [If desirable, 
. much time was wasted in the tech the latter part, which referred to his 


nical details, and that there was not | case alone, could be taken out of the 
enough time available to use in selling ' loose-leaf book and left with him. This 
the big, fundamental ideas. For a period | proved very effective in writing cases 
f two years I had been collecting from | up to $25,000. The next step was to 
every source available, including the | prepare for this book of charts certain 


trade magazines, comparisons of life in- | standard programs, so that on my first 


surance with other property, and from | interview, after going through the 
this material I built up a set of charts, | charts and showing the general advan 
showing the advantages of accumulating | tages of insurance, I could then ask the 
ind building an estate through life in- man how much insurance he had and 
surance, and then the advantages of dis- | estimate the amount that he might be 
tributeng this same estate through life | interested in, and then turn to the expla- 
nsurance, as compared with other forms nation of that amount, which was found 

property n blue print form in the back of the 

book 

Proves Very Effective 

in Cases Up to $25,000 Newspaper Clippings 

} ‘ Used to Advantage 

I would then call on the prospect and | 
get certain information from him, from | After using this for some time, one 
which I would write out a very brief | man stated that the examples which we 
report of the kind of monthly income | gave, showing the superiority of insur 
nsurance he should have, using both his | ance over other property, were all ex 
present insurance and the new insurance, | treme cases, and that we had simply 
which he was to purchase; showing the | picked out exceptions, upon which we 
idvantages in event of his death, and | built our arguments, and that he was 
ilso showing what could be done if he | interested in the average rather than in 
lived to age sixty-five This was then | the exception. We then changed the 

it the loose-leaf chart book, at the | charts, having on the left hand side of 
ick part, so that when I called on him | the book a statement of the advantages 
I could first go over the charts, showing | of the insurance method under certain 


conditions, and on the right hand side 
the disadvantages of other property. We 
then put a blank sheet in between, on 


adv antages of life insurance | 
and then suggest a very defi- 
nite amount for him, and show the spe 
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A New Plan to Solve 
An Old Problem 


How to gain the confidence of new prospects is an 
old problem. 

The Ohio National Life Juvenile Policy helps to 
solve this important problem. 

The policy is issued at birth and up to age 11 in 
amounts from $1,000 to $10,000, with premium 
waiver in event of total disability or death of the 
father. 

Every father is interested in his boy or girl. The 
juvenile policy is something for his boy or girl. 
He is interested. You get his confidence and he 
places all his life insurance with you. 

The Juvenile Policy is only one of the many services 
that makes it “Pay to Tie Up with the Ohio 
National.” 


General Agent wanted at Dayton, 
valuable territory open. 


Ohio.—Other 


THE OHIO NATIONAL LIFE 
INSURANCE COMPANY 





CINCINNATI, OHTO 


E. E. Kirkpatrick 


T. W. Appleby 
Sup’t. of Agents 


President 














YOUR SUCCESS 


is a life underwriter or general agent depends 
largely on the character of the company you rep 
resent 


Midland Mutual men are uniformly successful 
ind prosperous because they command the respect 
and will of their policyholders. Here are a 


few of the reasons: 


good 


1. Never contested or compromised a death 


claim 
2. Three extra dividends paid in past four 
vears. 


3. Actual results show very low cost during 
first twenty years of its history. 


Let us tell you a hundred other good things about 
the Midland Mutual and our Ideal General Agency 
contract 


THE MIDLAND MUTUAL 
LIFE INSURANCE CO. 


COLUMBUS, OHIO 


“Its Performances Exceed Its Promises” 























THE NATIONAL UNDERWRITER 


December 9, 1927 









































































































































Mi* M. Dawson & Son 


CONSULTING 
ACTUARIES 


36 W. 44th St. New York City 























wards are far greater than the rewards 
offered a general agent. 


Large Commission Means 
Inadequate Education 


I would advise the new agent not to 
go to the agency where he gets the larg- 
est commission. he agency that I 
started with paid a lower commission 
than any agency in the city, and because 



































LIFE COMPANY WANTED 


Have fourteen men in Colorado capable of produc- 
ing excellent volume of business, particularly in the 
rural communities and can produce satisfactory vol- 
ume of business on general agency basis for com- 
pany entered in Colorado or willing to enter the 
state. Address C-80, Care The National Under- 
writer. 
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double benefit feature, and the “Income for Life” 
plan. It operates in forty states on a full level 
net premium basis with more than $70,000,000 in 
assets and over $343,000,000 insurance in force. 

More than 36,000 direct leads a year 

from Head Office lead service 
THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
2 PHILADELPHIA 
Walter LeMar Talbot, President 
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Provident Mutual 


Life Insurance Company of Philadelphia 
Pennsylvania Founded 1865 





. 


The Provident has worked 
out a practical plan by which 
the Home Office, through 
an Educational Supervisor, is 
assisting in the development 
of new agents. 














e 
MAN 


Who goes about his work with- 
out a plan simply travels in 
circles; he gets nowhere and 
fritters away much valuable 


time. 
ig you are in search of a Gen- 
eral Agency contract that 
provides a Plan for organized 
selling and increased income, 
then you should know about 
our proposition. 


\\\\ Write in confidence to 
\ \ 
MQ INSURANCE COMPANY 


DAVENPORT IOWA 
“SINCE 1669" 























Central States Life 


Insurance Company 


ST. LOUIS, MO. 


Agency Openings in 


ARKANSAS MISSOURI 
CALIFORNIA MONTANA 
COLORADO NEBRASKA 
FLORIDA NEW MEXICO 
IDAHO OKLAHOMA 
ILLINOIS SOUTH DAKOTA 
IOWA TEXAS 
KANSAS UTAH 
MINNESOTA WYOMING 


All Ages up to 65 
Participating and Non-Participating 
Standard and Sub-Standard 
Disability and Double Indemnity 


Assets: $10,000,000 
INSURANCE IN Force: $90,000,000 

















THE MINNESOTA MUTUAL LIFE 
INSURANCE COMPANY’S 


New General Agent 





David O. Johnson 
S16 Texas Theatre Bidg. 
Sam Antonio, Texas 

“Dave” Johnson was the leading producer in our Dallas Agency. He 
proved also that he was an excellent selector, trainer and supervisor of 
men, so Sam Weems, his General Agent, wired requesting that we give 
Dave our San Antonio General Agency ‘when the opening occurred. 
Dave is now our San Antonio General Agent. Dave helped Sam. Sam 
helps Dave. That's the kind of good fellowship you'll find in the Min- 
nesota Mutual. 

Dave has openings in his San Antonio Agency where excellent sales 
helps will be available. The Company has desirable General Agency 
openings in various places, notably 

El Paso, Texas Toledo, Ohio Fort Wayne, Indiana 


For information write 


THE 
MINNESOTA MUTUAL LIFE. 
INSURANCE COMPANY. 


SAINT PAUL, MINNESOTA 
































THE SHIELD COMPANY 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


(INCORPORATED) 


NASHVILLE : : TENNESSEE 





The Shield Company’s slogan of “Shielding 
Millions—Are We Shielding You?” is literally 
true. Millions are protected by Shield 
Protection. 
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